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LIFE AGENTS CONVENTION 


SMALL NUMBER ARE PRESENT 








Annual Meeting of the National Asso- 
ciation of Life Underwriters at 
Los Angeles 





[A summary of the papers read at the con- 
vention can be found on Page 15 and Page 19.] 
Los Angeles, Cal. August 19.— 
(Special.)—Although the attendance 
is greatly below the average, the nine- 
teenth annual convention of the Na- 
tional Association of Life Underwriters 
opened yesterday with every prospect 
of a most successful session. Under 
the vigorous urging of President 
Charles Jerome Edwards, the conven- 
tion got down to work shortly after 
10 o’clock, the hour set for convening. 
The scheduled items of business were 
rapidly disposed of. ’ 
The exercises were opened by an in- 
vocation by the Rev. Dr. Baker P. 
Lee of the Episcopal church, and ad- 
dresses of welcome were delivered re- 
spectively by George Harper, as repre- 
sentative of Mayor A. C. Harper 
Los Angeles, by President George 
Cochran of the Pacific Mutual, and by 
John W. Whittington, president of the 
Life Underwriters Association of Los 
Angeles. : 
The feature of the morning session 
was the unusually strong address of 
President Edwards, and after he had 
finished the convention unanimously 
endorsed his position on the various 
issues treated and ordered the address 
printed for distribution. 
Executive Committee Report 
The executive committee report was 
presented orally by E. J. Clark. The 
executive committee was in session 
from 8 o’clock Monday night to 2 
o’clock in the morning, considering 
various issues. The most important 
matter considered was the amendments 
to the constitution. These amendments 
are chiefly verbal changes, but one very 
significant change is in section 3, arti- 
cle 4, in which it is provided that one- 
third instead of one-half of the local 
associations in good standing shall con- 
stitute a quorum at any convention. 
This was made necessary by the fact 
that an actual majority of associations 
are not represented in Los Angeles. 
The Los Angeles association has 
made most liberal preparations for en- 
tertainment and the delegates in at- 
tendance are enthusiastic over the 
California country, but it is obvious 
that the great distance of the meeting 
place from the center of population has 
materially cut down the attendance. 
Wolf and Dobbs Make Addresses 
The features of the Tuesday after- 
noon session were set addresses by In- 
surance Commissioner E. Myron Wolf 
of California on “The Relation of a 
State Insurance Department to Those 
Who Buy and Sell Insurance,” and by 
Charles Dobbs, associate editor of the 
Insurance Field, “Education of the 
Agent.” Both gentlemen were given 
a close hearing and were complimented 
by rising votes of thanks. 
he five minute discussions treated 
were first, “Has the opportunity of the 
legitimate life insurance agent been 
(CONTINUED ON PAGE 27) 





The Western Branch Aitna Insurance Company 
is now located at 159 LaSalle Street, Chicago, 
7th floor, National Life Building, where we 
shall be pleased to see our agents and friends. 








Tuomas E. GALLaGHErR, General Agent 
Louis O. Koutz, Assistant General Agent 
Jas. S. Gapspgn, Gen. Agent, Marine Dept. 











ASSETS $13,508,038 


German American 
Insurance Company 
New Pork 











Western Department 
American Trust Building 
CHICAGO 
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WALTER H. SAGE, Manager 
JOHN C. INGRAM, Ass’t Manager 
WILLIAM L. LERCH, 2nd Ass’t Manager 








German American Buildin 
Neo. 1 Liberty Street, New Yor 


SURPLUS $5,915,353 














D. W. C. SKILTON, President 
J. H. MITCHELL, Vice-President JOHN B. KNOX, Secretary 
EDW. MILLIGAN, Vice-President THOMAS C, TEMPLE, Secretary 


Surplus to Policy-holders, $3,421,837.31 Total Loses paid, $61,162,468.28 


Cash Capital, Two Million Doliars 


Reinsurance Reserve, $3,945,278.63 
Reserve for Outstanding Losses, $424,872.80 
Reserve for all other Claims, $173,465.00 
Net Surplus, $1.421,837.31 


Total Assets, $7,065,453-74 





THE WESTERN DEPARTMEN1 
Northeast Corner Fourth and Elm Streets ‘< ‘e CINCINNATI, OHIO 


LGVEJOY & SPEAR, Managers Agencies in all cities and towns 








MANY GATHER IN DENVER 


SESSION OPENS AUSPICIOUSLY 





American Life Convention’s Third An- 
nual Meeting Well Attended 
and Enthusiastic 





[A summary of the papers read at the conven- 
tion can be found on Pages 15-18.] 


Denver, Colo., Aug. 19.—(Special)— 
It is understood that Samuel Bosworth 
Smith, general counsel of the Volunteer 
State Life of Chattanooga, will be 
elected president of the American Life 
Convention. Chattanooga will also be 
a candidate for the next meeting place. 

Inspired by the vigor-giving air of 
this high altitude and the forceful pur- 
pose of its members, the third annual 
meeting of the American Life Conven- 
tion began today with a swing that 
promises to carry it far ahead of previ- 
ous achievements. Two hundred dele- 
gates and guests are present and thirty- 
three companies out of a membership of 
fifty answered the roll call. Many dele- 
gates brought their wives and families 
and will explore the vaunted glories of 
Colorado and California before return- 
ing home. At the first meeting in 1906, 
only thirty-two companies were mem- 
bers. 

President Robison opened the con- 
vention at 10:20 Wednesday morning, 
in the ballroom of the Albany hotel, a 
luxurious caravansary. The meeting 
room was decorated with American 
flags and the scarlet glories of the 
California poinsetta flower. 

President Stearns Welcomes Members 

The Hon. Thomas B. Stearns, presi- 
dent of the Colorado National Life, was 
introduced and welcomed the conven- 
tion on behalf of the home companies. 
Natural difficulties, he said, have made 
the development of this country, known 
as the Great American Desert, very 
slow. But it is now started and sweep- 
ing on to a great possibility, not only 
in mineral and climatic wealth, but 
agricultural development through irri- 
gation. “Nature weeps this morning, 
but these are only the tears which pre- 
cede the smiles,” said Mr. Stearns. He 
hoped the delegates would enjoy its 
beauty spots to the full. Dwelling on 
the importance of the convention and 
its possibilities, Mr. Stearns said the 
total gross assets of the members are 
nearly fifty million dollars, their annual 
premiums more than seventeen million 
and they have five hundred million of 
insurance in force. Only the founda- 
tion has been laid and a magnificent 
and safe structure requires constant and 
unintermittent work. 

Pavors Employing Salaried Secretary 

Mr. ‘Stearns favors larger dues and 
the continuous employment of a secre- 
tary to the executive committee to keep 
in steady correspondence with members 
and send out continuous bulletins on 
legislation enacted and proposed and 
also the actions and methods of com- 
petitors with particular reference to un- 
fair methods. Fuller information on 
agents could be thus secured. Federal 
and state supervision if sound is wel- 
comed by all the companies; if unsound, 
it is denounced. The taxation of in- 
come of the companies was decried 
severely by Mr. Stearns, saying that the 

(CONTINUED ON PAGE 26) 
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IEW OF BIG CONVEN TION 


SOME OF THE THINGS DONE 





Some Features of the Great Gathering 
of Local Agents at St. Paul 
Last Week 





WATIONAL ASSOCIATION OFFICERS 
President—E. W. Beardsley, Hartford, 


onn. 
Vice-Presidents—J. W. Alexander, Alex- 
andria, La.; E. B. Case, Chicago; w. 
Childrey, Norfolk, Va.; E. H. 
dianapolis, Ind.; Fred. Guenther, Detroit; 
B. P. Kauffman, Des Moines; J. W. LeBal- 
lister, Oakland, Cal.; F. B. Lumpkin, At- 
lanta; John WN. Manson, Wausau, Wis.; 
A. W. Neale, Cleveland; H. N. Pinkham, 
Portland, Me. 

es Ma | H. Putnam, Boston. 

Treasurer—W. H. Mandeville, N. Y. 

Chairman Executive Committee—Chas. 
B. Weil, Milwaukee. 

Chairman Grievance Committee—J. H. 
Gomme. Durham, NWN. C. 

Cc n Legislative Committee—Geo. 
D. Markham, St. Louis. 

Chairman Organization Committee—c. 
W. Olson, Nashville, Tenn. 


RESOLUTIONS ADOPTED 


a of Qualification for 
PD 


Agency 
intments—The President is author- 
iz to ——s a special committee 
confer with the National Credit Men’s 
Association relative to standards of quali- 
fications for agency appointment. 

MNoncooperating Com es—We recom- 
mend the continued publication of the co- 
operating list, advising our members to 

refer the companies therein in the plac- 
lng of business, as it is evident that this 
publicity is effective. 


Local Boards and Local Practices—The 
grievance committee is authorized and in- 
structed to assist local boards affiliated 
with this association to correct bad 
tices where al! reasonable local efforts 
have failed. 

Nonboard Companies—The several rec- 
ommendations under this head are re- 
ferred to the incoming executive commit- 


Incorporated Agencies—Companies are 
goqnenses to confine future appointments 
to individual agents or incorporated agen- 
cies where the stock is owned exclusively 
by members of the agency. 

Investigating Bureau—-We hereby re- 

nest the executive committee to estab- 
sh, if | ae ae a bureau for the in- 
vestigation of alleged. illegitimate and 
illegal practices. This bureau to furnish 
all ssible aid to members of the asso- 
ciation in their efforts to retain local busi- 
ness on their books which may be threat- 
ened by nonresident com on and to 
help local agents regain business which 
they have lost to nonresident brokers. 
This bureau also to inve te all re- 
ported violations of the brokerage rules 
of this association and of the pl of 
the companies made to the association in 
this matter and turn the evidence over to 
the grievance committee of the associa- 


on. 

This bureau also to inve te cases of 
alleged violations of state laws dealing 
with insurance, and when civil or 
criminal prosecution seems advisable to 
the executive committee, shall furnish the 
evidence to the proper authorities of the 
state where the action lies and urge the 
prosecution of the offenders. 

The said bureau, under the direction of 
the executive committee or with its ap- 
proval may take any other action that 
may be directly in the interest of the as- 
sociation and generally in the interest of 
companies and pro owners. 

Goo ration on te Legislation—The 
committee on legislation is requested to 
again call the attention of state associa- 
tions to by-law No. 4. and urge them to 
comply therewith in every particular. 
rage—Complaints will not be — 
nts 


refuse to pay brokerage to nonresident 
brokers on property owned nonresi- 
dents when the insurance is wri ct- 


ly in accordance with local rules and 
agency practices approved by this asso- 
ciation. 

Expirations—We advise that all state 
associations a a Son an 
with the National association 
following rule recommended at the Rich- 
mond convention: 

“Yrembers of this association shall con- 
sider the unowtetge of expirations of 
risks placed with them by fellow mem- 
bers, or coming into their possession by 
reinsurance of a company or transfer of 
a company from one mt to another, as 
confidential, and solici of such risks 
by them or by others over whom they 
have control, shall be considered as a 
violation of the rules of this association 
and contrary to the spirit of personal 
honor upon which the association is 
founded. 

Multiple and Side-line Agents—State as- 


sociations are LT to secure in- 
formation regarding the 


pani Pp 
agents within said sta’ 


ELECTION OF OFFICERS HELD 





Directors of Provident Savings Practice 
Economy in Fixing Salaries of 
New Incumbents 





New York, Aug 19.—(Special)—At 
the directors’ meeting of the Provident 
Savings Life this afternoon, the resigna- 
tion of Joseph E. Kelly, assistant secre- 
tary appointed by Coyle people, was ac- 
cepted. The salary of President Arthur 
G. Langham was fixed at $6,000. Wil- 
liam B. Ellison was elected vice-presi- 
dent and will serve without compensa- 
tion. Ralph K. Hubbard was reap- 
pointed comptroller, salary $5,000. 
Henry Moir was reappointed actuary at 
a salary of $4,500; Douglass W. Mabee, 
secretary, salary $3,000; C. M. Clark, as- 
sistant secretary, salary $3,000. These 
salaries are greatly reduced from those 
paid during 1907, which were also 
smaller than those paid previously. 
President Langham denies emphatically 
the rumor that a law firm, Ellison, Mac- 
Intyre & Davis, was appointed general 
counsel. The directors’ meeting next 
week will be held in Louisville. 





Will Not Increase Capital 
New York, Aug 19.—(Special)—The 
Home Life has abandoned the idea of 
increasing its capital stock from $125,- 
000 to $500,000. 





Reinsures $600,000 Premiums 

New York, Aug 19.—(Special)—The 
reinsurance of the United Firemens’ 
business by the Phenix of Brooklyn in- 
volves premiums approximately $600,- 
000. No member of the Philadelohia 
company’s staff, either in the office or 
field, goes with the Phenix. 





Vice-President Kilpatrick Resigns 

W. H. Kilpatrick, vice-president of 
the Union and State of Pennsylvania, 
has resigned. 





Wiring at Freeport 

At Freeport, Ill., the new wiring now 
going in will grade fair and the few 
violations of the code will be eliminated 
in future equipments. Very few fires 
have resulted from defective electric 
wiring in that city, hence the impor- 
tance of wiring inspection does not ap- 
peal to the municipal authorities. Out- 
side wiring is still in a badly mixed up 
condition. The city council investi- 
gated the more dangerous portions of 
the pole lines and service wires in the 
city, but the report drafted has not yet 
been acted upon. 





Indiana Agency Appointments 

American—A. W. Lockhart, Albany; W. F. 
Wise, Andrews. 

Boston—John Postma, Milford; Otto Axline, 
Wabash; F. Clifford, Connersville; Wabash Val- 
ley Trust Company, Peru. 

Caledonian—The Brockenbrough Agency, La 
Fayette. 

Connecticut—F. Gastel, Jr., Indiana Harbor; 
J. W. Barnett, Elwood. 

German, Pa.—The O. A. Baker Company and 
I. B. Heaston, Huntington. 

Germania—J. N. Barnard, Daleville. 

Humboldt—J. A. Painter, Hartford City; An- 
derville Shaw, Shelbyville; T. A. Cobb and 
F. O. Staton, Lebanon. 

State of Pa.—Sun Real Estate Company, Ft. 
Wayne. 

orth America—Knotts & McRoberts, Gary. 

Nat’l Union—W. C. Ewing, Rochester; J. W. 

Vetter, Pyrmont; A. B. Wycoff, Batesville. 
B . S. Morris, Whitestown. 

Northwestern F. & M.—D. L. Harmon, In- 
diana Harbor; J. C. Warner, Franklin; R. L. 
More, Richmond. 

Old Colony—J. A. Reed, Logansport. 





A. B. Banks of Fordyce has been appointed 
general agent of the Hanover for Arkansas, 
which state the company has just entered. 

The National of Connecticut has received its 
license to operate in Canada. 





Local agents should get prices on 


Policy Labels 


The Western Underwriter Co. 





guch information to the executive com- 
(CONTINUED ON PAGE 25) 














Insurance 
Company 


The Western Reserve 


OF CLEVELAND, OHIO 
MARS E. WAGAR, President ROBERT E. GOOCH, Secretary 


JANUARY, 1908 


CASH ASSETS............ (eeePesiettees sodsenes $470,530.35 
REESE ous esiccnnseneaechndscsedss esas eons 157,275.36 
SURPLUS TO POLICYHOLDERS ............. 313,254.99 











The OHIO GERMAN FIRE 


INSURANCE COMPANY 
OF TOLEDO, OHIO 
Capital $200,000.00 Surplus to Policyholders $260,192.74 Gross Assets $751,012.56 


M. DonneELLy, Pres. F. D. Prentice, Sec’y and Treas. 
AGENTS WANTED IN ALL DESIRABLE LOCATIONS 





HASKELL, MILLER & CO. 


159 LaSalle Street, Chicago. Cook County Agents 











Stands First among American Companies 
for Length of Service and Losses Paid 


Insurance Company of North America 
OF THE CITY OF PHILADELPHIA, PA. 


Losses Paid in 115 Years, $135,408,617-31 


Western Department, Erie, Pa. Establishedin 1864 
J. F. Downine, Gen’l Agt., W. N. Jounson and B. L. West, Ass’t Gen’l Agts. 











CONFLAGRATION PROOF 


Liverpool & London & Globe Insurance Co. 


LOSSES PAID IN THE UNITED STATES OVER 
ONE HUNDRED MILLION DOLLARS 
LOSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 
UNITED STATES NET ASSETS, $12,560,211.94 
UNITED STATES NET SURPLUS, 4,421,815.47 


New York Office, 45 William St. Northwestern Departmert: 
- M. DE CAMP, General Agent 205 La Salle ~ CHICAGO 
Ohio, Indiana, Kentucky, Tennessee, Arkansas, WILLIAM S. WARREN, Resident Secy. 
West Virginia at Cincinnati. Geo. H. Moore, John V. Thomas, Asst. Secys. 











MARSHALL S. DRIGGS, President. F. H. WAY, Sec’y 
——ORGANIZED 1853——— 


Williamsburgh City Fire Insurance Company 


150 Broadway, New York 


F, H. DOUGLASS, Gen. Agt. 


5 wiinis wenn diesninabes -.. $2,146,618.12 
Liabilities, except Capital ..........-....-++- 1,440,931.94 
Policyholders’ Surplus .......--....... 705,686.18 

F. M. GUND, Manager Western Department 


FREEPORT, ILL. 
BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago. 














145 La Salle Street, Chicago 


OHIO FARMERS INSURANCE COMPANY 
7 LEROY, OHIO 
‘ Fire, Lightning and Tornado Indemnity 


STATEMENT JANUARY 1, 1908 
Reserve for Reinsurance................ $1,482,742.53 


Reserve for Losses........---+...0.. e005 25,291.00 
Reserve for Contingencies...........--.  125,(00,00 
Net Cash Surplus.... cccccscccscccccccees 600,476.83 

Total Assets.......... 2002.04. $2,183,510.36 


JAS. C. JOHNSON, President 
M. L. BENHAM, Secretary 


ORGANIZED IN 1848 








Losses Paid More Than $53,000,000.00 
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UNITED FIREMENS RETIRES 


LEAVES THE GENERAL FIELD 


Reinsures All Its Business Except That 
in Pennsylvania in the Phenix 
of Brooklyn 





The United Firemens, which was hit 
hard in the Chelsea, Mass., fire, has con- 
cluded to retire from the agency field 
outside of Pennsylvania and has rein- 
sured its business it has written since 
the Chelsea fire in the Phenix of Brook- 
lyn. Just after the Chelsea fire it re- 
insured all its business except its per- 
petual risks in a company whose name 
has not been made public, although it 
was reported to be the Commonwealth 
of New York. The company was se- 
verely hit at San Francisco, which 
forced it to increase its resources. 

Popular Company in the Field 

The United Firemens is a member of 
the Western Union and has always been 
a popular company in the field. Its 
veteran president, Gen. R. B. Beath, is 
well known to the fraternity. The mis- 
fortunes which overtook the company 
inspired the old warrior to his fullest 
courage, but the strain has been too 
burdensome. 

F. M. Fargo of Chicago is special 
agent for Illinois, Michigan, Missouri 
and Minnesota. E. M. Standish of 
Cleveland, O., covered Ohio, Indiana, 
Kentucky and western Pennsylvania. 
Lohmeyer & Goshorn had the West 
Virginia general agency. H. T. Lamey 
of Denver was general agent for Col- 
orado, Nebraska and Utah. Oklahoma 
was handled by the Dallas 


agency. 
Its Financial Exhibit 

The company was organized in 1869. | 
Until the San Franciso fire its capital 
was $300,000. It was then increased to 
$400,000. Its premium income was 
$658,172. Its surplus on Jan. 1 was 
$88,677, which was much more when 
wiped out at Chelsea. 

The following are agents of the com- 
pany in several western states: 

OHIO 





j 
| 


| 
general | 


O’Connor Bros., Lima; J. M. Seymour, Ash- 
tabula; D. W. Hayward, Conneaut; C. S. Bosch 
& Co., Hamilton; M. D. Considine, Springfield; 
T. V. Thompson & Co., East Liverpool; R. W. 
Campbell, Salem; Hopkinson, Parsons & Co. 
and Wm. M. Butts, Cleveland; A. J. Baum- 
a, Greenville; O. C. Gordon, Union City; 
‘anny G. Spencer Company, Sandusky; Henry 
K. Beck, Lancaster; R. H. Gardner, Columbus; 
Geo. W. Neare, Gibbs & Co., Cincinnati; M. C. 
Shafer, Findlay; McCray & Son, Logan; J. C. 
Vandervort, Wellston; G. A.  Gescheider Com- 
pany, Steubenville; C. M. Salisbury, Mt. Vernon; 
Newman & Ringo, Ironton; M. J. Reese, New- 
ark; Buell & Robinson, Lorain; Lord & Snow, 
Elyria; Barker, Frost & Chapman, Toledo; J. 
Edgar Rudge, Youngstown; Jones & Wilson, 
Marion; A. W. Lee, Pomeroy; O. E. Russell, 
Middleport; H. C. Crafflin, Piqua; G. W. Sat- 
tler, Piqua; Bell & Hoskin, Dayton; Guthrie 
King, Zanesville; J. B. Fox and E. S. Fisher, 
Mansfield; LeRoy Reid, Chillicothe; C. L. Ste- 
vens, Fremont; F. H. Schoenberg, Portsmouth; 
E. L. McDole, Fostoria; O. D. Wagner, Tiffin; 
Galbreath & Heacock, Alliance; Fife’s Insurance 
Agency, Canton; William Johns, Massillon; Hall- 


Harter Insurance Agency Company, Akron; 
Hecklinger & Co., Warren; S. C. Wilhelm, 
Marietta. 


WEST VIRGINIA. 

Lohmeyer & Goshorn, Charleston; E. B. Duf- 
field, Sutton; J. H. McCoy, Sistersville; Alex- 
ander & Alexander, Clarksburg; A. A. Taylor, 
Wheeling; F. M. Noble, West Union; Thos. W. 
Anderson, Morgantown; E. H. Easley, Blue- 
field; F. C. Baker, Parsons; J. M. Chidester, 
Buckhannon; Charles W. Evans, Fairmont; 
Paris D. Yeager, Marlinton; D. B. Smith, Hunt- 
ington; N. R. Coles, Montgomery; J. A. Patter- 
son, Gassaway; B. E. Tolbert, Beckley; Harvey 
Ewart, Hinton; T. M. Fry, Princeton; Geo. W. 
McClung, Burnsville; Herman A. Meyer, Davis; 
Geo. R. Foreman, Elkins; Warren Harr, Keyser; 
Chas. E. Joliffe, Mannington; W. G. Peterkin, 
J. H. Knapp and W. S. Lindamood, Parkers- 


burg. 
MICHIGAN. 

McCune & Smith, Petoskey; H. F. Marx Com- 
pany, Port Huron; M. W. Gibbons, Roscom- 
mon; B. Geer & Son and Chas. Leesch, Sagi- 
naw; Sutton & Trempe, Sault Ste Marie; C. F. 
Murray, St. Ignace; J. J. Drake, St. Joseph; 
South Range Agency Company, South Range; 
M. E. Pearman, South Haven; J. Santo, 
Traverse City; W. H. Phillips, West Bay City; 
Brown & Dumond, Stephenson; . Gunn, 
Ypsilanti; M. H. Godfrey; W. S. Green and 
7. i Fraser, Detroit; W. W. Thompson, 
Iron Mountain; W. H. Marshall, Adrian; Kelley 
& McDonald, Alpena; T. P. Stowe, Ann Arbor; 

W. Gordon & Son, Battle Creek; Bassett & 


| Michigan City; Johnson & Bishop, Muncie; 
Realty & Construction Company, Inc., South 








Spink, Benton Harbor; G. L. Ziebur, Bessemer; 


Beaver & Diggins, Cadillac; S. B. Crary, Calu- | 
met; H. Cobb, Cheboygan; J. F. Corcoran, | 
Crystal Falls; Raymond & Raymond, Detroit; 
C. M. Thatcher, Escanaba; Woolfitt & Macom- 
ber, Flint; F. O. Wickham, Frankfort; J. P. 
Hamilton, Gaylord; Calyton Voorhis, Gladstone; 
J.. S. Crosby & Co., Grand Rapids; Finley & 
Coughlin, Hancock; W..C. Walsh, Holland; 
A. T. Wright, Iron Mountain; H. M. Erickson, 
Ironwood; W. B. Webb & Co., Jackson; H. P. 
Bartlett, Lansing; Robert Arnott, Ludington; 
Pierson & Trimble, Manistee; Teeple & Forshar, 
Manistique; Marquette National Bank, Mar- 
quette; J. E. Jones, Menominee; Burns & Blos- 


som, Munising; Lange & Winter, Muskegon; 
P Bohn & Co., Newberry; Chas. S. Wil- 
liams, Owosso; Harman Bros. Insurance 


Agency, Onaway; Cleophas Mielleur, Ontonagon; 

John Delbridge, Ishpeming; H. H. Smith, Caro; 

F. B. Perry, Vassar; J. H. Hallock, Imlay City; 

Joseph E. Sawyer, Pontiac; Elmer Holman, 

Lapeer; V. Anderson, Blissfield; Chas. H. 

Garrett, Kalamazoo; Ora J. Graves, Jackson. 
INDIANA. 

L. L. Langell, Anderson; W. W. Denison & 
Son, Columbus; R. K. Krout, Jr., Crawfords- 
ville; O. E. Deal, Elkhart; J. J. Adair, Evans- 
ville; C. B. Fitch, Fort Wayne; Ferrell & 
Gillett, Goshen; W. H. Hammond, Hammond,, 
Richardson, Kothe & Uhl, Indianapolis; Duke 
3ros., Kokomo; C. W. Bangs, Lafayette; Sey- 
mour & Sons, Laporte; G. H. Gise, Logans- 
port; Searles & Kern, Marion; W. C. Fargher, 





Ashland; F. G. Gilkey, Grand Rapids; Phinney 
& Kubasta, Merrill; Walker & Orr, Rhinelander; 
J. N. Manson, Wausau; J. W. Froehlich, Toma- 
hawk; H. L. Peterson, Sturgeon Bay; D. 
Bullock, Beloit; F. W. Kiefer, Antigo; 7 
Wakefield, Stevens Point; J. E. Parry, 
ence; M. E. Wilde, Milwaukee; Daniel 
Hurley; M. B. Hubbard, Eau Claire; J. L. 
Fieweger & Co., Menasha; Nelson & Morgen- 
sen, Racine; J. F. Cole, Marshfield; H. Weisen- 
bach, Kaukauna; Kenosha Realty Co., Kenosha; 
H. F. and A. E. Hubbard, Manitowoc; George 
& Greene, Marinette; Max Sommers, Madison; 
A. C. Ewens & Sons, Milwaukee; Geo. Heller, 
Sheboygan; F. L. Clemons, Janesville; W. H. 
Webb, Superior; Brazeau & Pelkey, Oconto; 
J. W. Moore, Watertown; Elizabeth McGill, 
Appleton; Chas. L. Handt, Fond du Lac; A. F. 
Stiller, Green Bay; W. C. Holbek, La Crosse. 





Spectator’s Western Office 


The Spectator Company of New York 
has opened a western branch at 534 
National Life building, Chicago, from 
which it will handle its western busi- 
ness as far as the Pacific coast. Thos. 
LC. Perkins, well known among insur- 
ance men as a valued representative of 
the Spectator office, is the western man- 
ager. 





BACK TO FIRST PRINCIPLES 


HE beautiful simplicity with which 


T 


the insurance business may be trans- 


acted under certain conditions is well illustrated by an organization in 
Crawford county, Kansas, the Farmers’ Accident Aid Association. 


This 


is an organization without charter or legal standing, and the astonishing fact 
is that at least 75 per cent of the members have nothing to show in the way 


of a policy. 


One of the members insisted on having something “to show,” 


so the clerk of the company wrote him a policy with a lead pencil, on an 
ordinary tablet 5x8 inches, of which a facsimile is here presented. 
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Bend; Doak-Riddle-Hamilton Company, Terre 


Haute; O. C. Gordon, Union City. 
ILLINOIS. 

I. O. Brokaw, Princeton; Woods & Sterling, 
Springfield; J. M. Driskell, Paris; F. M. 
Fargo, Chicago; J. P. Gonigan, Ottawa; John 
Ii. Camlon Company, Rockford; Peter Lafond, 
Kankakee; J. S. Goodyear, Mattoon; S. F. 
Connor, Alton; C. H. Fritz, Aurora; A. 
Thompson, Belvidere; J. T. Sanders, Blooming- 
ten; Conrad Alba, Cairo; L. A. Louis, Centralia; 
W. H. Coffman, Champaign; Critchell, Miller, 
Whitney & Barbour, Chicago; C. B. Rogers, 
Ravenswood; Nellie J. McArthur, Clinton; Wm. 
M. Cannady, Danville; J. H. Jarboe, De Kalb; 
Stadler & Scott, Decatur; E. E. Dabies, Dixon; 
Canavan & Tarlton, East St. Louis; M. J. 
Springer, Elgin; Wenquist, Galesburg; 
Gilman & Allen, Hoopeston; J. M. Miller, Jack- 
sonville; C. A. Noble, Joliet; W. D. Houle, 
Kewanee; Smith & Kelso, Marseilles; W. P. 
Schall, Monmouth; Frank Cox, Mattoon; H. N. 
Parks, Moline, Cornelius Reardon, Morris; John 
J. Pierson, Murphysboro; John P. Gonigan and } 
Jas. W. McMullen, Ottawa; Jas. A. Swisher & 


Co., Paris; Werling, Peru; Tobias & Co., 
Peoria; Jas. A. Eads & Co., Pekin; W. C. 
Maucker, Rock Island; Harru T. Morgan, 
Springfield; C. Pirkey, Streator; 


q eS tt 
Blanchard, St. Charles; D. D. Downey, Taylor- 
ville; W. J. Lowe, Urbana. 
WISCONSIN. 
Ferdinand Phillips, West Allis; Hardy & 
Ryan, Waukesha; A. W. Kirst, Oshkosh; K. H, 
Snorenberg, Edgerton; Jas. W. Good & Co., 








Warns Against Two Companies 

Commissioner Henry of Mississippi 
has ruled that two companies that are 
trying to secure agents in the state 
have no authority to do business and 
that any one who does or tries to do 
business for them will lay himself open 
to prosecution as he will be doing so 
in violation of the law. 

The companies he has ruled against 
are the Standard Live Stock Insurance 
Company of Dallas, Tex., which is seek- 
ing agents all over the state, as evi- 
denced by the numerous letters from 
parties who have been approached by 
its specials, and the Western Fire and 
Marine of Oklahoma, whose policies, on 
account of the company not being 
licensed in any state, he declares, would 
not be worth the paper they are written 
on. 





A. H. Cardin, of View, Crittenden county, 
Ky., has brought suit in a local court against 
the Globe & Rutgers for $4,000. He seeks to 
collect under policies covering on his tobacco 
warehouse and rehandling plant, which was de- 
stroyed by night riders. 





ARTICLE ON THE FIRE WASTE 


A. F. Dean of the Springfield Will 
Make Interesting Contribution in 
September Number of Midland 


A. F. Dean, assistant western man- 
ager of the Springfield, will have a 
notable article in the September num- 
ber of MipLANnp, published by THe Wesr- 
ERN UNDERWRITER ComMPANY. He takes 
up the different forms of national 
waste, bringing to the front the great 
fire losses of the country. Mr. Dean's 
comment on this vital question is most 
interesting. MipLANp is the only pop- 
ular magazine that is taking up the 
subject of the enormous drain on this 
country through fire. A few months 
ago H. J. Furber, Jr., of Chicago, had 
article 


an in Mip_anp on the subject 
which created attention from those 
who are studying the conditions of 
the day. 

As is known, MIDLAND is now pub- 


lishing a regular insurance department 
each month wherein different features 
are treated in a clear, simple way, so 
that the layman can understand. 


The friends of Miprann’ will be 
glad to know that subscriptions are 
now being put on at the rate of 150 


a day. 





Disagreement Over Contract 

Owing to the disagreement over the 
contract with Manager H. W. Colson 
of the central department of the Walla 
Walla Fire, he instituted a $25,000 dam 
age suit in the federal court at Chicago 
this week against the company, alleg- 
ing breach of contract. Mr. Colson was 
employed as manager Oct. 22, 1907, by 
Secretary Conoway, his contract call- 
ing for a salary of $5,000 a year and 5 
percent contingent, covering a period of 
five years. The company holds the con- 
tract was not approved by the directors 
as required by the law of Washington. 
Mr. Colson contends the company has 
recognized him as manager in every 
way and as the contract was signed by 
the secretary, he declares it is valid 
and was perfectly willing to carry out 
all its terms. Bates & Harding repre- 
sent Mr. Colson as attorneys, while 
Defrees, Brace & Ritter will look after 
the Walla Walla. 

After Mr. Colson declined to resign, 
and it was found no satisfactory com- 
promise settlement could be made, 
formal notice was served on him in the 
presence of his attorneys to turn over 
the office and property of the company. 

It was anticipated that inasmuch as 
the president and secretary of the Walla 
Walla decided to locate in Chicago and 
make its principal office in that city 
they might desire to handle the depart- 
ment direct. Overtures were made some 
weeks ago to secure Mr. Colson’s resig- 
nation on the ground that the directors 
had not ratified the contract, but Mr. 
Colson, on advice of his attorneys, con 
cluded to stand on its terms. 





Capture Creamery Schedule 


The National of Hartford captured 
the schedule of the Spring Brook 
Creamery Company, which owns 


creameries in northern Illinois, south- 
ern Wisconsin and some in Iowa. The 
entire line amounted to something over 
$100,000. Relief was granted, as the 
mutuals carried the line before. The 
Firemans Fund was given part of the 
scedule. Shortly after the line changed 
a creamery burned at Warren, IIL, 
causing a $4,000 loss. 





Goes With Virginia State 

C. J. Jahnke, who retires as assist- 
ant secretary of the Illinois Bankers of 
Mt. Vernon, IIl., becomes special agent 
of the Virginia State in Indiana and 
Illinois, making his headquarters with 
Shipman & ayne, of Chicago, the 
general agents. 





Yesterday 
come. 


has gone; tomorrow may never 
Do your duty today. 
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Williams Gets Good Position 

John W. Williams of Indianapolis, 
formerly special agent of the Prussian 
National, becomes manager of the Buf- 
falo office of the General Adjustment 
Company, of New York, which will 
open a branch there Sept. 1. He is the 
right man for the place. 





Field Vacancies Open 

Field vacancies in the west at pres- 
ent are American Central in Oklahoma, 
Firemans Fund in Missouri and Kan- 
sas, North British in Nebraska, Sun of 
England in Minnesota and the Dako- 
tas, Sovereign of Toronto in west, Des 
Moines Fire in Minnesota and Wiscon- 
sin, Northwestern F. & M. in Ohio 
and Michigan, Hartford in West Vir- 
ginia, Bierce & Sage General Agency 
of Detroit in Illinois and Missouri, 
Gorham-Braden General Agency of 
Minneapolis in Wisconsin, J. E. Hen- 
dry General Agency of Chicago in 
Ohio and Michigan, Aetna in Ohio, 
National Union in Illinois, Spring 
Garden in Illinois, Commercial Union 
in Ohio, Providence Washington in 
Illinois, Pennsylvania in Rocky Moun- 
tain field, Union of Buffalo in the 
Northwest. 





Pell-Mell to Hell 


While there is nothing strange in 
the adoption of insurance as a side 
line, by the average business man, still 
it is a little out of the ordinary for a 
full fledged agent to engage in another 
profession. 

Such a case exists at Waverly, Ohio, 
where an insurance agent carries, on 
the side, a full line of gospel samples, 
which were brought into use last Tues- 
day, when he united in the holy bonds 
of matrimony John W. Hell and Mrs. 
Amanda Mell. The blushing bride was 
given away by a sorrowful brother-in- 
law, Amos Pell. 





Millers Mutual Statement 
The semiannual statement of the 
Millers Mutual Fire of Alton, Il, 
shows cash assets $351,016, notes $1,- 
234,304, reserve $91,925, net cash sur- 
plus $242,690, amount in force $11,- 
177,334. 


WANTED 


BROKERAGE. We have Facilities to 
issue IMMEDIATE BINDERS UP TO 
$20.000 on Acceptable Risks. 


W. M. UMBDENSTOCK @ CO. 


159 La Salle Street, Chicago 











New 
Agency 


Supply 
Cabinet 


We are sole selling agents for the 
latest improved local agents’ supply 
cabinet, something every up-to-date 
agent should have. It not only adds 
to the appearance of his office, but 
keeps his supplies in good shape and 
makes them easy to get at. 

You should at least see a descrip- 
tive circular of this cabinet, which 
we will send you free upon request. 


The Western Underwriter 
Company 


145 La Salle St., Chicago, Ill. 





AS VIEWED FROM CHICAGO 


GRAIN BUSINESS HEAVY 
J. W. McCord, of Columbus, secretary 
of the Ohio Grain Dealers’ Mutual and 
vice-president of the National Grain 
Dealers Mutual, declares grain dealers 
are holding large quantities of wheat in 
their elevators, and applications for in- 
surance on grain stocks in elevators in 
Ohio, Indiana, Illinois and other winter 
wheat states are heavier than ever be- 
fore. He says the companies are writ- 
ing an immense amount of business. 
7 ’ * 
TO HAVE LOCAL AGENCY 

It is likely the Des Moines Fire will 
enter Illinois in a few days. The com- 
pany desires to get properly located in 
Chicago. A number of agents have 
been after the company and some have 
shown large figures. The company is 
not after a big premium income but 
prefers to get a profit on a smaller 
business. 





* = 


PRESIDENT TO VISIT TOWNS 

President Holloway of the Walla 
Walla, who is now permanently located 
in Chicago, following the transfer of 
the main office to that city, announces 
his intention of visiting every point of 
50,000 and upwards east of the Rockies 
during the year, where the company is 
planted. He wants to know the agents, 
the field and local conditions. 

* . » 
INSURANCE ON TOOLS 

The United Brotherhood of Carpen- 
ters and Joiners at its convention in 
Salt Lake City, is going to discuss the 
proposition of tool fire insurance 
amongst its members. Resolutions fa- 
voring the establishment of a tool in- 
surance fund were adopted at the Ni- 
agara Falls convention, to be controlled 
by the general office of the organiza- 
tion, on lines similar to those formerly 
existing in the old furniture workers’ 
union. The members must pay a sum 
equal to 7 percent of the amount of 
insurance desired and no member shall 
hold less than $25 nor more than $100 
of insurance and no loss will be paid 
when the member is working Sundays 
or after the regular working hours. 

* * * 


AUTOMOBILE GARAGE FIRES 

The C. A. Coey & Co. garage fire in 
Chicago last week will turn still more 
companies against that class of busi- 
ness. It is difficult to place garages 
now. The gasoline hazard can not be 
escaped. A good lot of money has 
been lost by the companies on this 
class. Many companies have cut out 
this class entirely. 

* 7 * 
LOSSES FROM ELECTRICITY 

Defective electrical equipments and 
laxity on the part of insurance com- 
panies in the matter of improvements, 
continues to be a source of much com- 
ment. Another underwriters’ inspector 
in a western city gives the chief reason 
for the unsatisfactory state of the wir- 
ing in his territory as the tendency of 
the municipal inspection bureau to 
wink at the installation of unapproved 
and hazardous fittings. It is no news 
that municipal inspection is lax. The 
installers of these unsafe devices know 
this, hence their disregard for the safe- 
ty of life and property. Some go so 
far as to say that municipal inspec- 
tion, with a very few exceptions, is 
farcical. It is said that the refusal of 
a risk on account of its defective elec- 
trical equipment is a very rare circum- 
stance, the extreme limit to which the 
companies can spur themselves seem- 
ing to be a mild form of discourage- 
ment in the shape of a slight increase 
in rate on risks where National Code 
rules are broken mto very small bits. 

* 7 * 
SOME LOCAL EVENTS 

A L. McCrae, the surplus line agent of 

— has incorporated with $2,500 capital. 


J. Littlejohn, western 
Korth British, an sail this week on : = 











months’ European trip, 





FIDELITY 


FIRE 


INSURANCE CO. 
46 CEDAR ST., N. Y. 


CAPITAL $1,000.000. 
ASSETS 
$2,529,465. 
LIABILITIES 
$727,763. 
SURPLUS TO POLICY HOLDERS 


$1,801,701. 

















Marine and Transportation Insurance 


FIREMAN'S FUND INSURANCE CO. COLUMBIA INSURANCE CO. 


of San Francisco, Cal. of Jersey City, N. J. 
MANNHEIM INSURANCE CO. THE UNION MARINE INSURANCE CO., Led 
of Mannheim, Germany of Liverpool, England 


Insurance on Hulls and Cargoes on the Great Lakes. 
Ocean cargoes— Export and Import. 
Automobiles under transportation forms. 


Tourist floaters, Traveling Salesmen 3 floaters, 
Transportation floaters on Merchandise. 


Currency and Securities by registered mail and express. 


Motor boat insurance. 


ORR & WALL, General Agents, 2 & 4 Sherman St., Chicago, Ill. 


Agents wanted in desirable localities 


FEDERAL INSURANCE CO. 


OF NEW JERSEY 
CHUBB & SON, Managers, 5 and 7 So. William Street, N. Y. City 


ISSUES THE BEST CONTRACTS COVERING 
MARINE (CARGO). 


== _ [INSURANGE 


TOURIST FLOATER. 
(Domestic and Foreign) 
AGENTS WANTED 
CORRESPONDENCE SOLICITED WITH AGENTS EVERYWHERE. 


SALESMEN’S SAMPLES.. 
Cc. K. HOLLOWAY, Prest. 











MERCHANDISE IN TRANSIT seeees cece coeseees 


YACHT 














O. P. CONAWAY, Sec’y. 


assets allallk 


$476,638.11 FIRE INSURANCE 
COMPANY 


WALLA WALLA, WASHINGTON 
CAPITAL, $200,000.00 
FIRE AND TORNADO INSURANCE—Agents Wanted 


CENTRAL DEPARTMENT 
Wisconsin, Illinois, Indiana, Michigan, Ohio, Missouri, Nebraska, 


0. G. PARKER, Treas. 


SURPLUS 
$343,484.54 





H. W. COLSON, Manager 171 La Salle Street, Chicago, Ill. 
MICHIGAN OHIO KENTUCKY WISCONSIN MINNESOTA 
ILLINOIS MISSOURI INDIAN 


BIE RCEH & SAGE 


General Agts., Detroit, Mich. 


COMPANIES REPRESENTED 
CONCORDIA FIRE INS. CO., Milwauk-e, Wis. SPECIAL AGENTS 
F. M. SAGE and F. A. MARSHALL, Detroit. 


NORTH RIVER FIRE INS. CO., New York City 
GERMAN FIRE INSURANCE CO., Pittsburgh, Pa. J. T. KIRK WOOD, Garfield Building, Cleveland. 
GEO. B. SEDGWICE, 612 Pabst Bidg., Milwaukee. 


JEFFERSON FIRE INS. CO., Philadelphia Pa 
NASSAU FIRE INSURANCE CO., Broo N. Y. 

at F. C. SAMMIS, N. Y. Life Bldg., Minneapolis. 
ORA C KINNISON, Ligonier, Indiana. 


DIXIE FIRE INSURANCE CO., Greensboro, N. C- 
BEN FRANKLIN INSURANCE CO , Allegheny, Pa. 
QUEEN CITY INSURANCE CO.., Sioux Falls, S. D. 





We write class of busi and desir fon te and ts 
the above Te we Gove the feopect Non-Union ———, United States, and ey ty 4 
resenting one or more of our companies is entitled to ALA our Office, 
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OHIO AND WEST VIRGINIA 


Niagara—J. F. Stout, St. Marys; M. V. Mc- 
Corkhill, Martins Ferry El > Parrott, Rag om 





WILL ENTER FIRE INSURANCE 
Columbus Casualty and Surety Men to 
Retaliate on Fire Agents Who 
Write Side Lines 





Bonding and casualty agents of Co- 
lumbus, O., are preparing to enter the 
fire insurance field with an incorporated 
agency, with $20,000 or $25,000 capital, 
as a measure of defense against what 
they term the encroachments of the fire 
underwriters. They declare nearly 
every Columbus agency has at least one 
man who is looking after bonding and 
casualty business. Several of the most 
prominent casualty men in the city are 
promoting the new enterprise, and they 
say they will have the backing of all 
the casualty men, even if all do not take 
stock. They say they have an experi- 
enced fire insurance man to manage the 
business, and that five of the largest 
nonunion companies in the country, one 
a $1,000,000 concern, have been offered, 
with more available. 

If this plan comes to fruition there 
is every indication that there will be 
lively times in fire insurance circles in 
Columbus during the next few months. 
The casualty men say they have no de- 
sire to enter the fire insurance busi- 
ness, but have been driven to it by the 
persistence with which the fire agents 
take casualty business. If they wanted 
to do fire underwriting, they say, and 
were willing to make their payments to 
the local board, they would not be al- 
lowed to do so. They regard this as 
unfair. 

The amount of premiums underwrit- 
ten by the fire insurance men, they say 
further, are not sufficient to jeopardize 
their business, but what they regard as 
an evil, and which they intend to com- 
bat, is spreading, and they want to curb 
it before it becomes a serious menace. 
The proposed plan is said to be pro- 
moted by a Cleveland man. 





Want Better Protection 


The Cincinnati board of public serv- 
ice has been petitioned by McLean ave- 
nue and Eighth street manufacturers 
for more adequate water facilities for 
fire protection. They claim that mains 
are too small and so badly corroded 
as to represent only one-half of their 
proper capacity. J. A. Hiller, super- 
intendent of distribution in the watér- 
works department, has submitted a plan 
for cleaning and repairing the old 
mains and the laying of four new and 
larger ones, but insists that the insur- 
ance companies give the manufacturers 
a decrease in rates proportionate to the 
improvements. 

The matter was laid over until assur- 
ance is given by the companies that the 
reduction will be granted. 





Ohio Agency Appointments 

Aachen & Munich—Thos. V. Thompson, East 
Liverpool; Almeron Crandall, Lorain; R. W. 
Lindsey & Co., Cambridge; Lane & Burnett, 
Zanesville; Wm. Johns, Massillon; L. H. Oerter, 
Canal Dover; m. M. Trainer, Steubenville; 
Harry A. Risher, Mingo Junction. 

Aetna—Tucker Ins. Agency, Elyria; F. W. 
Bradford, Winchester; J W. Cox, Leesburg; 
— Everson, Brilliant; 35 . Shriner, Waynes- 
ville. 

Alliance—Arthur Helwig, Hamilton; A. L. 
Foster, Middletown. 

Atlas, Eng.—Geo. Maul, Port Clinton. 

Allemannia—Geo. C, Anderson, Sidne 

Commonwealth, Ia—A. M. Collett, Soentens 
Sheppard & Milstead, Portsmouth; C. J. Swift, 
Cleveland. 

Connecticut—E. L. Hayes, New Vienna; E. I. 
Jchansing Cincinnati; J. Hanway, 
andria; ¢ Moore, Chandlersville; C. 
Bissell, Antwerp. 

Delaware, Pa.—E. S. Moore, Cleveland; W. 
D. Chandler, papeee. 

— af A. Kaercher, Youngstown. 
Eastern, N. a W. Johnston, Toledo. 
Fire Assn. H. Kitchen, Cleveland. 
SS eee Fund—Fred P. Thomas Co. Cleve- 


Fidelity, ." Y.—Bale & jain, Delaware. 
tmania, N. Y.—J. W. _— Tiffin. 
State, Pa.— a A. Coe, Da 
Millers Nat’l—Daggett & Bde = » Weniites. 
North River—F, Fret’ J. s ron. 
N. W. Nat’l—T. H. "wells, Chevdand: . w. 
Haniway, Alexandria; J. W. Werner, Ti 





_. oe _Stotler, Sabina; cConnell Karr, 
Cosh ; W. A. Magoon, Sandusky; 

Tyler, ee Harry Cooney, “7 ¥ Grove; 
G. L. Matt, Thurston; Sprague McClure, 
Hillsboro; R. L. yd Celina; Wirt Kess- 
ler, West Milton; Lyman Ashley, Mt. Gilead; 
Madden & Varner, Continental. 

Orient—Henry F. Gerke, Defiance. ' 

Phoenix, Eng.—P. L. Van Atta, Crooksville. 

Palatine—Hall & Harter Agency, Akron. 

Prov. Wash.—Naegele & Warnke, Huron. 

Queen—N. porte, Baltimore; Dwyer & 
Tsylor, Xenia; L. R. Robertson, Yellow Springs; 
F. D DeLong, Cumberland; W. E. Roberts, 
Jewett; F. W. Ba mitt, Celina; H. E. Brennan, 
Caldwell; J. M. May, Kinston; J. W. Guicher, 
Frankfort; S. D. Shriner, Waynesville. 

Royal Exch. —Naegele Warmke, Huron; 
Jos. Wolfe, Oberlin; Richard C. Greene, Wil- 
mington. 

Roch. Ger. *e~ & Mather, Alliance. 

Reliance—E. S. Moore, Cleveland; . We 
Johnston, Toledo; John A. Pentland, Cincin- 
nati. 

Security, Ct—Carey & Reidenback, Millers- 
burg; J. H. Kitchen, ae and, 

St. is se Johnson, Newark. 

Union, Pa.—C. E 4 Washington C. H. 

Washington—J. S. Garrison, Middletown; G. 
C. Kipp, Greenville; Fred Schlosser & Co., 
Piqua. 

estern, Pa.—H. C. Rodrup, Van Wert; 
Kemmer & Co., Lima. 





COOPERATE WITH THE CITIES 





Ohio Inspection Bureau Ready to Ad- 
vise Municipalities Regarding Re- 
duction of Fire Hazard 





Columbus, Ohio, Aug. 18.—(Special 
Correspondence.)—The Ohio Inspec- 
tion Bureau is preparing to exercise as 
much supervision as possible over the 
installation, extension or improvement 
of municipal betterments which in any 
way may have an effect on the fire haz- 
ard. Manager T. B. Sellers is prepar- 
ing circular letters to be sent to all mu- 
nicipal engineers and boards of service 
asking that when installations or exten- 
sions of water works, electrical service 
systems, purchases of additional equip- 
ment or other betterments of this class 
are to be made, they get in touch with 
the bureau, which will furnish free all 
information at its command and advise 
the officials as far as possible, in order 
that the improvements may be made in 
accordance with the most modern and 
effective way in their relation to the 
fire hazard. 

Very often improvements are made 
by the municipalities in the full expec- 
tation that they will be effective in 
bringing about reductions of rates, and 
when inspections are made after in- 
stallation they are found to be worth- 
less so far as real betterment is con- 
cerned. Consequently, when reductions 
are refused, the municipalities and their 
citizens often become indignant or re- 
sentful toward the insurance interests 
and the ill feeling often deepens into 
misdirected and profitless campaigns 
against the mythical “insurance trust” 
in order to bring about the relief which 
could have been easily secured if the 
effort had been made in the right direc- 
tion. 

In the same connection the bureau 
will send out letters to all local agents 


OHIO AGENTS 


THE WESTERN UNDERWRITER 
is prepared to furnish you on short notice 
all kinds of insurance office supplies at 
reasonable prices. We especially call 
your attention to our Local Agent’s Card 
Index Outfit, our superior Policy Labels, 
our instruction books for agents, the 
business getting Household inventories, 
Expiration Registers, Carbon Paper and 
Typewriter Ribbons. We shall be glad 
to send you upon request printed matter 
descriptive of any kind of supplies you 
wish. Send us $1.10 for one dozen of our 
expansive Policy Files. Just the thing 
to give a customer to keep all his policies 
together. 


The Western Underwriter Co. 


CHICAGO and CINCINNATI 








Fire Insurance at Cost 


Dividends on all Renewals 


THE CINCINNATI MUTUAL 
FIRE INSURANCE COMPANY 


LOUIS H. SCHWEER, General Agent 
ASSETS, $131,752.60 


W. S. STERRETT, Secretary 
NET SURPLUS, $1,340.61 


Agents Wanted in Ohio. ; 
HOME OFFICE: 503-504 Fourth National Bank Bidg., CINCINNATI, OHIO. 





COOPER 


Fire Insurance Co. 
of Dayton, O. 











DAVID B, CORWIN CHAS. W. SCHENK 
President Vice-President 


SAM.L. LA ROSE 
Secretary 





THE CINCINNATI 
UNDERWRITERS 
COMPOSED OF 


The Eureka F. & M. Insurance Co, 
The Security Insurance Company. 


OF CINCINNATI, OHIO 


STATEMENT JAN. 1, 1908 





Other Liabilities... sack a 
Net Surplus .. 000 c0ence cocese cocceccs SEBUE 


TorTaL Ass&Ts.... 


P. A. ROTHIER, Prest. ADAM BENUS, Sec*y. 





THE SPRINGFIELD UNDERWRITERS 


MUTUAL FirRE INSURANCE 


ComMPANY 
SPRINGFIELD, On10 


ORGANIZED 1902 


N.H, FAIRBANKS, racer. 
M.-L. MILLIGAN, racas. 
cE. C. PRICE, avoivon «4 Vv. Pncer. 


JOHN G. WETZEL, seo'rr. 


AGENTS WANTED AT ALL DESIRABLE POINTS IN OHIO 
CORRESPONDENCE SOLICITED 





ORGANIZED 1851 


NATIONAL 


INSURANCE COMPANY 
Of Cincinnati, Ohio 
G.W.POHLMAN - - = President 


EDW.A. WINTER - ~- __— Secretary 
G. W. POHLMAN, Jr. - Agency Manager 


GERMANIA 


FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 


Cash Capital, - - $1,000,090 00 
Assets, - - + $5,185,649 561 
Net Surplus, - = § 949,260 99 


HEAD OFFICE: 
Cor. William and Cedar Streets. 














MODERATE LINES ON STRICTLY 
SURPLUS INSURANCE AT TARIFF RATES 








UNITED AMERICAN FIRE INSURANCE COMPANY 
MILWAUKEE 

Cc. W. GREENE, GEN’L AGENT, 169 LA SALLE ST. 
CHICAGO 





Ohio Agents Wanted 
ALLEGHENY FIRE 


Insurance Company 
Capital $200,000 Net Surplas $43,187.22 


MONONGAHELA 
Insurance Company 


Capital $200,000 Net Surplus $65,000.00 
PITTSBURGH, PA. 


Address Thos, C. Parsons, Spl. Agt. 
WILLIAMSON BLDG. CLEVELAND, OHIO 


MERCHANTS AND 
MANUFACTURERS 


INSURANCE COMPANY 
CINCINNATI. 
CHARTERED 1838 PERPETUAL 
CAPITAL - - - $150,000.00 
ASSETS -« -_ 2s « 272,537.44 

SURPLUS TO POLICY 
HOLDERS «= «= «= 200,575.48 
William H. Calvert, President 
Winfield S. Hutill, Jr., Secretary 


404 Firet National Bank Building 





ORGANIZED 1876 


The Ohio Mutual 


Fire Insurance Company 
SALEM, OHIO 


Assets - - . $917,041.48 

Cash Surplus - . 82,811.28 

J. R. VERNON, Pres. J. AMBLER, Sec’y 
ee 


During its entire history the Com has continu- 
ously fu’ —T ee = oe of coving 


Ohio Busiaess Only Through Local Agencies 


ORGANIZED 1867 


GERMAN FIRE 


Insurance Company 
of Wheeling West Va. 
Cash Capital $200,000.00 Net Surplus $222,604.03 
WM. F. STIFEL, President: 
F, RIEST 


. J Se 
Ss. W. RICE, Sept. of Agencies 


DANA E. LATIMER 
WILLIAMSON BLDG. CLEVELAND, OHIO 


Special Agent for 





Ohio, Indiana and Michigan 
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in Ohio, asking that they notify the bu- 
reau as soon as they hear of contem- 
plated improvements along these lines, 
and exert their influence to get the bu- 
reau and the responsible officials in 
harmonious relations concerning them. 





NEWS FROM WEST VIRGINIA 
Movement on Foct to Put Whole State 
Under Jurisdiction of Fire Un- 
derwriters’ Association. 





A movement is on to place the con- 
trol of the entire state of West Vir- 
ginia under the jurisdiction of the West 
Virginia Fire Underwriters Association. 


At present the extreme northeastern 
part, known as the “panhandle,” is con- 
trolled by the middle department, 


and it is claimed much inconvenience is 
occasioned in consequence. An amus- 
ing illustration of this is reported from 
Berkely Springs, where the agent calls 
the attention of company to the rate on 
the building of J. G. Foutz, rated as an 
old frame tannery, with shingle roof. 
It appears that a tin roof has been put 
upon the building and that there is now 
only a mercantile occupancy, the build- 
ing not having been occupied as a tan- 
nery for the past ten years. This fact 
was reported by the agent to the Mid- 
dle Department and he was advised that 
the matter comes under the jurisdiction 
of the tannery committee. The agent 
went back with the information that the 
tannery occupancy ceased many years 
ago and that such an occupancy will 
not again obtain, but he got the same 
response—to the tannery committee. 
Another grievance is in connection with 
the Kilbourne Knitting Machine Com- 
pany’s Middlesex mill, which has 
erected a brick wall on the east side to 
cut off an exposure. The building was 
inspected by a representative of the 
Middle Department two months ago, 
but no modification in the rate ae been 
made. Again, the risk of W. Heis- 
ton, rated as a flour mill, eB it has 
never been, although over a year azo 
some feed was ground in the building. 
Machinery has been taken out; it is to 
be used as warehouse only, yet the rate 
of $2.75 as a flour mill, still ‘stands. 
Other complaints are in evidence and a 
strong effort will be made to take away 
the jurisdiction of the Middle Depart- 
ment. 


At Charleston, W. Va., objection has 
been made to the co-insurance clause at- 
tached to policies covering the propertv 
of the Kelly Axe Manufacturing Com- 
pany. The clause reads as follows: 

It is a part of the consideration of this policy 
and the basis upon which the rate of premium 
is fixed that the assured shall maintain insur- 
ance on each specific item mentioned herein to 
the extent of the actual cash value thereof, 
and that failing so to do the assured shall be 
an insurer to the extent of such deficit and to 
that extent shall bear their proportion of any 
loss. 

The general form consists of fifty-six 
items, of which all but two cover for a 
specific amount on or in a certain build- 
ing; the last two items apply in blanket 
form, No. 55 on electrical machinery 
and equipment in any of the buildings 
and No. 56 on stock in all of the build- 
ings. The companies question how the 
co-insurance clause would be _ inter- 
preted after a loss. From an insurance 
standpoint there are fifty-four specific 
items in the schedule and two blanket 
items, and, for the purpose of avoiding 
any disagreement as to the application 
of the clause in event of loss, it has 
been suggested that the word “specific” 
be erased or a stipulation inserted re- 
quiring full insurance on each item. 


_— 


Inability on the part of the fire fight- 
ing equipment of Parkersburg, W. Va., 
to cope with the impending disaster, 
owing to lack of water supply, caused 
the destruction of eight dwellings and 
the plants of the Radeker Lumber Com- 
pany and the Parkersburg Ice Company 
with a loss of $150,000. The buildings, 
all of frame construction, burned like 
tinder and in less than two hours after 





the blaze was discovered in the boiler 
room of the lumber company, and after 
it had devoured all there was to feed 
on and died out, announcement was 
made that the fire was under control. 
By “under control” it was meant that 
the fire had consumed everything it 
sight, with the possible exception of 
the stone piers supporting the Balti- 
more & Ohio railroad bridge. 

During the progress of the blaze, the 
pride of the small boy and the hero 
of many a parade—Steamer No. 1—was 
dug up from its resting place, connect- 
ed with a hydrant and after sputtering 
and spitting for about twenty minutes, 
gave one last ghoulish gasp and stopped 
for good and all. 

The officers of the ice company place 
their loss at $120,000, with $50,000 in- 
surance, $15,000 of which is carried in 
the Ice Manufacturing Exchange, the 
balance in stock companies. The loss 
to the Radeker plant is estimated at 
$20,000, with $12,000 insurance, all in 
stock companies. 

As a result of the conflagration, citi- 
zens of Parkersburg, in mass meeting 
assembled, have indignantly demanded 
of the city fathers an ordinance ap- 
propriating sufficient funds to purchase 
5,000 feet of hose and a new steamer; 
also to build a stand-pipe at the pump 
station and construct a main of greater 
size to the reservoirs. Rivers of lurid 
oratory flowed and the administration 
was knocked from A to izzard by irate 
citizens who heartily applauded each 
telling shot. 


= 


The new hand-book on West Virginia is in 
the printer’s hands, and it is authoritative'y 
announced that it will be ready for distributicn 
not later than Sept. 1 





Field Organizaticn to Meet 
Meetings of the Ohio Field 
Ohio League, Ohio Fire 
Association and the Blue Goose will 
be held in Columbus, O., Tuesday, 
Sept. 1, the first meeting of each or- 
ganization after the summer vacation. 
The semiannual election of the Blue 
Goose will be held at its meeting, at 

the Hotel Hartman. 


club, 
Prevention 





E, C. Harding is Missing 

E. C. Harding, the well known Cin- 
cinnati agent and formerly secretary 
of the local board there, is missing. 
He is secretary of the Home Building 
Company of Milford, Ohio, and is said 
to be short in his accounts with it to 
the extent of $5,000. It is said he owes 
the Westchester $2,000. 





Will Have Fireproof Plant 
The Kossman Dye Company of Co- 


lumbus, O., which recently suffered a 
severe fire loss in its plant in East 


Broad street, in the business district, 
the second in a few months, will be the 
first of the city’s dyeing and cleaning 
establishments to remove outside the 
limits. The site for its new plant has 
not been selected, but a prominent ar- 
chitect has drawn plans for the build- 
ings. The plans call for three buildings 
of fireproof construction, of brick and 
cement. In two of the buildings not 
one piece of wood or other combusti- 
ble material will be used. In the third, 
which will be used as the office build- 
ing, there will be wood furnishings, but 
otherwise it will be fireproof. The site 


probably will be selected this week, and 


contracts will be let at once. 





Martin Returns Thanks 

P. B. Martin of Springfield, O., who 
recently retired as Ohio special agent 
of the Commercial Union and Palatine 
desires, through THE WeEsTERN UNDER- 
WRITER to express his profound appre- 
ciation to his agency friends who -re- 
sented him with the handsome gold 
watchchain. Mr. Martin is grateful for 
this token of good will and esteem on 
part of those with whom he has labored. 
He will cherish it always in affectionate 
remembrance. 


It will be of interest to Mr. Martin’s 


friends to know that he has recovered 
his health. 


He says he feels like a 





SvorRPLUS LINES 


EXCEPTIONAL FACILITIES FOR HANDLING SURPLUS 
AND DIFFICULT LINES AND UNUSUAL FORMS. 
LLOYDS LON DON. empowering me to bind up to $12,500 on risks in the 
United States and Canada. 
F L0 ATERS The property of manufacturers and merchants located in any 
s number of cities insured under one policy at low rates. 


Your patronage invited. 


I have a contract with a syndicate of underwriters 


Prompt and careful attention assured. 
Liberal Commission to Agents. 


F. R. THOMPSON 


Insurance in all its branches. 


159 La Salle Street, CHICAGO, ILL. 


Long Distance Phone Central 18. Cable Address ‘‘Thomarian.” 


W. H. MARKHAM & CO. 


ATTORNEYS AND MANAGERS, 
ST. LOUIS, MO. 


FRED S. JAMES & CO., Agents, Chicago 
D. A. FISHER, Agent, - - - Memphis 


individual Fire Underwriters of St. Louis 
For Strictly High Grade SURPLUS LINES 





Non-Resident Brokerage Accounts Solicited 


12th Floor Pierce Building, ST. LOUIS 








ROLLINS & BURDICK 
INSURANCE 


159 La Salle Street 
Long Distance Phone Central 4076 


Chicago 


Exceptional facilities for writing and placing insurance in 
admitted companies on risks when the local market is exhausted 
anywhere in the United States and Canada. 


Also Binding Contract at Lloyds, London 
Immediate Binders given 
10% Commission 


Floating Insurance Written. Automobile Insurance Written 














WM. E. FOWLER & COMPANY 


GENERAL AGENTS 
FIRE INSURANCE 


417 East Baltimore Street, - - - Baltimore, Md. 


REPRESENTING 
c ae Fire Ins. Co. of New York for West Virginia, Maryland, Delaware, North 
arolina. 


Ohio German’ Fire Ins. Co. of Toledo, Ohio, for Maryland and Delaware. 

Globe Underwriters Ins. Agency of New York for West Virginia. 

German Union Fire Insurance Company of Baltimore for Maryland, Delaware, Mow Toren, 
Pennsylvania, Massachusetts, Virginia, West Virginia, North Carolina, Louisiana, lorida, 
Indiana, Ohio, Michigan, Wisconsin and Minnesota. 


We want a live and energetic agent in every city and town 
in the above states where we are not now represented 
All business reported to Baltimore office 








Dutchess Fire Insurance Co. 


POUGHKEEPSIE, N. Y. 


Total Assets $548,567.73 


CRUM & FORSTER, General Agents 
~ NEW YORK CITY 


F. F. MURRAY, Special Agent for Ohio 
Commercial Tribune Building - CINCINNATI, O. 


Agents wanted throughout the State 
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“four year old” and expects to return to | each gas ‘company respond to each fire alarm to] MEamufacturers’ Appraisal Company 
field service again. close valves. 





REPORT MADE ON MARIETTA 





Ohio Inspection Bureau Finds Fire 
Protection of City Weak and Makes 
Many Recommendations 





The Ohio Inspection Bureau has pre- 
pared a very comprehensive report on 
Marietta. It was compiled by E. U. 
Richards, engineer of the bureau. 

The city has an area of three square 
miles; a population of 16,000; 50 manu- 
facturing industries, two of which are 
sprinklered; houses are scattered; in 
the congested district only three blocks 
have excess area, two with 282,600 
square feet each. Of the 38 miles of 
streets, 13.12 are paved with brick. _ 

The portion of the mercantile dis- 
trict subject to conflagration is fairly 
well covered by the ordinance defining 
“fire limits.” Its buildings are about 
90 percent brick, which, with the 
exception of three buildings, two fire- 
proof and one of mill construction, 
are of ordinary construction, in fair to 
good state of repair. Average height is 
about three stories the highest being 
eight stories, fireproof. Roofs, as a 
rule are non-combustible, and in only 
a few cases are they continuous. There 
is a general deficiency in the thickness 
of walls, construction of flues, etc., and 
construction generally is what must be 
expected where there are no building 
laws. Occupancy of the mercantile 
district consists of very few manufac- 
turing and power features but there are 
several livery, transfer and feed stables 
and two dry-cleaning establishments, 
which constitute a serious menace. 

Heating is mostly with natural gas, 
with much rubber tubing used in con- 
nections. Lighting is by gas and elec- 
tricity. Inside wiring is said to be 
very hazardous. In the mercantile dis- 
trict most of the telephone wires have 
been run in conduits, but they are ca- 
bled and run overhead in the residential 
districts. Wires for the municipal light- 
ing system have been installed about 
twenty years and are in poor condition. 

Conditions from an insurance stand- 
point are not very satisfactory. Fire 
losses in the past are less than may be 
expected in the future, unless the fire- 
fighting facilities are increased. 

Good circulation is provided for the 
water system in the congested district, 
but additional pumping capacity is es- 
sential. The fire department is very 
weak. Fire stations are said to be un- 
fit for the purpose, and there is a defi- 
ciency both in apparatus and men. The 
west side house is difficult of egress, 
and the department has no _ reserve 
horses. A new house, modern in con- 
struction and equipment, is said to be a 
necessity in the mercantile district. 

Marietta never has been rated under 
the new analytic system, but its per- 
centage of efficiency is said to entitle 
it to rank as a fourth grade city. Com- 
pared with the requirements for a first 
grade city Marietta’s waterworks grade 
85 percent; fire department, 60 percent; 
ordinances, 30 percent; streets, 85 per- 
cent. Recommendations include: 

Install a new 5,000,000-gallon pump and over- 
haul present equipment; provide additional 12- 
inch mains to the water tanks and a standpipe 
and adequate hose in the pumping station; con- 
struct a reservoir with two to five days’ domestic 
consumption capacity, at elevation sufficient to 
throw fire streams over highest buildings; larger 
and better fire service mains and fire hydrants; 
prevent waste of water and build pumping station 
in fire-resistive construction and use it for pump- 
ing purposes only; —_ three fire department 
houses, one for each square mile of area and all 
easy of egress, with modern equipment and addi- 
tional men with systematic course of training; 
adopt national standard hose coupling and pro- 
vide at least one horse in reserve; provide for 
better fire protection in case of inundation, to 
which the city is subject. 

Adopt a building code, preferably that of the 
National board; require both outside and inside 
wiring to be installed in accordance with the na- 
tional electrical code under competent super- 
vision; provide general ordinance covering rub- 
ber tubing for gas connections, swinging gas 
jets; the burning of rubbish within the city limits 
and the installation of moving picture machines, 
and require that an authorized representative of 








Report on Sebring 

The Ohio Inspection Bureau has pub- 
lished a new tariff of Sebring, Ohio. 
The water supply is fair, but the mains 
are small. The care and cleanliness of 
premises is generally good internally, 
but the rears are not kept clear of ruls- 
bish. The construction is very weak 
and mutual exposures are severe. The 
entire mercantile section might be 
grouped into four conflagration areas, 
any one of which is subject to total de- 
struction. Electric wiring is defective 
throughout and in some instances haz- 
ardous. There are also a number of 
gasolene vapor machines of unapproved 
type. 

The bureau recommends the installa- 
tion of a 10-inch main from the pump 
house to Fifteenth street and Maryland 
avenue, to replace a 6-inch main; adop- 
tion of fire limits, building and electrical 
installation ordinances; establishment 
of the night watch as formerly and re- 
moval of rubbish from the rear of build- 
ings. 





OHIO NOTES 


An ordinance has been prepared at Cincinnati 
prohibiting the establishment or maintenance 
of a garage in any city block containing a 
church, theater, oe hall or school. If it is 
ogg nearly all the garages in the city will 

obliged to move. 

One of the most disastrous (?) fires that ever 
visited Lima, Ohio, occurred last week, when 
gambling 5 to the value of $5,000 
was publicly burned. A score of tin-horn gam- 
blers confined in the city bastile represents the 
salvage. 

Isaac Taylor, a merchant of Belpre, near 
Marietta, Ohio, has been arrested by detectives 
of the state fire marshal’s department, charged 
with setting fire to his store several months 
ago. Taylor confessed, saying that poor collec- 
tions and pressing need for money made it 
necessary for him to burn the property to get 
the insurance. 

Governor Harris of Ohio has pardoned Dr. 
A. D. Spence of -South Lebanon, who was sen- 
tenced last year to serve two years in the 
penitentiary for arson. The chief witness at 
the trial afterward committed suicide, and left 
a letter in which he said he had done Spence 
injustice, and assumed responsibility for the fire, 
which destroyed Spence’s home. 

The war department is drawing plans for the 
erection of five additional buildings and_ the 
remodeling of one at the Columbus (Ohio) 
Barracks at a cost in excess of $100,000. Offi- 
cers and the architect have recommended that 
the new buildings be wholly of brick and con- 
crete. Among them will be a fireproof build- 
ing to house the fire-fighting equipment of the 
post. 





Do All Kinds of Business 

The Insurance Economy Company of 
Cleveland was incorporated this week 
with $50,000 capital stock by Phil E. 
Porter, Charles M. Earhart, W. A. Bas- 
quin, George P. Petznick and C. W. 
Shimmon. The shares are $25 each and 
there are 1,200 shares of common stock 
and 800 of 7 percent preferred stock. 
The company is to do a general agency 
business for fire, casualty, marine, 
surety, plate glass, health, tornado, live 
stock, burglary, credit, employers’ lia- 
bility and life insurance companies. 





John P. Streepy has been appointed receiver 
of the Home Fire of Little Rock, organized 
about five years ago on the mutual plan. The 
receiver was appointed at the request of the 
beard of directors, who allege the company has 
no assets with which to meet its indebtedness. 





The semiannual statement of the American 
National Fire of Rock Island, IIL, shows as- 
sets $321,217, reinsurance reserve $64,544, net 
surplus $47,722. 





FOR SPECIAL AGERTS AND ADJUSTERS 


“Che Building Estimator” 


WILLIAM ARTHUR 

Engincering Dept., Unien Pacific Railroad 
Every kind of data in regard to the con- 
struction of buildings, covering in a clear, 
comprehensive way all the details of 
every class of building with prices of 
material, allowing for variation in prices. 
Illustrated, compact and useful. Size 
4%x6%, cloth $1.50; postpaid. 


THE WESTERN UNPBERWRITER CO., 
145 La Salle Street, Chieage 


WALTER W. POLLOCK, President and General Manager 


APPRAISEMENTS OF BUILDINGS, MECHANICAL EQUIPMENT 
PROPERTY OF EVERY DESCRIPTION 


CHICAGO—1682 Tribune Bidg. NEW YORK—5O Pine Street 
PHILADELPHIA—424 Walnut Street CLEVELAND—201 Caxton Bidg 


Complete Expiration Index 


for LOCAL AGENTS 
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By using one of our Card Index Systems, 
listing each Policy on a card and filing to 
the date of expiration you do not have to 
waste time writing up an expiration register 
and searching for renewal dates. Impossible 
to miss a renewal by using our system. 





Broome Mfg. Company Peru, Indiana 


W HT vat PAPER 


We will allow you more than any one else can 


O. ADAMS MFG. CO. PAPER MILL 
104 MICHIGAN ST. PHONE675 MAIN. OHICAGO 


MANUAL OF INSPECTIONS 


By W. D. MATTHEWS 
(Chief Surveyor, Chicago Board of Underwriters.) 
A Reference Book For the Use of Fire Insurance Men in General. 
PRICE, IN FLEXIBLE LEATHER, PER COPY, $3. 


° (By mail, postage prepaid, $3.10.) 
The “Manual” has been carefully compiled for the particular use of: 











Fire Protection Engineers. Contractors. Agents. 

Raters. Builders. Bolicitors. 

Special Agents. Students. Architects. 
Examiners. Inspectors. Engineers, 
Company Officers. Local Board Officials. Technical Schools, 
Brokers. Adjusters. Property Owners, 
Insurance Clerks. General Agents. 

And 


all others interested in Fire Hazards, Inspections and the Safe-guarding of 
PUBLISHED BY 


P. 0. Bex 617, Louisville, Ex 
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| Teutonia 


Fire Insurance Company 
of Dayton, Ohio. 
INCORPORATED 1865 





INCORPORATED 1849 


WESTERN 


INSURANCE COMPANY 
of Pittsburgh 





FIRE AND TORNADO 











Cash Assets ‘o> - 8 $685,661.92 
Net Surplus over capital and all liabilities 487,128.90 
CAPITAL « : - - - . $g00,000.00 
SURPLUS TO POLICY HOLDERS 436,030.32 
ABSETGcc-<- - <- = @« e 852,469.75 EDWARD PAPE, Pres. T. A. LEGLER, Vice-Pres. 
LOSSES PAID TODATEB - ~~  4,186,250.00 J. LINXWEILER, JR. Sec’y. 
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time, the party forcing the issue must 
pay a part of the extra cost of carry- 
ing the load. 


MICHIGAN AND INDIANA 


DELEGATES ARE ENTHUSIASTIC ; 





I was talking to a party while at St. 
Paul. We were trying to get an idea 
from the delegates present how they 
stood as premium getters. My friend 
said, “There is a man,” pointing to a 
delegate from one of the southern 
| states, “who is credited with having a 
premium income of one million dollars 
a year.” I said, “That cannot be. The 
premium receipts from his city are not 
over three million and I know he does 
not do one-third of the business of his 
town. There are eighty good working 
agents, beside the usual number of no- 
goods.” 

“Oh, I did not mean he took in a 
million of fire premiums. He does a 
large life business, writes all kinds of 
liability, casualty and bonds, does ma- 
rine, ocean and inland insurance, be- 
sides his fire, so you see it is possible 
for his office to write a million in pre- 








Those Who Attended the St. Paul Meet- 
ing Look for Much Improvement 
in Michigan Organization 





Detroit, Mich. Aug. 17.—(Special 
correspondence.)—The agents from 
Michigan who attended the National 
association meeting at St. Paul came 
home more enthusiastic over the asso- 
ciation than ever before. Something is 
going to be done soon in the way of 
strengthening the Michigan association, 
also in the way of adding to local clubs 
more power. I had quite a lot of new 
ideas pumped into me, and if the other 
delegates’ thoughts run the same way, 
there will be some changes. 


Cigarette fires show up again. Some | *0! 5 
dude lover of the paper dope threw out; ™ums. | s > 
a stub and set the awnings on the Ham- A man in the insurance business now 
mond building afire. Shortly after, an-| has got to do as the new department 
other alarm was sounded and called the , Stores, a place where you can get any- 
department to the Union Trust build- thing and everything that is sold in 
ing. Cause, cigarette stub. your line. 


During the last week Detroit mer- 
chants have been entertaining the buy- 
ers of Michigan. At the same time the | 
meeting of retail hardware dealers of | 
Michigan has been held. The object of 
these meetings, as I understand them, is 
to talk over trade in general and dis- 
cuss matters pertaining to the good of 
the business. Some real good mer- 
chant got the insurance bee in his bon- 
net and made a long talk over the un- 
fairness of the fire insurance companies 
in the matter of rates on hardware 
stocks. He maintained that this class 
of stock was always rated too high and 
encouraged his hearers to place a cer- 
tain amount of their business in the 
hardware mutuals, Of course this gen- 
tleman is a law-abiding citizen and 
would not encourage any one to violate 
the law, or favor any institution that 
did violate the law, but made a strong 
and open plea for his associates to buy 
insurance in unauthorized and, so far 
as this state is concerned, illegal organ- 
izations. He said that regular line fire 
companies charge too high rates on 
hardware stocks. He figured these 
stocks were not as susceptible to damage | 
in case of fire as other lines of merchan- 
dise. The companies’ experience de- 
monstrates that they are more suscepti- 
ble than almost any other line. One 
talks on theory, the other on experi- 
ence. Again, if the buyers of insur- 
ance would not encourage organizations 
that in no way contribute to the state 
and that select the best kind of insur- 
ance, thus taking from the regular com- 
panies the cream of insurance, the re- 
duction in losses in consequence of the | cently prepared to proceed against sev- 
regular companies having a fair divide, | eral men for violation of the law, but 
would naturally cause a decrease in rate. | learned when he went to get warrants 
When you force any organization to| that he had served verbal notice on 
take the heavy end of the stick all the | them to clean up instead of written or 


There was a fellow who wanted some 
automobile insurance. He wanted to 
give it to us. Being a cautious fellow, 
he was arranging for a possible emer- 
gency. “Now, you understand,” he said, 
“if I sell this machine and the fellow 
who buys doesn’t want the policy, you 
will cancel pro rata.” - 

We said, “No. We do not under- 
stand that kind of a noise. If you can- 
cel this policy you pay short rate.” 

“I haven’t got to do it. There was an 
| agent in to see me today and this was 
one of his inducements to buy his insur- 
ance. If you won’t do business his way, 
we will do business with him.” 

We didn’t. The other fellow made 
good. A couple of days after my friend, 
who was not an expert driver, got 
mixed and went into a tree. Damage, 
$200. This we credit to our “being 
good” account. 





Otp DETROITER. 





Returns to Stock Companies 
During the past year considerable 
fire insurance in Grant County, In- 
diana, went to the mutuals. Local 
agents report, however, that much of it 
is returning to the stock companies 
for various reasons. 





Gets After Dirty Cellars 
Sam W. Pugh, cellar inspector of In- 
dianapolis, has sent circulars to the 
down-town business men, containing 
the provisions of the “rubbish or- 
dinance” and formal notice that the 
ordinance will be enforced. He re- 








; Michigan : 
Fire and Marine Insurance Co. 


OF DETROIT, MICH. 


STATEMENT JULY Ist, 1908 
Assets : : : : Fy wre 


Capital ry ry FY FY 8 ° . 
: §,480,000.00 





ORGANIZED 1881 








Losses Paid 3 3 FY 


JULY Ist 1908 





ASSETS LIABILITIES! 
Cashonhandandinbank $ 34,969.01 Capital Stock $ 400,000.00 
City and County Bonds 421,533.60 Amount required to Rein- 

Mortgagesand RealEstate 503,063.00 sure allout-standingrisks 448,081.58 
Real Estate 90,062.47 Losses unadjusted and 
Interest due and accrued 11,612.63 not due 37,729.51 
Due from Agts. andothers 95,064.30 Net Surplus 270,493.92 
$1,156,305.01 $1,156,305.01 
M. W. O'BRIEN, F. H. WHITNEY, E. J. BOOTH, E. P. WEBB, 
President. Vice-President. Secretary. Ass’t Secretary. 





MICHIGAN COMMERCIAL 
INSURANCE COMPANY 


(FIRE) 
LANSING, MICHIGAN 


Total Assets - - - $1,041,817.24 
Surplus to Policy Holders 410,892.88 





F. A. Hooker, President 
Rosert HENKEL, Vice Pres. 
A. D. Baxsr, Secretary 


B. L. Hewett, Asst. Secy. 
Ratrpx Raw ines, Asst, Secy. 
D. W. Anprews, Supt. of Agencies. 


Automobile Insurance 


AGAINST 





FIRE: Any cause; anywhere 
WRECKAGE: While in Transportation. 
THEEFT: Including Robbery and Larceny. 


VALUED POLICY: No Co-insurance required. NO RESTRICTION on Storage or 
use of Gosoline. 


Insurance Company of North America 
J. S. CROSBY & CO., Michigan Managers, Grand Rapids, Mich. 


Agents Wanted in Every City and Town ° 


Jacob Guthard & Son Co. 


95 Fort Street West, Detroit, Mich. 











SURPLUS LINES 


Solicited on desirable Michigan business for the GLOBE & 
RUTGERS, SOUTH EASTERN ASSOCIATES and other reliable 
Companies. 














Indiana General Agency for Indiana Agents 


GEO. M. COBB & CO., 


OF THE 
Globe & Rutgers Fire Insurance Company of New York 
Cosmopolitan Fire Insurance Company of New York 
Pacific Fire Insurance Company of New York 
German Union Fire Insurance Company of Baltimore 
Insurance Underwriters Agency of the Spring Garden Insurance Company of Philadelphia 
Also the London Guarantee & Accident Corporation, Ltd., of London, England 





General Agents 
for Indiana. 


Agents wanted at all points in Indiana where not now represented 
All business reported direct to Indianapolis 
All agents are given the benefit of the entire capacity of our office 


Newton Claypool Bldg. INDIANAPOLIS, IND. 
A SOLE AGENCY COMPANY 


St. Louis Fire Insurance Co. 


ST. LOUIS, MO. 
EDGAR M. DAVIS, President BERNARD B. SAWYER, Secretary 


CAPITAL $100,000 


CHARLES W: DAVIS, Special Agent —Ohio, Michigan, Wisconsin and 
Northern Illinois, 159 La Salle St., Chicago 











C. C. BOWERSOX, Special Agent—Missouri and Southern Illinois, 
Flome Office 
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printed notice as the ordinance pro- 
vides. He says there is criminal care- 
lessness in some cases and a mistaken 
impression that there is no danger from 
spontaneous combustion unless oiled 
rags or waste are present in the rub- 
bish. 





Decatur Agents Protest 

Insurance agents at Decatur, Ind., are 
in a quandary over a high tension wire 
and higher rates. The interurban rail- 
way company has applied to the council 
for a franchise to carry its high tension 
wire through the main business street. 
The insurance agents have put in a 
protest, claiming it will raise the rates 
generally. Should the wire through a 
storm or otherwise fall upon telephone or 
telegraph wires it might start a general 
conflagration. 

The council has postponed action for 
a short time. Meanwhile, local agents 
are awaiting written advice from their 
companies. 





Michigan Agency Appointments 

Atlas—C. R. Bishop, Hastings. 

Camden—E. A. Thomsen, Gowen. 

Delaware—D. J. TeRoller, Holland. 

Glens Falls—George Lord, Detroit; J. A. Don- 
ner, Three Oaks; G. B. Rogers, Decatur; C. W. 
Harper, Lawton. 2 

State, Ill.—Edward Lint, Bay City. | 

L & L. & G., N. Y.—C. ee re. 

Lond. & Lanc.—Clink & Fitch, Jordan; 
R. Lemon, Harbor S a : ; 

National, Pa.—T. W. Ward, Detroit; A. F. 
Stuart, Sault Ste. Marie; Ignatius Reagan, St. 
Ignace; A. G. Grzcezynski, Detroit; Michigan 
Ins. Agency, Detroit; A. E. Robbins, Iron 
Mountain; @. C. Corliss, South Haven; Edmund 
Ashford, Manistique; WwW Webb, Laurium. 

Norwich Union—Ignatius Reagan, St. Ignace. 

Orient—Bamberg & Smith, Flint; J. G. Blake, 
Mancelona. : 

Phoenix, Eng.—C. R. Bishop, Hastings. 

ques City—W. F. James Agency, Hancock. 

oyal—C. R. Bishop, Hastings; J. W. Saun- 
ders, Honor. 

Roch. Ger.—G. A. Be Gole, Chelsea; C. O. 
Leving, Owosso. 

Reliance—'?. M. Ward, Battle Creek; Cor- 
nelius VanderMeulen, Holland; F. M. Acker- 
man, Lansing. : x 

Western Reserve—A. E. Miller, Morenci. 





Canceling Saloon Risks 

On account of the “remonstrance” law 
in Indiana, abolishing saloons in localities 
where such remonstrances are filed, some 
companies are asking the cancellation of 
their policies on saloon risks, both on 
stock and building. The “remonstrance” 
law is more easily used to close saloons 
than is local option in that it requires 
only a majority of the people in the dis- 
trict to sign in order to put a saloon 
out of business. Employers have a right 
to sign for employes by proxy, which 
they can easily obtain. 





Still Feels the Effects 


Although the new rates are in force 
at Bluffton, Ind., there are many sore 
spots. The agents find numerous com- 
plaints from the assured who charge 
that their rate is unjust. It takes a 
long while for a town to recover from 
the effects of a rate war. 


Conditions at Martinsville 
_ Conditions at Martinsville, Ind., are 
improving. The volume of premiums 
has increased over last year. Stock 
companies have regained some of the 
business from the mutuals. Collections 
are fair. 

There are seven sanitariums in the 
town, practically all of frame construc- 
tion. They are crowded with patients 
being treated for rheumatism. In case 
of fire the results might be most dis- 


astrous as many are not able to help 
themselves. 





Report on Gary 

A report just made by the Indiana 
Inspection Bureau indicates that the 
waterworks is now only a temporary 
arrangement to supply a very small 
domestic consumption. While the 
standpipe gives 55 pounds static pres- 
sure in the mercantile district, the 
equipment is not capable of supplying 
any large demands. A contract has been 
let for the erection of a pumping sta- 
tion along the lake front. It will take 





about one year to complete this work. 
A large brick intake is being built, ex- 
tending three miles out into the lake. 
While the work is being rapidly pushed, 
same will not be completed within the 
next year. The fire department is vol- 
unteer, without any definite organiza- 
tion. There are two hand hose reels 
with 500 feet of 2%4-inch hose and one 
straight pipe nozzle each. The reels are 
kept at police headquarters. Alarms of 
fire are received over the telephone. A 
paid city department is contemplated 
sometime within the near future, but 
will not be very extensive until the 
pumping station is completed. The 
streets are being gradually improved. 
All streets off of Main street are sand 
and very heavy to pull through. The 
pumping station has two stage turbine 
pumps, one with a capacity of 1,000,000 
gallons per diem, and the other of 500,- 
000 gallons capacity. 





Dutchess Planting Agents. 

The Dutchess Fire has entered In- 
diana and agencies are being planted 
by Special Agent F. F. Murray, who 
will have charge of this company for 
Ohio and Indiana. The Dutchess in 
this territory is under the manage- 
ment of Crum & Forster, general 
agents at New York. 





MICHIGAN NOTES 


C. R. Bishop has bought the agency of F. W. 
Stebbins at Hastings, Mich. 


The common council of Muskegon has voted, 
to install a 6,000,000 gallon pump at the city 
waterworks, which will double the present ca- 
pacity of the plant. 

The board of public works at Hancock, Mich., 
has recommended to the city council the calling 
of a bond election in September for the purpose 
of voting $50,000 to be used in extension of 
Hancock’s water system. 


Residents of West Hancock, Mich., have long 
been asking for better fire protection and the 
matter of building a sub-fire station in that 
section has again been taken up by the city 
council of Hancock. City Engineer Craig has 
prepared plans for such a building. 


_ Michigan retail hardware merchants have de- 

cided not to start a mutual insurance company. 
This matter was discussed in their convention, 
recently held in Detroit, and it was_ finally 
decided that it would be best for Michigan 
dealers to take out their insurance in the 
mutual companies formed by hardware men in 
other states, 

Wm. Cicero, who paint guilty at Ionia, 
Mich., to the charge of arson, was sentenced to 
fifteen years in Jackson state prison. It was 
thought when Cicero was jailed there would be 
an end of incendiary fires in Ionia, but there 
have been two since his arrest and nine since 
the Grand Trunk depot was burned June 28. 
It is generally believed that most of these fires 
were set. 


ee 


INDIANA NOTES 


Chas. Shurman of Moorsville, Ind., has opened 
an agency with the German of Indiana. 


F. F. James & Co., local _ > at Indianapolis, 
have sold their business to Richards & Co. 

Hazen Caldwell of Gossport, Ind., a local 
agent, is a candidate for sheriff with good 
chance of being elected. 

Night riders have warned farmers in Indiana 
opposit ensboro, Ky., that unless they pool 
their tobacco this year they may expect trouble. 

Conditions at Bloomington, Ind., are improv- 
ing. Local agents are hopeful that better prac- 
tices will prevail as the chief offender is out 
of business. 


The Western Factory Insurance Association 
is writing a line of $150,000 on the plant of 
the — Bros. Automobile Company, Ko- 
komo, Ind. 


Several incendiary fires recently in farm 
a in the neighborhood of Elwood, Ind., 
ave caused alarm and fear that insurance com- 
panies may cancel policies. 

E. E. Roney, one of the leading agents at 
Richmond, Ind., has been expelled from the local 
board, having been convicted of his third offense 
against the antirebate and rate cutting rules. 

Indiana has had some severe storms within 
a week in which serious damage was done to 
crops, live stock, buildings, smokestacks, etc., 
making the field ripe for harvests by tornado 
and kindred insurance agents. 


The drought has had such effect at Sullivan, 
Ind., that the town board has stopped the use 
of city water for domestic purposes and_ is 
ccnserving what it has for fire protection. The 
reservoir and standpipe, it was found, held 
only forty-eight hours’ supply. Other towns also 
have cautioned the people to be careful in the 
use of water. . 








_Fire insurance rates for the entire residential 
district of Seattle, Wash., have been reduced 
from 5 to 25 percent, the amount of the re- 
duction varying in the several sections of the 
city according to the improved conditions which 
have been effected in each. 


THE SOVEREIGN FIRE 


ASSURANCE COMPANY OFCANADA 








HOME OFFICE: TORONTO 
H. S. WILSON, Managing Director 








A deposit of $200,000 has been made ‘with the Minnesota Insurance Depart- 


ment preparatory fo entering the United States. 





Keystone Underwriters 


Of Pittsburgh, Pa. 


Underwritten by the following Companies: 


GERMAN FIRE INSURANCE CO. 
GERMAN AMERICAN INSURANCE CO. 
; MONONGAHELA INSURANCE CO, 
UNION INSURANCE CO, 
ALL OF PITTSBURGH, PA. 


Base cecoseescscsene pendeneieess $2,103,082.22 
Surplus to Policy Holders... 


peimubiigheaiesessed vos oe. $1,240,502.89 
HENRY WACHTER, Manager 


218 FOURTH AVENUE, PITTSBURGH 
Reliable Agents Wanted in Illinois and Ohio 





JOHN J, HENRY, Pres. 


GEORGE F, REEVE, Vice-Pres. CHARLES M, HENRY, See. 


ie ) Chie 
he Newaet FO 


NEWARK WN. J. 








A COMPANY THAT WRITES A GENERAL BUSINESS 
AND 


F tation in Ohio, Wisconsi: . 
‘or represen 0. pe Illinois, Iowa, mn, Michigan. 
CARROLL L. DEWITT, General Agent, 


APPRECIATES AND HELPS ITS AGENTS 





153 La Salle St., CHICAGO 





GUARDIAN 


Fire Tusurance Zompany 


ORGANIZED 1872 . ORGANIZED 1882 


SOUTHERN 


Tnsurance Zompany 
NEW ORLEANS, LA. 








OF PENNSYLVANIA 





CAPITAL, - - - $200,000 CAPITAL, - - - $200,000 
ASSETS, - - - - 602,301 ASSETS, - - - - 893,312 
NETSURPLUS, - - 31,251 NET SURPLUS, - - 92,974 
WESTERN DEPARTMENT 
169 LA SALLE STREET, $$ $3 CHICAGO 


JOHN E. HENDRY, General Agent 





HARVEY W. MURRAY 












—-FIRE:— 
INSURANCE COMPANY, 


OF AIX-LA-CHAPELLE GERMANY. 










. OT? ao 
GENERAL AGENT Sa FLSEY, WO 


 Prpcaned wo Y 4163 LA SALLE 8T. 


“CHICAGO, ILL. 
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IN ILLINOIS AND WISCONSIN 


MORGAN QUITS LOCAL BOARD 








Springfield Agent, Following Infliction 
of Penalty, Gets Out and Compli- 
cations May Ensue 





Harry T. Morgan has resigned from 
the local board at Springfield, Ill. fol- 
lowing the infliction of a fine for assist- 
ing Dr. J. W. Scott, a nonboarder, in 
placing a line. Mr. Morgan holds there 
is no nonintercourse rule to violate and 
furthermore that he did not cooperate 
with Dr. Scott. No evidence produced, 
his friends claim, has been sufficient to 
convict him. The matter was appealed 
to the Illinois State Board, but its spe- 
cial committee decided it had no juris- 
diction. 

Mr. Morgan seems to think he is 
being persecuted by a competitor or 
two. He represents the Home, Penn- 
sylvania, New Hampshire, London and 
Niagara. The fact that F. T. Wise, state 
agent of the Home, is president of the 
Illinois State Board, adds to the deli- 
cate situation. 

Companies received this week a let- 
ter from their Springfield agents, ex- 
pressing the hope that influence would 
be used to line up the forces and pre- 
vent hostilities due to Mr. Morgan’s de- 
fection from the ranks. 

Further interest attaches to the case 
owing to the questions put to the man- 
agers and R. M. Bennett, state agent of 
the New York Underwriters, in the 
hearing at Chicago last week in the 
Belleville antitrust proceedings. Assist- 
ant Attorney-General Gillespie, who 
offices at Springfield with Mr. Morgan’s 
attorney, was very keen to get informa- 
tion of value in the Springfield case. 
He tried to find out whether there ex- 
isted a nonintercourse rule. Mr. Ben- 
nett told the inquisitor that no such rule 
existed either in the state board or the 
Springfield local board. It was in- 
ferred that he might be getting evidence 
to warrant him in beginning proceed- 
ings against the members of the Spring- 
field local board based on the Morgan 


ase. 
The feeling prevails that the non- 
board agents at Springfield and the 
Illinois National have been furnishing 
information to the attorney-general’s 
office. 





Collecting Back Taxes 
Commissioner Beedle of Wisconsin is 
still busily engaged in checking over 
the tax returns of fire companies and 
collecting the excess due because of his 
ruling that reinsurance cannot be de- 
ducted. 





Van Deventer Made Chairman 

W. E. Van Deventer of the Aetna has 
been appointed by President F. Taylor 
Wise of the Illinois State Board as 
chairman of the special committee to 
confer with the state insurance depart- 
ment on legislative and other insurance 
matters. 





Peculiar Position for Camlin 

A few weeks ago in the Illinois 
agency appointments the name of 
John H. Camlin appeared as having 
been licensed by the State of Illinois 
at Rockford. One or two of his com- 
panies took up the matter with him, as 
he conducts a union agency. Mr. Cam- 
lin wrote THe WeEsTeRN UNDERWRITER, 
stating that a mistake had been made 
in publishing this appointment, as evi- 
dently it referred to his brother. In 
good faith, this paper believing it had 
been in error, made prompt correction. 
The following letter needs no further 
comment: 

“Springfield, Ill, August 18.—To the 
Editor: I have your favor of the 17th 
inst., and in reply thereto will say that 
upon examination of the files of this 
office I find requisition dated June 1 
and signed by George L. Wiley, secre- 





4 
tary of the Insurance Company of the 


State of Illinois, asking that license 
be issued to John H. Camlin of Rock- 
ford, Ill. Said requisition was re- 
ceived in this office June 4 and license 
was issued and numbered 34997 and 
sent Mr. Camlin on June 6. I do not 
understand why Mr. Camlin should 
deny that he is licensed by this com- 
pany. Frep W. Potter, 
“Insurance Superintendent.” 





Water Supply at Sullivan 
The water supply at Sullivan, IIL, is 
confined to a few wells whose capacity 
is quite limited. As a result most of 
the losses are total. There is said to be 
some moral hazard that will have to be 
considered. 





PREMIUM RECORD OF DECATUR 
Kuny & Strohm Lead, Followed by 
E, J. Haines and H. L. Oldham in 
Returns Filed with City 





The premium receipts of Decatur, IIl., 
show Kuny & Strohm writing the most 
business, E. J. Haines next and H. L. 
Oldham third. The record is: 











Kuny & Stroh. ....cccccccccccccccscces $28,663 
C. W. Montgomery....cccccsccccccsece 8,755 
Aare SMG ccccccccccecscscccvcceeses 6,949 
Stadler & Sestl. ccecccocscccccscesecces 10,836 
ii Be, DORM ccc cccccccccccsososccccse 6,359 
Wily RN gine dcccccoceccecesesnseee 2,150 
EJ. Haimed.ccccccccccccccccccccccees 3,966 
H. OLDHAM. J. L. DRAKE 
Connecticut $3,256 North River ....$ 140 
Concordia Rochester Ger... 891 
Firemens .... 550 New Brunswick.$ 115 
Pruss. Natl 3 Walla Walla.... 201 
W’msburg City. .$1,339 O. W. WILSON. 
Allemannia ..... »877 Roch. Ger. ..... $ 689 
Mil, Mech, ..... 705 Glens Falls ..... $ 547 
Germania ...... 2,861 B. K. DURFEE. 
MONTGOMERY & Ga. Home ...... $ 155 
SHULL. Pittsburgh ..... 218 
JS ceccccccce Hawkeye ....... $ 806 
Phoenix, Ct 
Penna. .... J. W. BARTH. 
Franklin 86 S. U. & Nat’l...$1,112 
Royal .cccccccce 
Com, Union..... $ 771 LAUGHLIN & 
Continental e At? CLOUD. 
Westchester .... 708 German All. ....$ 442 
Northern ...... 1,039 Mich. F. & M..$ 570 
L. C. WILLISKEY. 
HENRY B. WISE. German, Pa. ...$ 500 
Agricultural ....$1,824 Farm. & Mech..$ 335 
American - 1,440 M. CLARK. 
Fidelity .cccccce 681 N. W. Nat’l....$ 820 
N. W. Nat’l....$ 348 Louisville .......$ 95 
Security, Ct. ... 1,253 A. C. ALLEN. 
NE deiecncene $ 
BURTCHI BROS. & 
oO’ LYONS & RAMBO. 
L& lL. & G $1,862 Old Colony ....$ 16 
Mages ccccccese 1,234 Iowa Home .... 44 
Queen .....0.. -$1,136 —— City ....$ 220 
; erman, Ind. ... 366 
yn aaa & DIMICK . E. MANN. 
MER ccscsese $1,613 German. Ind. ...$ 463 
Niagara ........ 694 mw U. C. .ooc@ 1899 
Am. Central $ 455 PATTERSON & WIL- 
PUReIe  occccce 425 SON. 
. LEFORGEE & CO. Palatine ........ $ 264 
*msburg City..$ 727 rman, Ind. ...$ 328 
Mechanics ..... 651 W. F. CKLE. 
Lumbermen’s 691 Milwaukee ..... $ 540 
German, Pa 235 
DEE esédevaced $ 323 GEO. LOWER. 
San Naa eesrese 243 Pruss. Nat’l..... $ 618 
ubuque ....... 258 
P. H. BRUECK. 
GHER & EVANS. Mercantile ..... $ 424 
National, Ct. ...$ 552 
eee Tree 669 H. T. WATSON & 
L. & L. & G. ..$1,315 SON. 
Detroit F. & M. 393 Sun, Eng. ...... $ 102 
FRED W. BALDWIN. Norwich Union.. 114 
Hartford ....... 1,603 Com’l Union ...$ 187 
London & Lanc.$ 433 
N. B. CORMAN. RICE & GALLA- 
Mech. & Trad...$ 856 GHER. 
Newark ..ccccee 408 State, Eng. ..... $ 332 
en $ 185 





Pittsburg Underwriters 
OF PENNSYLVANIA 
UNDERWRITTEN BY 


Allemannia Fire Ins. Co. of Pittsburg Pa. 
Humboldt Fire Ins. Co. of Allegheny, Pa. 
Ben Franklin Ins. Co. of Allegheny, Pa. 
Teutonia Fire Ins. Co. of Allegheny, Pa. 
National Ins. Co. of Allegheny, Pa. 


Capital Assets Net Surplus 
$1,300,000 $5,121,215 $1,540,983 
Irvan Neckerman, Manager 
Commonwealth Bidg. Pittsburg, Pa 


CARL H. SMITH, 
Special Agent, Dayton, Ohio. 





PROMOTES INTEREST IN WORK 





Illinois Field Men Are Asked to Lend 
Support to Fire Prevention 
Bureau 





R. M. Bennett, of the New York Un- 
derwriters, chairman of the joint com- 
mittee of field men to promote the IIli- 
nois Fire Prevention Bureau, is sending 
out a letter to field man outlining the 
objects of the bureau and asking them 
to attend the meeting, Oct. 6; in Chi- 





cago, when the organization will be 
| consummated. Mr. Bennett declares 
' the managerial forces do not object to 
the proposed bureau. A copy: of the 
constitution and by-laws accompanies 
va | letter. e 

t the October meeting Assistant 
Manager Bell of the North British, who 
was active in the Ohio bureau, A. C. 
Speed, who is the father of the Ohio 
organization, and Jones of the New 
Hampshire, who is prominent in the 
Ohio work, will be present to render 
assistance and give full information. A 
number of Iowa men who are trying to 








SEABOARD F. & M. INSURANCE Co. 


HOME OFFICE, GALVESTON, TEXAS. 


B. ADOUE, Pres, 


J. H. LANGBENN, See’y. 


Cc. C. BOWEN, Ase"t Sec’y, 


Deceasbon 31, i907 ¢ ASSETS, $401,093.90 CASH CAPITAL; $250,000.90 RET SUBPLUS, 965,176.53 
ADDRESS HOME OFFICE FOR AGENCY 
Pacific Coast Department; Merchants Exchange, San Francisce. F. A. CHAPUIS, General Agent 











PERMITTED Without Extra Charge 
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FIRE PROOF 
1st.—A seamless copper tank without a screw 
2ad—A seamless — without a soldered 
3rd—The im ility to 

will 
of spilling 
Spl of 


No liquid ne canverel 
8th—The impossibility for gas to escape 


CINCINNATI, OHIO, U. &. A. 


By all Leading insurance Companies in Twenty-three States and Territories in the United States. 





‘*F-P’? GASOLINE GAS MACHINE. 
MODEL C 


create a pressure in the tank of 


thrdugh the building of hollow wi 
ror e ng OlOW Wires. 
in room while filling tank. 


THE INCANDESCENT LIGHT AND STOVE CO, 419-418-420-622.42¢-426 East Poart st. 


HAS POEG 


FOOL PROOF 
or soldered joint. 


or @ screw joint. 
more than one-fifth of what it 








WRITE FOR CATALOGUE. 
sein 








Do You Need a 





of 


Metropolitan Fire Insurance 


159 La Salle St., CHICAGO 
Capital, $200,000 





Fire Insurance Company? 
The Metropelitan Fire Insurance Go. 


states of Illinois, 

Minnesota, Missouri, Ohio aad Wisconsin. 

On aecount of extensive reinsurance facili- 

ties it is able te write LARGE LINES on all 

classes of acceptable risks. LIBERAL COM- 

MISSION arrangements to desirable agents. 
Address all communicatiens to 


Chicago is seeking reliable agents in the 
Indiana, Michigan, 


Co. John Naghten & Co. 


Generai Managers 
Established 1863 











- WARS 





HALL & CO., 
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get a fire prevention bureau started in 
that state, will also be present. 





SOME IMPROVEMENTS NEEDED 





Fire Protection at Bloomington, IIL, 
Shows a Rather Serious State of 
Affairs in the City 





Report on the fire department and 
water supply of Bloomington, IIl., 
shows a rather serious state of affairs. 
Both of the waterworks pumps are re- 
ported undersized, operate under strain 
of load and are almost unfit for service. 
In their present condition, frequent and 
extensive repairs are necessary and in 
event of a simultaneous breakdown the 
town would be without water, as the 
standpipe has a capacity for less than 
one hour’s supply. The distributing 
system was installed in 1878 and is in- 
capable at present of delivering a suit- 
able quantity of water for steamer 
service. Upon tests, a first-class 
steamer with two 1%-inch streams, 
easily “ran away” from its supply at 
ordinary steamer pressure. ‘he above 
condition is especially true in the con- 
gested district, where exists much 
undersized pipe. The system, also. 
does not cover all improved sections 
of town and the pressure is inadequate 
for interior protection and is especially 
poor in the manufacturing districts. 
No serious trouble has ever been oc- 
casioned by electrolysis. Hydrant dis- 
tribution on present system is satis- 
factory, but street connections, in in- 
stances, are too small. Repairs in the 
system are entrusted to a local plumb- 
ing establishment. 

The fire department is particularly 
deficient in men and the operation of 
the present service is greatly encum- 
bered by the inefficiency of the water- 
works system. The eastern part of the 
town is in need of better protection. 

The principal streets of the congest- 
ed district are free from wires, except 
trolley wires and their supports, but 
the alleys contain a network of high 
and low tension, signal and telephone 
wires, which is considered to be a 
serious menace to the successful opera- 
tion of the fire department. 

The service wires, in many instances, 
are installed on building walls and 
are not properly protected, and are in 
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contact with inflammable parts of 
buildings, etc. The general electrical 
condition may be considered extremely 
hazardous. In interior wiring the 
average installation is far below the 
desired standard for safety. 





Des Moines Fire in Wisconsin 

Vice-President F. M. Rice of the Des 
Moines Fire is in Wisconsin planting 
the company in the principal cities. 
Franklin H. Feasley becomes sole 
agent at Milwaukee, Fish & Schulkamp 
at Madison, J. W. Scott at Janesville, 
T. R. Harper at Beloit. The company 
will write farm property in the best 
sections of the state. A special agent 
will soon be appointed to cover Wis- 
consin and Minnesota. 





Complaint About Lumber Schedule 

Complaints of the results of rerating 
under the new lumber schedule continue 
to come in from Wisconsin. At Toma- 
hawk it is reported that the rate on the 
Tomahawk Lumber Company’s mill 
yard is advanced from $2.25 to $2.26. 
This is stated to be a sod yard, piped 
with 4-inch pipe, supplied with hy- 
dants and hose as well as buckets. 
The mill yard of the Oelhafen Lumber 
Company gets a reduction in rate from 
$2.50 to $1.93, although it is said to be 
a filled yard and to have no pipes, hy- 
drants and hose. All the foregoing 
rates are based on 80 percent coinsur- 
ance. 





Electrical Affairs at Rockford 

The question of adopting an electrical 
wiring ordinance is still being agitated 
at Rockford, Ill. The Manufacturers’ 
Association, whose petition caused the 
defeat of a proposed measure of this 
sort, is still inclined to be hostile, but 
it is believed an effective ordinance can 
be framed which would meet with no 
opposition on the part of this organiza- 
tion. 

The standard for wiring is fair and in 
some instances the new work is excel- 
lent, but evidences of carelessness mav 
be seen. The greatest service the ordi- 
nance would render includes the elimi- 
nation of interference with existing in- 
stallations on the part of amateurs. 





Wisconsin a Appointments 


Aachen - Muni J. Welsch, Beaver 
Dam; J. Philli "4 Neilyitte. 

2 oS Redemann, Oshkosh. 

Capital—Ed. L. Ormsby, Black River Falls. 

Cosmopolitan—P. A. ‘ix, Hartford; Renier 
Weyenberg, John Murphy, DePere. 

Fire Assn.—William C. Sein, Edgar. 

Firemans Fund—M. A. DeGrof” Plymouth; 
H Jj. Smith, DePere; L. S. Wells, Fifield. 

tmantown Farmers Mut.—A. F. 


Schmidt, 
Dorchester; A. J. Fuchsgruber, Appleton. 


Hamburg Bremen—Clarence H, Aspinwall, 
Fort Atkinson. 

Hartford—J. B. Miller, Alma Center; K, A. 
> pom, Colfax; J. A. Pratt, Memononee 
alls 

Imperial, Colo.—Zillmer & Zentner, Milwau- 


ec. 
Law U. & C.—R. H. Marston, Appleton; J. 
C. Teal, Rhinelander. 
Milwaukee—William Albrecht, Jr., 
Manson, Wausau; O. A. 


H. L. Yance, Racine. 
National, Ct.—J. N. 
Stelen, Mt. Horeb; R. C. Stuart, Wautoma; 
Almon Smith, Crandon. 
er a 4 Union—C. H. Lambert, Marjesan. 
North B. & M.—Almon Smith, Crandon. 
N. W. National—George Esbenson, Mondovi; 
E. L. Hall, Allen Grove. 
Ohio German—Joseph T. Lindley, Abbotsford. 
Phenix—William Palzin, Big Falls; William 
en, Woodland; K. A. S. Sevenson, Col- 


Wausau; 





2,581,210.48 624,347.4 


FRE INSURANCE Col 
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i] 4,069, 140.67 
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| __4,500,404.12 1,322,978.14__ \ 
sTOTALLIABILITIES $2.077,425.987 
POLICYHOLDERS SURPLUS $ 2,422,978.14 » 





WESTERN SPECIAL AGENTS—J. O. Lee, Minne- 


apolis, Minn.; Moo " 
ie Mar Marsh, Hilda, Micka De On Ze -— Kanets 
bey, M W. Krueger, maha Neb.; x . ft. Bailey, 


Denver, “do's A. W. Jones, Columbus, Ohio. 





Reli mae H. Herzogog, Racine. 

—— U. & A. Bird, Beaver Dam; 
J. McFarlane, Tree Mh 

Western, Pa.—T. F. Armstrong, Jr., Lady- 
smith, 





WISCONSIN NOTES 
E. C. Smith succeeds to the Newald & Baer 
agency at Gillett, Wis. 
F. L. Dille of Stevens Point, Wis., has sold 
his agency to E. W. Sellers and gone to Port- 
land, Ore., to engage in the local business. 


The Green Bay Local Agents’ Association held 

picnic last week at — lodge. H. R. 
hesened, John Shepeck and L. C. Mohr were 
the committee in charge. 





Secretary C. F. Snyder, of the Kentucky 
State Board, who has been appointed Kentucky 
state agent of the North America, has agreed 
to remain in office until the annual meeting in 
November. 





UNDERWRITER. 
ORGANIZED 1870 


ORIEN Te Concordia Fire 


Insurance Company 
INSURANCE of Milwaukee, Wis. 
COMPANY 


CashCapital - - - $300,000.00 
. Reinsurance Rese - 820,989.64 
134,211.72 
OF HARTFORD, CONN. 


Reserve for all other Ltebilities 
' NetSurplus - - = $90,619.59 
| TotalAssets - - . 3,445,820.95 


GEORGE BRUMDER, President 

GUSTAV WOLLAEGER, Jr,, Vice-President 
FRANK DAMKOEHLER, Secretary 

W. C. HUGHES, Supt. of Agencies 


CHARLES E. DOX 





MANAGER 
| BIERCE & SAGE, General Agents for Mich’ 
i and Ohio, —” Opera House Block, 
Paes SPECIAL AGENTS:—J. T. Kinxwoom, Cleve- 
171 La Salle Street, Chicago, Ill, pad: Waann M. Sas, Detrolt; Guo. B 
FIRE INSURANCE 
TORNADO COMPANY 





OF BROOKLYN, N. Y. 


Western ané Southern Departrnent, 208 La Galle Street, CHICAGO 





J. 8. LENEHAS, General Agent CHAS. R. STREET, Aes’t General Agent 


The Delaware Fire Insurance Co. of Dover, Delaware 


R. A. RICHARDSON, President. Wma. D. Denney, Secretary. 








Gen’! Agt. for the United States 
61 WILLIAMS ST., N Y. 


Capital $200,000.00. Vedder Underwriter Co. 





H. G. Busweil, Cook County Manager, Chicago F. C. Sammis, State Agent, Minnespolie 
W. S. Wolverton & Son, State Agents, Oklahoma City 


Gorham-Braden Company, 


40 South Fourth St., Mianeapolis, 





General Agents 


Camden Fire Ins. agp. of Com _N. County Fire Ins. ee fi 
Cede oe Ag ee ewe icehnc Gonol hee r Brenewiek, MJ 
New Amsterdam Casualty Co. ~~ N. Y. Iliacis Surety Company of Chicage, Ill. 


Agents Wanted in Minnesota and Wisconsin 


VIRGINIA STATE. Louisville Insurance 
rN SONA Company 


Geo. L. Christian, President FIRE AND TORNADO INDEMNITY 
Robert Lecky, Jr., V. Pres. and Sec’y 
Assets - $891,468 32 
Surplus to Policyholders 309,880. 08 


Agents Wanted in Illinois 


SHIPMAN & WAYNE 


General Agents 
GEO. L. PLATT, Special Agent 





In business continuously under the same 
management since 1872. 


Application from leading agencies solicited. 


Henry P. Magill & Co. 


General Agents 








159 LaSalle Street CHICAGO | 184 La Salle Street Chicago 
For Local Agents, only after the regular channels have been exhausted. We can furnish you a policy 
on appro risks covering up to 


0,000 ina —— of London Lloyds ae ee that accept 
American fire business only through our office. mediate binders given. o% 8 commission paid to 
agents and brokers except in the States of Illinois and New York. We also athe UTOMOBILE insur- 
ance covering against fire and theft anywhere in the United States, Europe or Canada. Commission, 10% 


WE INVITE YOUR PATRONAGE AND PROMISE CAREFUL ATTENTION TO 
OUR INTERESTS. 


MARSH & McLENNAN 


New York Office: 


Chicago Office London Office: 
159 LA SALLE STREET 54 WILLIAM STREET 123 BISHOPSGATE STREET 


Eastern Fire Insurance Co. 
ATLANTIC CITY, NJ. 


Total Assets $486,514.93 Capital $200,000 
Net Surplus $89,547.49 
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and we believe it will come around all | & W- Ransom, President W. A. Morin, Vice President 


John H. Griffin, Secretary 





THE WEST AND NORTHWEST 


WANT A PREVENTION BUREAU 








Vice-President Rice Working on the 
Plan to Have an Organiza- 
tion in Iowa 





Vice President F. M. Rice of the Des 
Moines Fire, who is chairman of the 
Iowa committee to formulate plans for 
a fire prevention bureau, visited Chi- 


right later.” 

The Kansas City agents are likely to 
join the state and national agents asso- 
ciations in a body. 





Must Stick to the Law 


In an opinion given to the Minnesota 
insurance department, Assistant Attor- 
ney General Simpson holds that only 
riders covering subjects specified by 
the statutes can be attached to the 
standard form of fire insurance policy. 

Many requests for permission to at- 





CONSOLIDATED 


Fire and Marine Insurance Co. 
ALBERT LEA, MINN. 








; tach certain reservations to fire insur- | Gross Assets (January 1, 1908)........ oc serscesccccccece sce 
cago last week to confer with M. L. C.| ance policies have been asked for the | Surplus (Policyholders)....... inked. Saeeaen #606 eedeeesens ee 
Funkhouser, who is one of the main| department, and the opinion disposes | Increase im Assets..........ccecccecscsscccecceeeceeeess . 80,714. 
tg ee of the Illinois bureau. Ma-| of them all. The coomaeee, that riders | Increase in Reserve 20.092 
jor Funkhouser invited Mr. Rice, his | may cover are named by the insurance : a ie ae aria oa age Cave “avo | 
cenndaiiiaa aad ther tants Genten oo eanah 1 tees. Increase in Net Surplus......ccccccccccccccccccccccccccce 4,000.98 
with the Illinois field workers Oct. 6 


in Chicago, when some of the leaders 
in the Ohio Fire Prevention Associa- 
tion will tell of the work in that state 
and assist the Illinois men in mapping 
out their plans. No doubt the Iowa 
contingent will accept the invitation 
and thus be able to secure all the in- 
formation desired. 

The Iowa men feel there is much to 
do in that state. Legislation is needed 


PAID THE MANAGERS A VISIT 





Commissioner McComb and Deputy 
McElroy Call on Some of the 
Chicago General Offices 





Insurance Commissioner McComb of 
Oklahoma, accompanied by Deputy Mc- 








Total Assets $971,404.29. 


NORTHWESTERN FIRE and MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 





JULY Ist, 1908. 


Capital $300,000.00. 
Net Surplus $128,572.73. 


OFFICERS, 
to permit municipalities to pass build-| Elroy, were in Chicago this week and Gh BRR, scntsascrsrasccneseavens President and Manager 
ing regulations. Now the towns have | visited some of the managers. Mr. Mc- SE SEED. gracccceceasectetecsanserseseunbnescie Vice-President 
no authority other than to prohibit the Elroy was formerly with the western ae PIETTTITILILITILITiTTiTrrisriiiriiiriT rT Lee Sees ey 
erection of frame structures within the | department of the Northern and later W. A. LAIDLAW.....- a cena bsieniaeheomantdebieeinbtint apical Secreta 
fire limits. The question was taken up| applied the Dean schedule in Oklahoma. I SEED cas00desedesncesdccnisesscovsnasseuees Treasurer 
Sp: the porearetes ——- of Des-} Mr. McComb has driven the angen on DIRECTORS. 

oines with the idea of getting some] out of the state and will only admit on 

better building ordinances but he came| companies that have at least $100,000 flvia aa OT eeeect, 3 
to the conclusion that a city council’s| capital and put up the full 50 percent P. O. Heide Otto O. Tollefson David H. her 
hands are tied. annual and the usual term reserve. He . D. Russell 


_It is thought that the state authori- 
ties would cooperate with the bureau 
in its efforts to reduce the fire waste. 
A fire marshal law will likely by cham- 
pioned. 





THREE COMPANIES OUTSIDERS 





Kansas City Agents Successful in Lin- 
ing Up Agencies According to Sole 





is in sympathy with schedule rating, 
local boards and all cooperative effort 
to advance the best in the business. 
He hopes the attorney-general will 
rule that an independent rating bureau 
can be established, provided there is no 
agreement to maintain rates. Mr. Mc- 
Comb says it was not intended by the 
legislature to include insurance in the 
anti-trust bill, but it is so drastic and 
sweeping the companies are taking no 














_ ORGANIZED 1865. 





HAWK 


EYE 


INSURANCE CO. 


: chances. If it is found the state author- 
Representation Idea ities cannot grant re > attempt DES MOINES, IOWA 
will be made to amend the law to ex- 

Kansas City, Mo., Aug. 19.—(Special) | empt insurance. ASSETS . . . . . « $888,816.80 
—It is generally thought the local situa- ee Hey nt 
tion here is clearing up. The two Having a Good Year AS ite. fb path. c,d 101,548.42 
agencies that were fined for represent-| The Des Moines Fire is having a Pet an nial te 


ing companies outside the association, 
are now in line. Ferguson & Tabb and 
Cowherd Bros., who had _ second 
agencies in violation of the rule, have 
complied with conditions and were ad- 
mitted. The executive committee de- 
serves great credit for what has been 
done. There were delicate and dis- 
agreeable problems to meet. Cowherd 
Bros. resigned the Spring Garden to 
qualify. It is stated there will be trans- 
ferring back and forth among different 
offices in order to get on a sole agency 
basis. The agents think that the pres- 
ent move is one that will bear good 
fruit and desire to have their office free 


good year. It is holding its own as to 
Iowa and is getting returns on its busi- 
ness from the other states it has en- 
tered. Its loss ratio is less than last 
year. The company will enter Illinois. 





Royal’s Field Appointments 

Eustace H. Brown, formerly con- 
nected with the Lumbermans Under- 
writing Alliance, and associated with 
U. S. Epperson, the manager of sev- 
eral interinsurance organizations at 
Kansas City, as inspector, has been ap- 
pointed special agent for the Royal in 
a beginning Sept. 1. 





W. D. SKINNER, See’y. 


H. R. HOWELL, President 





PR 
LEO A. LOEB, Vice-President 


COSMOPO 


THE 


OF NEW YORK 


S. BACHE, President 
WM, WOOD, Secretary and Gen. Mgr. 


Statement Jan. 1, 1908 


, Alexander, special for the Lt Se rere iduitteenseel $825,302.47 
from dual or multiple companies, Royal in Nebraska, has been trans- | are” ,000.00 
All the legitimate agents are now| ferred to Kansas to take charge of that SE I 66.040'0065445400664000000000 + «53,203.90 


members of the association. The only 
outside agents are those representing 
the Aachen & Munich, Glens Falls and 
Spring Garden. Agents here think there 
are extenuating circumstances as to the 
Aachen & Munich but the feeling is 
strong against the other two. It is 
stated they have established twelve or 
fifteen agencies among the smaller real 
estate men. One prominent agent said 
today: 

“A little over five years ago the man- 
agers of the different companies repre- 
sented here, called a meeting in this 
city, and after working for several days 
to get the conditions bettered, they 
gave it up as a bad job, returned to 
Chicago and threw the bars down. It 
was then that the local association was 
formed which saved the day. Now, it 
is hard for us to understand why two 
companies like the Glens Falls and 
Spring Garden should assume an atti- 
tude of opposing the principles of this 
association. As to the Aachen & Mun- 
ish, there are extenuating circumstances 





field 





St. Paul’s Social Activities 

The dinner given last Thursday even- 
ing by the St. Paul Fire & Marine to 
its field men, visiting agents and ladies 
was a very pleasant event. About sixty 
guests assembled at the Town & Coun- 
try Club, whose house overlooks the 
Mississippi river. The dinner was 
served on the veranda. Vice-President 
Bigelow was toastmaster and a num- 
ber of the guests spoke in terms of loy- 
alty and affection for the company. 

On Friday the field men were hosts 
and the officers and office employes 
guests ut an outing at Big Island, Lake 
Minnetonka. 


Coudrey Gets London Company 

H. M. Coudrey & Co. of St. Louis 
have been appointed general agents for 
the west for the Property Insurance 
Company of London. This company 
does surplus lines. It is not known 


NEW YORK, 93-97 William St eet 


SURPLUS TO POLICYHOLDERS...... <a 


ADOLPH LOEB & SONS, “initiate ™ 


CHICAGO, 195 La Salle Street 


221353,203.90 





D. H. DUNHAM, President 


FIREMEN’S 


Capital, $1,000,000 





CHARLES COLYER, Vice-Pres. 


INSURANCE 
COMPANY OF 


ORGANIZED 1855 


Assets, $4,701 ,068.80 
Net Surplus, $2,148,375.45 
Surplus to Policy Holders, $3,148,371.45 


NEAL BASSETT, General Agent, 159 La Salle St., Chicago. 
Illinois, Wisconsin, Minnesota, lowa, Nebraska. Missouri, Kansas, Colorado, Oklahoma, 
Utah, Kentucky, Tennessee, Arkansas. 


A, F, McKAY, § 
Ohio, Indiana, Michigan, 


al Agent, Delaware, Ohio. 
est Virginia, Western Pennsylvania. 








GEO. A. HOWELL, Aast. Sec. 


LITAN FIRE 


INSURANCE COMPANY 


A. H. HASSINGER, Secretary 


NEWARK, N. J. 
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The report of the insurance commissioner of 
North Dakota shows that twenty-three nonunion 
companies are now operating in the state as 
compared with four five years ago. Their pre- 
mium income last year was about $300,000 as 
compared with $1,610,000 written by thirty-one 
union companies. 

A perpetual injunction restraining the Mer- 
cantile tows Mutual of St. Louis from doing 
business in Missouri has been issued by Judge 
Muench, of the Circuit Court. An order was 
also made for agents to close the affairs of the 
company. Judge Muench said the company was 
“insolvent by every test” and had not complied 
with the Missouri insurance laws. 


whether the company will be regular- 
ly entered in the western states or sim- 
ply do business as an unauthorized com- 
pany under the surplus line laws. 


Mutual Officers Elected 

Officers of the American Mutual In- 
surance Association at the annual meet- 
ing in Des Moines last week were 
elected as follows: 

President—W. B. Gasche, Topeka, Kan. 

Vice-Presidents—Frank Troeckler, Mitchell, 
Iil.; N. Densmore, Des Moines; I. F. Talbott, 
McPherson, Kan.; J. H. Tenvoode, Minneapolis; 
W. L. Fowles, Mexico, Mo.; W. A. 








. oe Wagner, The fire underwriting management of the 
Lincoln, Neb.; William McKinney, Valley ty New York Commercial Underwriters of New 
N. D.; . Bundy, Barnesville, Okla.; C. E.| York throughout the United States has been 
Eckford, Jr., Shawnee City, Okla.; B. L. Barny, | placed in the hands of Joseph S. Frelinghuysen. 


Deyton, Ore.; Farmer, Huron, S. D.; 
M. G. L. Roberts, Chattanooga; Pierce Boteler, 
D. L. Rhod 


Joseph W. Walt has severed his com iection 
C., and M. es, 


with the Richards & Walt agency at lincoln, 
Neb., and has formed a partnership with Fred 
Williams and wnder the firm name of Williams & 
Walt. 





field, Minn.; M. G. L. Roberts, Chattanooga; G. 
M. Smith, DeWitt, Iowa, and F. H. Wilde, 
Fargo, N. D. 


GENERAL WESTERN NOTES 


The board of public works of Kansas City has 
decided to build a $10,000 fire department house 
on the corner south of the city hall. 

The North Dakota department warns the peo- 
ple against the Eureka Hail & Fire Insurance 
Company which is not admitted to the state. 

Pressure is being brought to bear upon Gross 
& Manthey, fire insurance agents at Minneapolis, 
to have that firm present to the September 
grand jury evidence that the firm is said to 
have secured that a member of the city council 
has used his position for the purpose of secur- 
ing certain insurance which before that time | 
had gone to other hands. 


Every Local Agent should study 
“THE STANDARD FIRE POLICY” 


By G. A. DEITCH 


It explains and gives Court 
decisions on every clause the 
policy contains. 


Sent Postpaid for $1.05 
THE WESTERN UNDERWRITER CO. 


145 La Salle Street, CHICAGO 


GEORGIA HOME SSURANCE 


COMPANY 
OF COLUMBUS, GA. (Chartered 1859.) 

















cnt poundccnandedenetedeaveunsebnts seeee3 300,000 
Bey FB, FINE. oc iccccaveccccssceses eta ceieman kd 1,163,958 
Surplus to Policy-Holders............00ccsecceeeee _— 535,057 


Western Department, 159 La Salle St., Chicago 
T. W. EUSTIS, General Agent 


ROYAL EXCHANGE ASSURANCE 


OF LONDON, ENGLAND 
Incorporated A. D. 1720 





United States Branch, 92 William St., New York 


UBERTO C. CROSBY, RICHARD D. HARVEY 





General Manager Assistant General Manager 
Organized 1852 Capital $1,000,000 


ee SI eR 


FIFTY-SIXTH ANNUAL STATEMENT, JAN. 1, 1908 
Assets, $4,114,163.58 








Liabilities, $8,260,072.95 Net Surplus, $854,090.68 
Western Department, 184 La Salle St., Chicago 
C. W. Higley, General Agent F. A. Hubbard, Assistant General Agent 





FIRE ASSOCIATION OF PHILADELPHIA 





, ORGANIZED 1817 
& ASSETS JANUARY Ist, 1908 $ 7,840,675.19 
NET SURPLUS $ 1,804,021.58 
SURPLUS TO POLICY HOLDERS ~ 2,554,021.58 


J. W. ROBERTSON, ASST. MANAGER 








Jan. 1, 1908 — 
To\ Assets, © 2 © = $6,832,711 
Liabilities, - - + + 4,134,022 





Net Surplus, - $2,698,689 


WESTERN DEPARTMENT W. J. LITTLEJOHN, Manager 
159 La Salle Street GEC. Hi. BELL, Ase’t Manager 











INCORPORATED 1804. CHARTER PERPETUAL, 


THE UNION or PHILADELPHIA 


FIRE INSURANCE COMPANY 


J. HENRY SCATTERGOOD, President. 
M. JOS. NOWLAN, Ist Vice-Pres. W.H.KIRKPATRICK,2nd Vice-Pres. E.R. DANNELS, Sec’y. 


M, F, GRIM, General Agent, pom wa Ay § aeeeee Michigan, 3 North High 


EDW ARD BLIVEN, General Agent, Ilinols, Bg llissourl, Indiana, Wisconsin, 


and Upper [lichigan, 159 La Salle 
Street, Chicago. 


ESTABLISHED 1876 











B. CREMER, President CHAS. CREMER, Secretary 


German Fire Insurance Company 
CAPITAL, $200,000 


Of PEORIA, ILLINOIS 


Assets - - - = 
Policyholders’ Surplus 


$913,703 
$335,703 


Paid in Baltimore - $102,000 
Paid in San Francisco $470,165 





FIRE AND TORNADO 





LINCOLN, NEBRASKA. 
CHICAGO BRANCH, 159 La Salle St. 


GEO. w. M4. Tee Co 
MON TGOMERY-FUNKHOUGSER 
President Vice-President 


HENRY M. ZWEIG, General agent for CHAS. A.WEHMEYER, Special Agent 
Texas; Dallas, Tex. for Michigan; Goshen, Ind. 


E. M. HITCHCOCK, Special EVERETT T. TANNER, Special Agt. 
Minnesota and Wisconsin; for Illinois; Paris, Ill. 


apolis, Minn. ; EDW. A. KEELER, Special Agent for 
CHAS. L. McCORMICK, Special Agent Ohio and West Va., Columbus, Ohio. 
for Missouri; Chicago, Ill. 


ent for 
inne- 





INCORPORATED 1794. 


The Insurance Company of the 
STATE 2¢ PENNSYLVANIA 


PHILADELPHIA 


J. HENRY SCATTERGOOD, President, 
M. JOS. NOWLAN, ist Vice-Pres. W.H. KILPATRICK, 2nd Vice-Pres, E.R. DANNELS, Sec’y. 


M. F. GRIM, General Agent, Qho;,Hentucky ond Sopthern Michiden, 33 North 


EDWARD BLIVEN, Gen’l Agent, [itnots: tows, ic" Michigans. 


et, Chicago. 


Wisconsin, 
159 La Salle 





55th ANNUAL STATEMERT 


Ay © 


Cap tial es icccccce cc cece cecce sessesceesee$ 600,000.00 

i th Assets (to protect policyholders)......... 2,717,477.10 

W. H. STEVENS a a President Net surplus to policyholders.,.............. 1,011,617, 80 
JOHN Q.ADAMS- - - = Secretary Net surplus to stockholders,.........++0... GL1,617.80 


Stuart Morcan, State Agent, Michigan, Detroit 
N. T. Juzian, General Agent, Ohio and West Virginia, Colambus 
Gus M. Wiss, Special Agent, Indiana and Kentucky, Indianapolis 
P. P. Werrgtt, States Agent, Illinois and Wisconsin, 195 La Salle Street, Chicage 





C. F. HENRY, Pres. 


“Sta 


GEORGE L. WILEY, exc'y A. W. WORTHINGTON, Acer Seo'v 


A COMING 
MILLION DOLLAR COMPANY 


Assets, . . Over $835,000.00 
140,000.00 


353,000.00 


Increase over 1906, 
Surplus,” . . . 


*To Policy Holders. 


FIRE, LIGHTNING AND TORNADO 
“él INSURANCE 
HOME OFFice 


Insurance Company of the State of Illinois 
ROCKFORD, ILLINOIS 
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MOVE MAY BE GENERAL 

Tue state fire prevention bureau move- 
ment has received an impetus by the field 
men of Illinois and Iowa taking steps to 
organize. The Minnesota & Nortu Da- 
KoTA UNDERWRITERS also expects to add 
fire prevention work to its duties now that 
rating has been divorced from it. Ohio 
and Missouri already have fire prevention 
bureaus. Other states might well take up 
the subject. ‘The agitation for reducing 
the fire waste is becoming more general. 
The NATIONAL CrepIT MEN’s ASSOCIATION 
has called attention in a very forceful way 
to the heavy loss in this country as com- 
pared with the eastern continent. 

The initiative in this crusade will have 
to be taken by the insurance interests. It 
would seem that most valuable results 
might result from state fire prevention 
work if companies would lend proper en- 
couragement. 

The insurance interests in this line of 
activity come in direct contact with the 
authorities and public. If the people find 
the insurance men are working in the di- 
rection of public benefit, they undoubtedly 
will receive encouragement. 

If other states in the west organize, no 
meeting of greater profit could be held 
than an annual gathering of men from 
these different fire prevention bureau 
states the day before the NorTHWESTERN 
ASSOCIATION convention in Chicago. If 
these bureaus were to work along definite 
and uniform lines, an interchange of ideas 
and discussion of methods and experience 
would be an educational influence. With 
the divorcement of rating authority from 
field organizations, the crusade for all that 
pertains to reducing the fire waste might 
well be taken up. 





GRADED LICENSES 

Tue Indiana local fire insurance agents 
have taken a position similar to that taken 
by those of Iowa in favor of a graded 
license law for agents, calling for high 
licenses in the larger cities and small ones 
in country towns. Whether anything will 
be accomplished in that line at present is 
a question. It would be for the benefit 
of the legitimate agents, for the business 
in general and for the assured if the law 
did lay down requirements that would rule 
out of the business many of the incompe- 
tents and side-liners that are in it, but it 
is doubtful whether’ the public is yet far 
enough advanced to see it. Unfortunately 
a large part of the people do not recog- 
nize the need of ability on the part of a 
fire insurance agent. Through their rep- 
resentatives in the legislatures they have 
decreed that mere pettifoggers shall not 
practice law, that so-called doctors with- 
out knowledge shall not be permitted to 
practice medicine, that pharmacists shall 
have certain qualifications. Even horses 
and cattle are protected in some states by 
requirements as to the practice of veter- 
inary medicine. But most of the people 











do not yet consider it important to pro- 
tect themeslves against the fire insurance 
agent who scarcely knows a general form 
from a coinsurance clause. With many 
people the highest recommendation for a 
fire insurance agent is that he writes busi- 
ness cheaper than anybody else does, or, 
will take the premium out in trade. While 
that sentiment prevails the prospect of re- 
stricting the business in the hands of men 
competent to conduct it is not very bright. 

However, a start must be made some- 
where and sometime, and perhaps this is 
the time and Indiana or Iowa the place. 
The prospects of success are better in In- 
diana than in Iowa, for the Hoosier State 
has not shown the same hostile spirit to- 
wards insurance companies and insurance 
men as the Hawkeye State has. 


LONDON LLOYDS 

ConSIDERABLE truth and some fiction is 
being indulged in these days about Lon- 
pon Lioyps. The name indicates an insti- 
tution, but it is merely a system of insur- 
ance. Many groups of men issue policies 
in London under the name of Lloyds. Like 
stock companies, some of these groups are 
strong, while others are of uncertain 
financial responsibility. For a time the 
groups of better repute accepted strictly 
surplus lines on this side of the water, re- 
quired a large company of repute as war- 
ranty, and did not interfere to any great 
extent with regularly licensed companies 
and their agents. 

The success of these groups led others 
to bid for business and some of them have 
not followed practices that were in ac- 
cord with American standards. They have 
dipped heavily into the stream with a 
seine. They have been used to write 
business at a cut rate, enough of the line 
being written at the tariff in stock com- 
panies to give an atmosphere of respect- 
ability. With Lonpon Ltoyps as a pirate 
on business that could easily have been 
written at tariff in regular companies that 
pay taxes here and have their investments 
on this side, agents have a grievance. 
With Lonvon Luioyps that have been used 
purely as takers of lines that licensed 
companies could not write at tariff be- 
cause their capacity was exhausted, little 
fault will be found. If they have met with 
reverses it is their own lookout, but so 
far they have paid their losses. 

While competition with mutuals and 
class companies has been fought tooth and 
nail, agents seem to have lent encourage- 
ment to Lloyds, good and bad. The 
Lloyds system has grown because the very 
best agents in the large cities foster it. 
With the legitimate operations at first, 
agents have allowed to develop a scheme 
that is taking from them what rightfully 
belongs to them. The companies are not 
to blame for this. 

No better work could be entered into by 
the Nationa AssocraTION OF Loca Fire 
Acents than making an investigation of 
Lonpon Luioyps groups. Those that have 
been writing strictly surplus should be 
known and published. And those that 
have been entering the .domain of the 
agents and securing business by devious 
ways should also be listed. 








Presivent Lott of the Unirep Srates 
CASUALTY just about exhausted the 
world’s supply of adjectives in his char- 
acter sketches of the members of the 
INTERNATIONAL ASSOCIATION OF ACCIDENT 
UNDERWRITERS. We ought now to have 
the members combine in a description of 
Lorr. 





Personal Side of the 
Insurance Business 


Charles E. Dark, vice-president of 
the American Central Life, died last 
week at Battle Creek, Mich., whither 
he had gone for treatment. He was 
afflicted with cancer. Mr. Dark was a 
member of the old McGilliard & Dark 
agency of Indianapolis, the fire insur- 
ance men. He took hold of the Ameri- 
can Central Life when it was a strip- 
ling, and has been the main factor in 
developing the company. The Ameri- 
can Central completely revamped its 
scheme of operation some time ago, de- 
voting itself to regular forms of insur- 
ance without any side lines. Mr. Dark 
saw the death knell of methods not 
considered orthodox, but which were 
used by some of the younger companies 
to develop business. He was the leader 
against some of the severe measures 
advocated by Gov. Hanly before the 
last legislature. Mr. Dark was one of 
the chief promoters of the American 
Life Convention and last year was its 
president. He did much for that or- 
ganization. 

Mr. Dark was a hard worker. Even 
during the last few months of suffer- 
ing he insisted on keeping in touch with 
the company. 





William J. Wright, of the local firm 
of Osborn, Greer & Wright of Toledo, 
Ohio, died last Thursday evening, after 
an operation for relief from appendicitis. 
Mr. Wright was well known in the 
insurance world, having for some time 
previous to going into the local busi- 
ness been state agent of the Home of 
New York and earlier in his career state 
agent of the London Assurance. Mr. 
Wright was about 44 years of age. 


George Creswell Gill, former man- 
ager of the inspection bureau at 
Quincy, IIll., and author of “Beyond the 
Blue Grass,” is sojourning at West Lib- 
erty and Olympia, Ky., in the mountain 
district. He expects to get back into 
the business, probably as a special 
agent. Mr. Gill will be present at 
the Northwestern meeting where, robed 
in all his glory, he will act as sergeant 
at arms. 


A. J. Pembroke of Shedd & Pem- 
broke of Columbus, O., will be mar- 
ried within a short time to Miss Schu- 
man, who has for some time been con- 
aooee with a well-known girls’ school 
there. 


Joseph W. Beck, special agent of the 
Northern of New York for Ohio and 
Michigan, had the good fortune to aid 
in saving two women from drowning 
last Thursday. He and E. A. Keeler 
of the Farmers & Merchants were bath- 
ing at Cedar Point, when they noticed 
two women and a man struggling in 
the deep water, and calling for help. 
Mr. Keeler is not a good swimmer, but 
Mr. Beck swam to the women and 
brought them towards shore until he 
was met by the life boat and relieved 
of his burden. He was so nearly ex- 
hausted in his efforts to keep the 
women from sinking that he had to be 
taken into the boat also. ‘ 


The late Elvin H. Coe, the Dayton, 
Ohio, loca! agent, who had represented 
the Travelers for a number of years, 
wrote to Vice-President Way of that 
company just before he started for his 
outing at Bay View, Mich., where he 
died. He referred in his letter to the 
one sent by Mr. Way regarding the 
first six months work of the Travelers 
and said: 

“I am sure this is extremely gratify- 
ing, and it pays the fellow who has 
worked hard, and done everything hon- 
orable to hold business and to increase 
premiums. I suppose I am about the 
oldest liability underwriter in the field 
force. I mean by that, that I have had 
the longest experience in writing lia- 

(CONTINUED ON PAGE 22) 





Union Central’s Defense 
of Stock Increase 


President Clark of the Union Central 
Life is out with a letter explaining the 
action of the company in desiring to 
increase the stock by adding $400,000. 
It is based on an article recently pub- 
lished in the Interview of New York, 





‘criticising the company. 


On Dec. 31, 1907, the outstanding 
insurance was $256,564,566. Of this 
$48,742,437 was nonparticipating. The 
by-laws provide for a semiannual divi- 
dend of 5 per cent to stockholders and 
to further dividends from profits on 
nonparticipating business. Prior to 
June, 1908, no dividends other than the 
5 per cent semiannual had ever been 
declared. President Clark says the 
stockholders preferred to build up an 
adequate surplus before availing them- 
selves of profits of the nonparticipating 
business. 

- * # 

Prior to 1908 the company did not 
separate the two accounts nor did it 
calculate accurately the nonparticipat- 
ing profits. Now several states re- 
quire a division of the two classes. 
During 1907 the company put some ac- 
countants at work to ascertain the non- 
participating profits. Actuary D. P. 
Fackler of New York was employed 
to assist. The methods used were ap- 
proved by the company’s actuary and 
the special actuary. It was found as 
of Dec. 31, 1907, that $779,788 was due 
stockholders from  nonparticipating 
profits. This made the participating 
surplus $1,630,831.70. 

The nonparticipating surplus funds 
belong only to the stockholders, says 
President Clark. 

* * * 


In order to continue to do business 
in California and to enter New Hamp- 
shire and North Dakota, it was neces- 
sary to have at least $200,000 capital. 
Inasmuch as this had to be done, it was 
deemed best to increase the paid up 
capital to the amount authorized, $500,- 
000. President Clark says the stock- 
holders have hazarded their invest- 
ment and stood ready to protect the 
company at all times. The $400,000 
belongs entirely to them and the rights 
of policyholders have not been dimin- 
ished in any way. 

The capital is invested in loans that 
yield about 6 per cent. This amounts 
to $30,000. On a 10 percent dividend 
rate there would be $20,000 to be taken 
from the general surplus. President 
Clark opines that to the extent that 
$16,000 more is now taken from the 
general surplus than formerly for stock- 
holders’ dividends, can the interest of 
policyholders be said to be affected. He 
contrasts this with $1,750,000 paid or 
credited by the company for policy- 
holders’ dividends in 1907. 

» . * 


Reference was made in the New 
York article to the testimony of Sec- 
retary Marshall before the Wisconsin 
investigating committee, where he de- 
clared the surplus belonged to the pol- 
icyholders. President Clark points to 
the testimony of the company’s coun- 
sel before the committee, who, he said, 
was better qualified to speak on ques- 
tions of law. In that testimony the 
counsel said: . 

“If the nonparticipating business 
should grow profitable, I can conceive 
and am willing to admit and indeed to 
claim as a stockholder, that the divi- 
dends arising from that business might 
enhance the value of the stock indefinitely. 
As to the technical right of the com- 
pany to pay for an increased issue out 
of the surplus, that is generally recog- 
nized. The law permits it, but it must 
be surplus which is available for that 
purpose.” 

* * 

The New York article states that 

Actuary Hardcastle of the Union Cen- 
(CONTINUED ON PAGE 22) 
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PAPERS READ AT MEETING 


LIFE AGENTS IN CONVENTION 





Some of the Thoughts Presented to the 
Delegates at the National 
Gathering 





Los Angeles, Calif., Aug. 19.—(Spe- 
cial.).—In his address before the Na- 
tional Association of Life Underwriters 
in convention here, President Charles 
Jerome Edwards said Kansas and 
Louisiana had organized associations 
during the year and Vermont had re- 
organized. Some associations show 
decreased membership because of men 
retiring from the business. Association 
spirit is healthy and optimism is return- 
ing. 

President Edwards reviewed the ef- 
forts of life men to get New York leg- 
islation amended this year. Owing to 
the prejudices and personal attributes 
of Governor Hughes, he vetoed the 
measure to relieve the agents. Presi- 
dent Edwards said Governor Hughes 
failed to appreciate the conditions. 

Public Opinion of Life Insurance 

President Edwards feels the public 
has awakened to the importance and 
value of life insurance. The construc- 
tive period has arrived. 

The demand for insurance is greater. 
Colleges are now giving instruction 
on the subject. 

As to taxation President Edwards 
called attention to the burdens on com- 
panies and policyholders. Thrift is 
penalized and dividends decreased. 
Some commissioners see the effect of 
this onerous form of taxation, but leg- 
islatures refuse to cut down the revenue 
the state derives. - ‘ 


Talks About Twisting 


As to twisting, President Edwards 
said: 


Field conditions have improved to the extent 
that there are practically no unfair field methods 
in vogue among respectable, responsible life in- 
svrance agents. Fairness toward fellow-agents, 
and honest statements regarding other companies 
have become the accepted principle of the asso- 
ciation—and the daily practice of its members 
everywhere. In many communities where the 
association has declared that competition ceases 
with securing of the application, conditions in- 
dicate a growing demand for life insurance and 
an immense increase in business written. Where 
every agent is boosting instead of knocking, 
creating confidence instead of dissatisfaction, the 
community soon becomes susceptible to the spirit; 
listless interest becomes a demand and criticism 
gives way to confidence. 

Twisting has been the most deplorable evil 
ever indulged in by life insurance agents, and 
in some communities this practice has grown to 
abnormal conditions during the past two or three 
years. Life underwriters’ associations generally 
throughout the country have gone on record 
against this pernicious practice, and consistently 
pursued a policy of creating public confidence 
= than assailing companies and attacking 

ents, 

New York Law on Twisting 


Attention is called to the statute passed at the 
recent session of the New York legislature which 
Provides that an agent making misrepresenta- 
tions to any person insured in any other com- 
peny, for the purpose of inducing such person 
to lapse, forfeit or surrender his insurance, is 
guilty of a misdemeanor, and his license as 
agent shall be revoked. It should be the busi- 
ness of this convention to declare itself clearly 
and squarely on this subject, and to define to 
the world our belief in correct methods of com- 
petition for all agents to follow. We must em- 
phasize that the practice is not only unfair but 
immoral; we know that a policy that is twisted 
or transferred is not new life insurance, but is 
energy wasted as far as adding to the benefi- 
cence of insurance. We know that it entails a 
pesitive money loss to the policyholder. We 
know that the twister creates suspicion, destroys 
confidence in insurance poe and perforce 
assails the reputation and honesty of the agent 
who originally created the demand for insur- 
ance. When life insurance agents realize the 
immoral side of this twisting business, the senti- 
ment against it is certain to crystallize into deed 
and deed will become a habit. Create a healthy 
Sentiment and you have ideal conditions. 


Should Clean House 


There is a necessity upon us during this period 
of difficulty and trial, of our clearing our own 
houses, of so raising the morale of the business 
in the field that by the time unfair and harm- 
ful restrictions are removed, the tone and per- 
sonnel of the business will be such that there 
will be no danger of a recurrence of those evils 
which were made the excuse for legislative con- 
trol of our compensation. The field men them- 
selves must have their work on sound princi- 
ples, eliminate dishonest and unscrupulous agents 
and with clean methods co-operate for the good 
of the whole, realizing that the welfare of in- 


. 





dividual nts is bound up, dependent upon the 
welfare of all companies and insurance in gen- 
eral; so cease unfair competition and put an end 
furever to rebating and competitive evils. The 
more quickly we put business of the field upon 
the honorable basis which should control any 
transaction connected with a business of the char- 
acter of life insurance, the sooner we will have 
opportunity to have removed restrictions which 
were originally imposed because field practices 
gave excuse for them. 

_ President Edwards urged the con- 
tinuance of the Life Association News. 
He believes the time is ripe for writing 
new business. It will always be in de- 
mand and the trained salesman can get 
it. 





EDUCATION OF THE AGENT 
Paper by Editor Charles Dobbs of the 
Insurance Field 





Associate Editor Charles Dobbs of 
the Insurance Field, of Louisville, in 
his paper, “Education of the Agent,” 
said in part: 

Conceding that a revolution has been wrought, 
we may hazard a generalization as to what has 
been accomplished; (1) with respect to the com- 
panies, (2) with respect to the public, (3) with 
respect to the agents. 

1. We have for the companies a new era of 
complete publicity in the matter of condition and 
methods. e have, either through voluntary 
action or compulsion, greater policy benefits and 
privileges. In_ short, there has been a closer 
approximation in the business to the ideal of a 
purely public function discharged without 

2. With the public we have a degree of edu- 
cation among the substantial element which 
gives cheerful assent to the scriptural proposition 
that he who does not — for his own is 
worse than an infidel. e must accord to the 
credit of a recently deceased Louisville man, I 
believe, the dictum that ‘‘a sucker is born every 
minute.” Natality tables do not indicate any 
decrease in the birth rate in this respect. The 
swindler still has a practically boundless field 
of operations, but in life insurance the laws 
ecncerning publicity and compelling a very real 
mutuality in moe ogy I principle and practice, 
lave served greatly to restrict, if not wholly 
to extirpate the bunco artist. 


Effect on the Agents 


8. Survivors of the “good old days” do not 
need to be told that something has happened to 
the agency end of the life insurance business. 
Thousands of agents have abandoned the busi- 
ness to exercise their talents in other lines of 
endeavor. Many have gone with companies not 
hampered by the restrictions of Section 97 of 
the New York code and are performing profit- 
able, honorable and socially useful work, but the 
greater number have gone into the remorse- 
less maw of economic evolution to be assimilated, 
more or less benevolently, like other workers 
who have been displaced by improved machinery 
of production and distribution. As a general 
proposition, therefore, it would appear that we 
are safe in aor that a numerous type of old 
agent has passed from the field and that the 
necessity exists for the new type. 

Possibly more than any other man is the 
laborer in the life insurance vineyard worthy of 
his hire, and by a variety of legitimate new 
methods under present conditions it is still pos- 
sible to make good money, but why may we 
not as well admit that the old regime was, upon 
the whole, wasteful and uneconomic, in so far 
as the hiring and management of agents were 
concerned ? well informed general agent at 
the Toronto convention last year estimated that 
450 out of 500 agents commissioned proved 





failures. Such a percentage of failures can be 
telerated upon only one of two conditions: 
Either the sub-agent is on the same plane as 
the common laborer, where the supply is so 
abundant that we can afford to be careless in 

or else the margin of expense is wide 
enough to permit experimenting with ten men 
to get ome capable agent—or both. These 
assumptions are incompatible with the exalted 
theory and practice of the life insurance business. 
Evils, however, are seldom corrected through 
censcious effort to conform to any ideal, and 
while we may now make a point of economy in 
our arguments with prospects, it is probably 
worth while to note that the life insurance 
business didn’ virtuous in this respect until 
it was compelled to. 

Put on Business Basis 


The necessity to which agency methods must 
accommodate themselves is that the distributive 
arm of life insurance must be more economic- 
ally conducted. With the now practically uni- 
versal recognition that life insurance is a neces- 
sity, the companies have provided a_ strictly 
business series of propositions for sale to a 
public which measurably knows what it wants. 

In any other business dealing wuu a public 
necessity, men are trained to know thoroughly 
the thing they are to sell. Before going to the 
customer the salesman learns the stock, so to 
speak, and some method must be devised to 
train, in certain fundamentals, the people who 
are to sell life insurance. 


Weed of the Future 


mded to push him- 
ership. The general 

its in life insurance today constitute a body 
of exceptional men, but leaders are of no use 
without followers. The old following, in large 
measure been swept away and now the prob- 
lem is to acquire new soldiers capable of meeting 
the demands of the business. If the general 
agency system as we have known it is to survive, 
it must deserve to survive and each general 
agent must become the leader of a trained 
tedy of workers, instead of chief of a lawless 
band of underwriting bushwhackers, which was 
not unfrequently the case in the past. 

f we admit that new conditions demand real 
salesmen in life insurance it should be possible 
to outline a few essentials in which the agent 

ould be trained before he is sent among cus- 
tomers with a rate book and a sample policy. 
In the first place there should be preliminary 
ivstruction in the theory and practice of policy 
forms. That is to say, instruction as to the 
a principle and how the several policy 

‘corms are designed to serve this principle under 
varying conditions of age, health and financial 
resources. 

Secondly, there should be instruction as to the 
duties and scope of home office administra- 
tion, including the medical and actuarial de- 
partments. 

Third, such instruction as will enable the 
agent intelligently to analyze a financial state- 
ment so as to determine solvency and utilize 
the various exhibits of financial condition. 

Fourth, elemental instruction the legal 
aspects of the agent’s duties, defining his rela- 
tion to company and public. 

Fifth, instruction in qereheloay which has 
won an important place modern pedagogy— 

ychology which has advanced from a vague, 
intuitive knowledge of “human nature” to an 
approximately exact science. 

‘ossibly the greatest value of any system of 
a to give the agent confidence in him- 
self. e@ new man is prone to feel diffident 
in the presence of either his more experienced 
associates or competing rivals and training shows 
him there are no mysteries in the business of 
which he need be afraid. By a course of study 
he is able to master all a man need to know 
before sallying forth with a rate book. The 
hard lessons which pioneers have had to learn 
by experience can now be assimilated easily and 

(CONTINUED ON PAGE 19) 








The Bankers Reserve Life Company 


BASCOM H. ROBISON, President, OMAHA, NEBRASKA. 





RESOURCES. 

Registered County, Munici- 
pal and School Bonds..... $645,945.58 

Real Estate First Mort- 
gages ...... ow he0.60 600-008 315,700.00 
Loans to Policy Holders... 152,167.92 


Renewal Premium Notes... 


FINANCIAL STATEMENT, JUNE 30th, 1908 





LIABILITIES. 


Net Mean Reserve on all 
Policies in force, com- 
puted on the Actuaries’ 
Table of Mortality with 
Four Per Cent Interest. . .$1,011,175.00 








63,263.23 
Cash in Office............-. 345.02 | Premiums paid in advance.. = 4,061.11 
Cash in Banks............. 59,106.69 | Policies Surrendered for 
—s - a- - ae 102,395.73 Cash Value ....... eeccece 1,325.24 
gents’ e ger al- 
DO bib endediwsceennsne 2,071.11 Death Claims in Process o 
Accrued Interest on Securi- pT re ee ° 12,000.00 
e ties ... gee pene ues 3 “ts s° 13,204.84 Excess Security to Policy 
remiums in Process 0 ol- 
pe aeeaipeeeptientip at 90,600.05 | TRURBEED 2202s ecsncncenes peeuetnane 
WR 36 sasdan ceowenses $1,373,702.15 Ps ce caredeensneeees $1,373,702.15 
ey Eek SC, Ds a nia coin. a0 whia0.0le 0s Od aes a des 0¥s.0es0an $20,011,658.50 
Death .Logses Paid January 1, 1908, to June 30, 1908................ $44,000.00 
Dividends Paid January 1, 1908, to June 30, 1908 ..............05% $30,775.65 


MANAGERS AND GENERAL AGENTS WANTED ON LIBERAL TERMS. 











COMPANY OFFICERS CONFER 


AMERICAN LIFE CONVENTION 





Some of the Topics Discussed by the 
Younger Company Men at 
Annual Gathering 


Denver, Colo., Aug. 19.—(Special.)— 
At the American Life Convention, now 
in annual meeting here, one of the main 
subjects is “How to Get Business for a 
Young Company.” President T. F. 
Daly of the Capitol Life of Denver read 
a paper. How business is put on the 
books is very important. The funda- 
mental question is how to get agents 
that will produce a profitable business. 
Commenting further, Mr. Daly said: 


Pailed to Grasp Opportunity 

It appears to me that companies operating owt- 
side of New York have failed to take advantage 
of the conditions in respect to lowering com- 
missions. Shall we reform ourselves or wait for 
the enactment of laws to govern the cost of new 
business? It is true that the lesger companies 
set the pace by borrowing from the surplus ef 
the old ——— in order to be able to pay 
a commission, in many instances, to the agent 
nearly as large as the first premium. The preee- 
dent establ im early and extravagant times 
in the insurance business does not justify us i» 
centinuing the practice which we know to be 
detrimental to the best principles of the business. 

Unquestionably the reckless methods of hand- 
ling this subject e considerable re- 
flection to be cast upon life insurance, and it 
cught not to continue, as life insurance is ef 
such importance to the public that it has become 
one of the vital elements of social and business 
ife. 

Most of the companies, Fg yy! the older 
ones, when reserves ranged from 4 percent, 4% 
percent to 6 percent, and in fact no reserve of 
any consequence was higher than 4 percent 
to 1900, took from 6 to 15 to 20 years to crea 
a surplus. The m is indeed a hard one of 
“how to get business for a young company and 
at the same time protect the surplus. 

Deplores Excess Commissions 

Why should a company increase the selection 
against itself by paying high first year’s com- 
missions? Why not organize to the end that the 
company must not pay more than is provided in 
the first year’s premium, for commission and all 
expenses in connection with the first year’s buai- 
ness? Why should it go in debt to itself? It 
is true that a company might be permitted te 
speculate with its surplus to the end of pro 
curing the services of good men and of pre 
curing the business, but after it gets it why 
should it exeeed all the legitimate bounds of cost 
and endeavor to give away something that even 
two or three years of premium payments will 
not justify the company for the expense it bas 
gone to, thus not alone impoverishing the funds 
of the company, but handicapping it as to 
future, and this condition has existed with nearly 
every young company that ever started to do a 
life insurance business. It is a known fact that 
wherever high pressure methods are used the 
agent in nearly all cases rebates a portion of his 
commission to the applicant to secure the busi 
ness. Why encourage loose methods? 

Does Not Advocate Cheap Men 

Let it be understood we are not advocating 
the employment of a cheap agency force or men 
of cheap met We only advocate distribu- 
tion of earnings as is successfully accomplished 
in nearly every other class of insurance before 
the public today. The average agent, whether 
he enpeeeente accident, employers’ liability, bonds 
of fidelity or fire insurance, is better off than 
the average life insurance agent who is working 
on a high rate of first year’s commission. 

Wherein does the ghost appear in the life im- 
surance business? In our opinion the ghost is 
the hidden unforseeh liability to the company en 
account of lapses resulting from high pressure 
methods. Therefore, the agent is again the im 
portant factor with the company. As the a 
is honest and consistent in his work, the g 
will disappear and renewals will stick and prog- 
ress attend us. Why, because the agent is im- 
terested in the renewal for the second year, 
as long as he is so interested he will endeaver 
to keep the business on the books, therefore we 
may look for a better class of business. 

Benefits of Organization 

The ~~ and older companies have nothing 
in particular to be so excessively proud of. They 
certainly cannot stand alone on their records fer 
the past 30 years, nor can they secure all the 
business, so there ought to be a real association 
of life insurance presidents as well as an asso- 
ciation of life insurance agents. This would all 
tend to the betterment of the business. It would 
assist in the growth of the young companies, and 
it would assist the older companies in maintaim- 
ing against an increasing mortality—a saving fer 
the benefit of their policyholders. 

I point with pride to the existence of the as 
sociation of local fire insurance agents of tle 
United States, an organaization that has done 
more to regulate competition and to produee 
harmony in the business than anything whieh 
has happened in 25 years. It would appear that 
the fire companies are doing all the business they 
consistently can, and none of the smaller com- 
panies are suffering by reason of this association. 

Many Evils Could Have Been Averted 

Had an association of life insurance presidents 
existed prior to the Armstrong investigation, I 
am inclined to believe that a great many of the 
evils, which were trivial in character might have 
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been successfully combated and most of the 
errors climinat entirely, in consequence of 
which there would be less reason for drastic leg- 
islation. Not alone that, but the association 
would be beneficent in many ways—the protec- 
tion of the business of life insurance, the pub- 
licity of its rations, the recommendations for 
legislation, all of which goes to the benefit and 
for the protection of our policyholders as a 
whole. 
It is true that those who are gathered here 
represent what are generally termed the smaller 
companies, and while we are smaller in assets, 
we are larger in financial responsibility as to 
roportionate surplus to the insurance which we 
ve in force than the larger companies. Yet, I 
imagine that we can without fear invite co-opera- 
tion of our older brothers in the business, and 
while we may not ex to have them accept all 
our suggestions readily, 1 am sure if they once 
realize the importance of some plan along the 
lines already mentioned they will conclude to 
join us and lend us their valuable assistance, aid 
and experience in bringing about social and legis- 
lative conditions that may be of vast benefit to 
the business of life insurance, so that life insur- 
ance will not be a scape-goat but be more re- 
spected as the — becomes better acquainted 


with the splendid work that is being accom- 
plished. 


PERESIDENT’S ADDRESS 


B. H. Robison Tells of the Work the Asso- 
ciation Has Done 





B. H. Robison, president of the 
Bankers’ Reserve of Omaha, who is 
president of the American Life Conven- 
tion, said in his annual address: 


The convention comprises a membership of 
forty-seven legal reserve companies located and 
operating throughout the western and southern 
states. 

A summary of the companies’ annual state- 
ments of December 31, 1907, shows a combined 
income of $20,340,688; disbursements, $13,415,- 
376; policies in force, 260,562; amount of insur- 
ance, $492,937,601; admitted assets, $42,598,209; 
reserve and other liabilities, $33,833,480; ad- 
mitted surplus over liabilities, $8,764,729. 

he companies comprising the convention 
have for the most part been organized within 
the past five to ten years. The forecast for the 
next decade, measured by that of the past, 
affords assurance the results to be accomplished 
will be phenomenal. 
_ Time with its solemn jury places the seal of 
its verdict on the actions of all men and insti- 
tutions, including life insurance officials and com- 
panies. Time is the essential element in de- 
termining the wisdom of management and the 
results of legislation. Time has irrevocably 
placed its mark on the doings of this conven- 
tion. 

A voluntary organization, created of necessity 
under the inspiration of a community of interest 
spirit, it has accomplished results greater than 
was anticipated by its originators. he organiza- 
tion has grown in membership, influence and 
power in keeping with the tenets of its con- 
stitution. 


Organization of New Life Companies 


The legislation, changed conditions and re- 
strictions im on the larger life companies 
have resulted in the organization of over one 
hundred legal reserve companies, chiefly on the 
steck plan, during the past two years, in the 
central, western and southern states. 

The legislation has placed on the great busi- 
ness of life insurance unnecessary burdens and 
restrictions to be borne by the companies en- 
gaged in the impossible task of compliance in 
spirit and letter with the burdensome, undi- 
gcsted restrictions and requirements of the law, 
with consequent increased unnecessary expense 
of managment in securing new business and in 
caring for old busi . with t loss to 
policy holders, who are the principal owners of 
the insurance companies of the country. 

Legislators are generally honest in their in- 
tentions in enacting new laws which often fail 
of their object for want of the requisite knowl- 
edge of the subject on the part of the legislators. 
The opinions of the insurance ial or expert 
are not always given the attention to which they 
are entitled, the result being a heterogenous, in- 
congruous, undigested code of insurance laws 
which state officials are unable to intelligently 
construe or apply and in certain instances courts 
have found it necessary to set aside or annul. 


State Supervision 


The supervision of the insurance business of 
the country by the state officials of the insurance 
departments of forty-five separate states under 
diverse insurance regulations and laws enacted 
by forty-five independent law-making bodies has 
proven a difficult task for the state officials 
charged with the supervision of the business 
under the laws of the respective states. 

The state departments, recognizing the diffi- 
culties encountered under the operation of di- 
verse laws, have generally been liberal, consistent 
and fair in dealing with the insurance corpora- 
tions doing an interstate business under the 
different laws. 

Experience has proven that it will be im 
sible to secure uniformity of laws where legisla- 





tion is enacted by forty-five separate, distinct 
law-making bodies. The legislation segregated 
will necessarily reflect largely the personal 


views and many times the prejudices of the 
legislative committees and law-makers. Men 
will continue to differ on account of difference 
in mind, observation, prejudice and education. 
Ne two minds are alike. No two persons can 
reach a conclusion by any known process or 
express an opinion in uniform language. The 
pen shew mentioned being admitted, it will continue 
to be impossib'e to secure uniform laws by sepa- 
rate law-making bodies. 

Taxation under the revenue laws of the sev- 





eral states of the gross premiums, assets or 
surplus has proven a great burden to be borne 
by the policy holders of the respective companies, 
who contribute the premiums furnish the 
money to maintain the insurance business of the 
ccuntry, and who therefore are vitally interested 
in } yom om of the revenue sy a 
n educationa properly presen 
would appeal to the iolguent and common sense 
of policy holders, electors and legislators, who 
are beginning to r ize that excessive, unjust 
levies for taxation, licenses and fees must be 
met by withdrawal of the taxes from the treas- 
uries of the companies, which means a reduction 
of dividends to policy holders and are tanta- 
mount to taxation on thrift and on protection 
afforded the family. 


What of the Future? 


or is oy by improper motives or with the 
animus 0 


of the states. 

Company officials, representatives and agents 
may well consider the effect of unnecessary 
legislation. Life insurance has for its basis the 
right of contract, which should not be abridged 
by legislation. Insurance statutes should con- 
tain brevity, enable the organization under 
proper conditions of insurance corporations, pro- 


vide reasonable regulations for the con- 
duct of the business with protection to licy 
holders. Policy contracts should be brief and 


terse, similar to deeds, mortgages and instru- 
ments of conveyance. Company officials should 
be competent with respect to the conduct of the 
business and management of the domestic affairs 
of the company. Insurance statutes should not 
be burdened with the minor details which should 
— be covered and governed by the by- 
aws of the corporation. 


Principles That Should Govern 


The state supervision of the business; the 
ccmpany management of insurance and the stat- 
utes which should govern are essential elements 
in the conduct of the greatest business factor 
of the country. Company officials largely de- 
termine the success and progress of insurance 
cempanies. Institutions are usually what the 
men in control make them. The management 
should be competent, considerate, conservative 
and far-sighted in whatever is done, with the 
requisite strength to correct abuses and 
eradicate evils, to conduct business with safety 
and saneness, all of which are absolute essen- 
tials necessary to conserve the interests of the 
institution and maintain the confidence of policy- 
holders and the insurance —. 

resolutions heretofore adopted invoke 
reforms; favor wholesome laws and their strict 
enforcement; favor publicity, economy and strict 
statutory provisions as to the character of se- 
curities in which the trust funds of life insur- 
ance companies may be invested; favor the first 
year term method of valuation both in theory 
and practice, whereby the new business written 
should pay the cost of procuring the same, and 
be no direct or indirect charge on the old 
business for either the cost of procuring it or 
for the reserve thereon; and oppose standard 
forms of policies on the broad ground that it 
interferes with the right to contract. 

Policyholders should be taken into the confi- 
dence of the management of the company wher- 
ever their interests require it. The closest pos- 
sible relationship should be cultivated with them. 
Policyholders constitute the great bulwark for 
the maintenance and perpetuity of the insurance 
organizations of the country. It is of the 
greatest importance that their cooperation, sup- 
port and influence be invited wherever their in- 
terests are involved. 





PAPER BY FRANK B. MEAD 


Maximum Individual Risk That Can Be 
Safely Carried 





Secretary and Actuary F. B. Mead of 
the Michigan State Life, read a paper 
on “The Determination of the Maxi- 
mum Individual Risk to be Safely and 
Properly Carried by a Life Company.” 
Omitting the tables and technical cal- 
culations in his paper, Mr. Mead says: 

The question of determining the maximum in- 
dividual risk that may safely and properly be 
retained is one that frequently presents itself 
to the g t of a company. Fifteen or 
twenty years ago the question was one of im- 
xrtance owing to the expansion of the estab- 
fished companies and the growing popularity 
with individuals of large personal lines, while 
at the present day it is a constantly recurring 
one owing to the large number of young and 
growing companies. It is from the view-point of 
these latter, out of which the membership of this 
convention is made, that I shall endeavor to 
present this subject. 

Two Phases Are Presented 
_ A treatment of the question naturally falls 
into two divisions: First, a presentation of the 
general nature of fluctuation or deviation from 
an expected experience and the general princi- 
ples involved; how volume of business and the 
distribution of that volume by amount among 
individual risks influences deviation; second, the 
application of those principles and the determina- 
tion of what limit should be set to probable 
deviations. The first is essentially a math- 
ematical question. The second, the determina- 








tion of the actual amount of fluctuation which 
a company may treat as normal, upon which 
amount of fluctuation the maximum risk de- 
pends, is a practical and not a mathematical 
question. It depends upon individual judgment 
and upon the condition of the individual com- 
pany. In any event, however, it is impossible 
to set the definite amount within which maximum 
risks are safe and beyond which they are un- 
safe, but it is possible to determine a quantity 
which which lies the limit of prudence. 

The topic under consideration is a direct out- 
come of the fact that deviation from a normal 
expected is caused by limitation in the number 
of risks under observation, coupled with the fact 
that an undue proportion of risks maximum in 
amount tend to increase the probable deviation as 
dces an increase in the maximum, when the 
number under observation remains the same. 
The counter-acting influence should here be 
borne in mind, namely that a substantial increase 
in the number of maximum risks will have a 
tendency to decrease the deviation. It should 
also be constantly borne in mind that deviation 
may be either positive or negative, that is, a 
favorable deviation may be looked for as well as 
an unfavorable one. 

Expectancy in Deviations 

It may be shown by pure mathematics that 
of all deviations, one out of three approxi- 
mately is greater than the square root of the 
expected number of deaths, and, since deviations 
are both positive and negative, only once in 
about six years may an excess over the ex- 
pected number of deaths of more than the 
square root of the expected number of deaths 
be looked for; also, that of all deviations, only 
about five in one hundred will be greater than 
twice the square root of the expected number 
of deaths. 

Since an increase in maximum results in an 
increase in the probable deviation, it at once 
follows that a consideration as to the funds 
which should provide for an adverse deviation is 
an essential element of the question. Those 
funds naturally should be unassigned surplus 
already in hand and the probable contribu- 
tions to surplus for the ensuing year, consisting 
of the excess interest which will be earned 
on the assets over that required to maintain the 
reserve, savings in mortality, savings from load- 
ing, ete., the magnitude of these is the true 
measure of the maximum limit that may be 
safely carried. But the wise and conservative 
management will consider only one of these in 
determining the maximum that may be prudently 
carried, the probable savings in mortality for 
the year. Such a management will not select 
a maximum which would subject the company to 
the risk of incurring a mortality that would ex- 
ceed the tabular expected mortality and thus 
encroach upon the other sources of surplus. 
The maximum amount of fluctuation which it is 
prudent to risk is therefore a percentage of the 
tetal tabular expected mortality. 


Saving in Mortality 

In the United States either the Actuaries’ or 
the American Table is used by the companies in 
the computation of premium rates and reserves. 
Both of these tables are a measure of ultimate 
mortality of American companies after the 
effects of medical selection have disappeared. 
Censequently the actual mortality of the compa- 
nies is only a percentage of the expected mor- 
tality for which the premium rates make pro- 
vision. In fact comparatively young companies 
that have been conservatively managed and have 
enjoyed a proper selection of risks may look for 
a mortality not much greater than 50 percent of 
the expected. It has been the privilege of the 
writer to investigate the mortality experience 
ef two young companies covering a period of five 
years of their existence and the result of these 
investigations showed a mortality of 40 percent 
in the case of one and 43 percent in the case of 
the other. eet gee a saving in mortality 
may be anticipated, a portion of which may be 
used as a measure of adverse deviation in mor- 
telity due to a greater number of claims than 
usual or to an unusual incidence of claims 
among the larger amounts at risk. 


General Method of Procedure 

The general method of procedure is to 
calculate the deviation by method of approxima- 
tion, such as we have indicated, dividing the 
business into groups according to amount some- 
what after the method adopted in the last illus- 
tration and using a percentage of average tabular 
mortality which in the judgment of the in- 
vestigator fairly represents the true actual 
mortality rate of the company. Having so cal- 
culated the deviation, compare this with the 
percentage of the excess of the tabular expected 
over the company’s true expected, which in the 
judgment of the investigator may prudently be 
allowed to provide for a probable adverse 
fluctuation, keeping in view the ers spe- 
cial conditions, its method of dividing profits 
and other essential matters and if there is still 
a margin of the allowance over the calculated 
deviation, then the maximum may be safely in- 
creased. In deciding the matter, account should 
be taken of the increase in stability resulting 
from the increase in volume of business which 
will probably be made during the ensuing year 
as well as of the number of maximum risks 
which may be written. It should also be remem- 
bered that ——— is greater under large poli- 
cies, than under those of smaller amount, and 
that this feature is probably emphasized among 
smaller companies, which perhaps experience 
relatively the same increase in mortality among 
$10,000 policies, as do the larger companies 
among policies much greater in size. 


Erroneous View of Maximum Risk 

We shall next nsid a popul but er- 
roneous view concerning the question of maxi- 
mum risk. This view is not only that of a great 
many insurance executives and one that all of 





us very frequently hear expressed, but it is also 
the one held by Dr. Sprague and T. E. Young 
in their discourses on the subject. Prominent 


American actuaries, however, are dissenters re- 
garding it. To use the language of Dr. 
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Sprague, “the policies of maximum amount in 
an office must be looked upon as forming a 
class by themselves; so that the claims arising 
among those policies are to be paid out of the 
premiums received upon them.” That is, a 
company, having established a maximum of 
$5,000, before it could prudently increase its 
maximum to $10,000 risks, must have a reason- 
able expectation of receiving enough $10,000 
risks to form an average by themselves. By 
this doctrine, even though a company had a 
large and stable volume of risks of $5,000 and 
under, it would not be justified in assuming a 
single risk of $10,000 or $15,000. While this is 
contrary to the established mathematical prin- 
ciples, a simple illustration will show its fallacy. 


Proper and Prudent Maximum 


The question frequently arises as to the proper 
and amen g maximum of a company at its es- 
tublishment. This depends upon the amount 
of contributed resources at its beginning, and the 
amount of business it may reasonably expect 
to secure during the period of intensified selec- 
tion and the quality of that business. British 
companies usually in with a maximum of 
$10,000 to $15,000. owever, British compa- 
nies make a valuation and strike a balance but 
once every five years. Since, to have a body 
of lives under observation for five years is 
equivalent to having five times that body of 
lives under observation for one year. American 
companies under similar conditions would be 
justified in beginning with a maximum one-half 
as great. British customs and institutions are, 
as a rule, the result of long experience, the 
survival of the fittest. We may, therefore, say 
that ordinarily a mpene may start with a 
maximum of $5,000, although there may be cases 
where $10,000 would be safe and others where 
not more than $2,500 would be prudent. 

Since deviation is proportioned to the square 
root of the expected claims, it follows that the 
management of a company, that has just reached 
stability with a certain maximum, may wisely 
come to the conclusion that its business must be 
quecranted before its maximum could prudently 
be doubled. 


Special Classes of Risks 
A related subject is the acceptance of special 


classes of risks. t it is unscientific for a 
small company to accept risks of a special class 
since there is little likelihood of securing 


enough of that class to form an average, is a 
doctrine of many insurance men. This doctrine 
is an erroneous one from the fact that it is dit- 
ficult to assess the proper cost of insurance 
among special classes and for this reason risks 
in a special class should be limited in number and 
amount in order to reduce the possible loss in 
that class and seek an average by counterbal- 
ancing the uncertainty as to one class with that 
of another. If the selection and assessment of 
cost have been judicious, a loss in a few 
classes will be offset by a favorable average of 
the whole. That this reasoning is sound is il- 
lustrated by the fact that there is record of the 
failure of more than one fire insurance company 
tkrough its attempt to carry one special line 
alone; also by the fact that, although casualty 
companies have found assessment of cost in their 
special and novel lines an uncertain proposition, 
they have met success by attempting to secure 
a p wee A average among the various classes 
taken together, rather than by attempting an 
average in each separate class. 

Where an attempt made to secure an average 
in each — class and experience proved that 
the cost of insuranc were assessed much too low 
in a group or two, the loss in those groups 
might be so great on account of the size of the 
groups as to bear heavily upon the finances of 
the company. 





PROBLEM OF YOUNG COMPANY 





Paper by C. M. Atherton of Western Mu- 
tual of Iowa 





C. M. Atherton, president of the 
Western Mutual Life of Council Bluffs, 
Iowa, discussed Mr. Daly’s paper on 
“Getting Business from the View Point 
of the Young Company.” He said in 
part: 

1. I believe the first requisite is a carefully or- 
ganized company along established lines, under 
the sole and unfettered management of a thor- 
oughly reliable and “morally honest” insurance 


manager. 

2. There must be a free capital of considerable 
portion, placed at the disposal of the insurance 
manager, for his use in the promulgation of the 
company. 

3. The manager must necessarily feel for_and 
find the pulse of his insurance prospects. Then 
make this his leader and work it, almost to the 
exclusion of all else. 


Should Follow Old Lines 


4. I believe in following out the rules and 
methods as employed by old established com- 
panies, in so far as they are applicable to other 
conditions existing in each particular company. 
The methods that were successful then, must 
necessarily be successful today, in a large meas- 
ure, changing them only in those vital points 
where the old methods have been proven un- 
questionably faulty. eet 

5. Inasmuch as small companies haven’t time 
to wait to develop their own men, I would sug- 
gest the employing of experienced men to carr 
the bulk of the load and make the necessary vol- 
ume. In the meantime carefully and systemati- 
cally build up an agency of new men, and re- 
model the old, along the lines believed to be the 
most successful, using the experience of others 
old and wise in the business, until finally the 
ideal has been reached, or nearly so. 


Quality Before Quantity 
6. I believe in quality before quantity, and to 
this end I would not employ an agent who holds 
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a life membership card in the old school of 
“Quantity regardless of ity.” 

7. The best system of handling the field is 
largely a question of individual i Some 
managers fer a general agency system, while 
others prefer the local manager — 
special agency system. Judging from ex- 

rience of others, I am of the opinion that the 

is for the company , while 

the company is young, to adapt himself largely 

to the method best suited to the individual agent 

and make no iron clad rule, ex where he 

conscientiously believes the strict observance of 

a certain rule means the success of his company. 
Get the Premium With Application 

8. No application should be issued to any ap- 
plicant, through any agency, at any time or un- 
der any circumstances, unless at least the net 
accompanies said application. I believe this to 
be the most vital point in the whole management 
of a life company and especially a young com 
pany. As a life insurance man, I know that the 
premium can gotten on the application, not- 
withstanding any field man’s claim to the con- 
trary. I know that if the agent insists on the 
premium with the application, the applicant will 
pay, with very few exceptions, certainly not 
enough to make any material difference in the 
agent’s record during the year. 

The question of notes is largely a banki 
proposition. If a manager has a leaning towar 
banking, he can, no doubt, successfully handle 
notes y making the proper discount and hold- 
ing back a liberal amount of the agent’s com- 
mission under contract, but for myself, I much 
prefer the money and I find that if I insist on 
it, the agent will in some way manage to 
“shake” his paper before he sends in the appli- 
cation. 





ACTUARY BECKETT'S PAPER 


Gain and Loss Exhibit of Universal Re- 
port Blank 





Actuary C. H. Beckett of the La 
Fayette Life of Indiana read a techni- 
cal paper on the “Gain and Loss Ex- 
hibit of the Universal Report Blank.” 
‘i pence several formulas. In part 

e said: 


The gain and loss exhibit now required by 
the insurance department of most states is a 
detailed summary of the company’s financial 
transactions for the year. In those items enter- 
ing into the advance calculations a comparison is 
made of the experience of the year with all 
funds, as classified and itemized in the report, 
and the amounts expected and for which pro- 
vision was made by the company in the interest 
rate and the mortality table adopted and the ex- 
pense allowance provided. 

The business of a company is now viewed not 
merely as an —.. but the departments and 
subdivisions of the siness are carefully ana- 
lyzed not only by the supervising departments 
but also by the officers and directors of the com- 
pany. It appears that we have now reached a 
period when it is necessary for life insurance 
companies to keep close track of the business 
from day to day. This knowledge would apply 
not merely to the assets, receipts and disburse- 
ments of the company but also to its liabilities, 
deferred and outstanding premiums and to all 
other items that a board might desire at any 
time in order to form proper judgments as to the 
business of the company. 

Zabor is More Laborious 


The companies in this convention, many of 
whom value their business on plans other than 
the full reserve valuation from the first year, 
are not well supplied with standard tables of cost 
and reserve and our work is at present conse- 
quently more laborious. 

The value of the gain and loss exhibit has 
been the subject of some discussion but since 
it is now required by the departments, our prob- 
lem is thereby simplified. It is for us simply a 
avestion of computation and preparation in the 
orm required in the blanks provided us. 

While the gain and loss exhibit is, of course, 
open to abuses and misrepresentations, if it be 
used unfairly or unintelligently as a comparative 
exhibit, it has an intrinsic worth to the insurance 
official in studying the business of his company 
and planning for its welfare. The items are set 
out on this sheet in a manner that can be ex- 
plained and understood. The report is of very 
Steat interest to the actuary himself for internal 
use in his company and if the account is ac- 
curately computed and understood, it is of equal 
value to those who are directing the business of 
the company. The value of the information set 
forth is directly proportional to the accuracy of 
its computation and its freedom from estimates. 

Accuracy Is Necessary 

The degree of accuracy in these computations 
should for obvious reasons be very great in a 
young and small company. It is doubtless true 
that as the volume of insurance becomes very 
great, and the variety multiplies, it will become 
necessary to abandon some refinements and 
economize somewhat by generalizing; but the 
tendency now appears to be in the direction of 
close computation even in the largest companies. 

Questions of bookkeeping must necessarily 
enter into the problem as will also the complexity 
of the company’s business. A company with 
Policies on its books based upon more than one 
rate of interest and possibly two mortality tables, 
will have to consider the problem of the division 
of its busi in p t parts. 

The books of different companies devised with 
Particular objects in view will not be uniform in 
convenience of adaptability to any one method. 
A company using a group card system and com- 
puting its net premiums, loadings, tabular costs, 
etc., from these group cards would not find the 
same identities and formulae convenient that 
would be used by a company making seriatum 
saluations only. 
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While some departments require their home 
companies to make a seriatum valuation, a valua- 


year. 
Discrepancy as to Death Claims 

There is a discrepancy between the theory 
that death claims are paid at the end of the year, 
as used in calculations, and the practice of 
paying claims promptly. discrepancy would 
make the interest rate of a small company ap- 
pear to some disadvantage if most of the claims 
should fall early in the year. It would of course 
be possible to make theory and practice conform 
exactly by our computations on the new 
assumption that are paid immediately, but 
this would not be practical. The average lapse 
of time necessary to pay claims is said to be 
one month, and the loss of interest would then 
be five months, and should a company desire to 
take this into account the mortality fund paid 
out could discount on this basis, and 
charged out of the excess interest over the as- 
sumed. 

Since a company is credited with the interest 
which it earns on both reserve and surplus, but 
is charged only with its interest that theoretically 
should be earned on its reserve alone, it follows 
that a company with a sarplus that is a consid- 
erable proportion of its invested assets will have 
a more favorable showing than a company having 
a smaller surplus in proportion to its invested 
assets, while at the same time the latter may be 
— a much better rate of inttrest than the 

‘cormer. 


—— > 


ACTUARY McADAM’S PAPER 


Talks on Lost Art of the Gain and Loss 
Exhibit 





Lucius McAdam, actuary of the 
United States Annuity & Life, of Chi- 
cago, said in his paper, “A Lost Art of 
the Gain and Loss Exhibit”: 


The extraordinary vitality of the gain and 
loss exhibit of life companies justly commands 
the admiration of all life men. 

Originally put forward as a theoretical actuarial 
proposition it was adopted with some misgivings 
about the year 1895 as a practical exhibit by 
some of the insurance departments. 

rned by many actuaries, repudiated from 
the start by the New York department and 
formally expelled in 1903 by Connecticut, where 
it had been perhaps too vigorously developed, it 
has gradually crept back into favor and has now 
become an essential part of the uniform report 
blank in all the states. Its form, however, has 
bcen changed so that it may now be understood 
bv any one interested in the subject, and in fact 
it has been found exceedingly useful to all ex- 
ecutive officers of companies, by bringing out in 
plain view, the various points of excellence or of 
deficiency in their respective companies, and 
thus suggesting to them the places where reform 
in management might be necessary. As now 
understood it does not pretend to be an exact 
bookkeepers’ account of the transactions of any 
ccmpany, but nevertheless yields a very close ap- 
proximation to the facts showing the sources of 
surplus and the causes of loss in the operations 
of any company. 





Rescues Lost Art 


Doubtless it may be susceptible of still further 
improvement and greater usefulness in the 
future. In this brochure, however, I wish to 
rescue from oblivion a lost art in using it, which 
was first brought forward and practically em- 
ployed in the year 1902 by Charles A. Hawley 
then actuary of the Connecticut department. 
+ is this: that the gain and loss exhibit may be 
used to verify the reserve liability of a life com- 
pony. The entire exhibit is of course based 
upon the accumulation formula of valuation and 
the matter was quite fully explained by the late 
Wm. D. Whiting in an article published in the 
Spectator of Jan. 2, 1896. Keeping in mind the 
accumulation formula of valuation, it follows 
logically therefrom that, if we take the reserve 
of any company at the end of any year, and add 
thereto the net premiums of the succeeding year 
and the interest required to maintain the reserve, 
and then deduct the expected mortality, the ex- 
pected payments on annuities, the endowments 
maturing in the year and the reserves released 
by death and by cancllation in various forms, the 
balance will be a very close approximation to 
the reserve which should be accumulated at the 
end of the year. 


Could Be Shown in Pormula 


This could easily be put into an algebraic 
formula. It will be seen that for the purposes 
of this formula, we require the reserve of the 
preceding year and the complete gain and loss 
exhibit, giving the items referred to. With these 
in hand the actuary of a company or insurance 
department may give a practical test to the 
figures of any gain and loss exhibit and get on 
the track of possible errors. tr 

This difference is so small considering the 
large figures involved that it confirms the sub- 
stantial accuracy of both the gain and loss ex- 
hibit and the reserve computation. 

It should be said, however, that great care 
shculd be exercised in using this method of 
verification and that it mre | devolves upon 
the actuary of each individual company who 
knows all its eccentricities to make such proper 
amendments to the computation as to justify the 
results in his own company. Nevertheless its 
use may lead to a readjustment of the exhibit in 
certain particulars and a more complete appre- 
hension and statement of the facts in any case. 





ATTORNEY DEAN ON TAXATION 





Advocates General Cooperation on Part of 
All Companies 


L. A. Dean of the legal department 
of the State Mutual of Rome, Ga., 


spoke on “Taxation” in part as follows: 

There are many reasons why companies should 
not be taxed as other moneyed institutions, cer- 
tainly not excessively taxed, and especially not 
upon premium receipts 

1. They are beneficial to society. It has been 
said they are efficient aids to good government in 
preventing poverty, in relieving the state from 
taking care of those who do not take care of 
themselves, and in building up the general aver- 
age of prosperity which makes a community self- 
sustaining and productive. The purpose and 
mission of insurance companies is to encourage 
economical and temperate living and to prevent 
misery and want. 

2. Premium receipts especially should not be 
taxed for the reason that a level premium rate 
is fixed when the policy is issued. The com- 
pany enters into a contract with the policyholder 
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which is unilateral in character, and which can 
under no conditions be terminated by the com- 
pany. If a premium tax is to be levied, the 
companies ought to be given the right to increase 
their premiums proportionately to the tax; or a 
better plan still would be to impose the premium 
tax directly upon the policyholder. 


Tax on a Deposit 


8. A tax upon premiums is nothing more 
than a tax upon a deposit, which is not imposed 
by many, if any, of the states, and would not be 
tolerated by depositors in any other moneyed 
institution than insurance companies. 

4. A tax . upon insurance assets is a 
burden upon the widows and orphans of the 
land, a class who are the wards of the law, and 
a tax upon such assets is not a tax on those de- 
riving a profit from the operations of the com- 
pany, but it falls upon those who are the special 
care of the community, for it must be known that 
every expense added to the business of life in- 
surance is borne by the beneficiaries or those 
who are paying the premiums and thereby pro- 
viding a fund hee their wards and dependents. 

The imposition of a tax upon the assets of 
insurance companies is but an increase of the ex- 
penses of management. Laws have been enacted 
and plans adopted by various states to prevent 
extravagance in management. While legislatures 
have been very active in their efforts to relieve 
the management of insurance companies from ex- 
travagance, they seem not to have realized that 
they themselves are contributing to extravagance 
and the burdens of management by the imposi- 
tion of excessive taxes. 


Burden on Thrift and Prudence 


6. An unjust tax upon insurance assets is a 
burden laid upon the thrift, prudence and fore- 
thought of the policyholder, and a wise govern- 
ment should not thus discourage that class of its 
citizens who most contribute to the welfare and 
happiness of society. 

7. Until a policy becomes a claim it is an ex- 
pense to the policyholder, and as such should 
not taxed, nor should the premiums paid 
therefore be tolled as they are paid. When a 
claim has been paid then it becomes property, 
and, as such, becomes subject to taxation. 

8. Premiums should not be taxed for the rea- 
son that they are immediately to be invested in 
mortgages, bonds and other securities, which will 
be reached by the tax collector, not only one 
time for taxation, but frequently double and 
treble, if the laws of many of the states provid- 
ing for the taxation of property are carreid out. 

How Much Tax Should be Levied? 


The question arises, how and to what extent 
should insurance companies be taxed in order 
that they may bear a just proportion of the bur- 
dens of peepee and be permitted to stand on 
an equal footing with other similar institutions? 
a only quasi business institutions, they 
should not be taxed upon the same basis of 
other moneyed institutions organized for profit 
pure and simple. Being only quasi-beneficial in- 
stitutions, they should not be altogether enemas 
from taxation. A middle ground, if such could 
be found, is to my mind a pr r basis. Insofar 
as profits are paid to stockholders, and insofar 
as their assets are income bearing, they should 
stand upon the plane of business institutions; 
and insofar as they are beneficial institutions, 
working geet to society and the government, 
they should be relieved from taxation. To ac- 
complish this end most advanced writers upon 
the subject take the position that the capital 
stock of companies should be taxed as the capital 
stock of other business institutions; and insofar 
as their money is invested in assets that are tax- 
able under the law, these assets should be taxed. 
If this plan was adopted, companies would be 
taxed in their home states on their capital stock 
and on their invested assets, just as other insti- 
tutions are taxed, and they would bear no more 
than their just proportions of the burdens of 
government. 


Practical Plan is Suggested 


The pastes business-like way of dealing with 
the subject is to bring home to the policy- 
holders the true condition of affairs and let 
them know that they and their wards are bear- 
ing the burdens of taxation; that excessive taxes 
increase their premiums, reduce their dividends 
and lessen the amount of licies their pre- 
miums would carry. Call policyholders into the 
controversy by enlightening them, advising them 
of the situation, and make them feel that they 
are the ones oppressed. Impress upon them that 
when candidates for the legislatures are in the 
field canvassing for votes then is the time to 
extract promises and secure votes in the legis- 
latures; make it plain to the policyholder that 
such candidates will listen to argument and can 
be made to pledge support for such measures as 
may come before them looking to a fair and 
equitable adjustment of taxes on insurance com- 
panies. 
Insurance Bodies Should Cooperate 

To accomplish results the various insurance or- 
ganizations throughout the country should co- 
operate. A bureau should be established, com- 
posed of a representative from each organization 
of insurance companies in the United States 
whose duty it shall be to prepare statistics com- 
paring the burdens of insurance with other busi- 
nesses, —_— arguments showing the inequal- 
ity of taxes, and distribute this literature direct 
to the policyholders of every company, and at 
proper times appear before legislative commit- 
tees and present the facts showing the injustice 
of the taxes imposed. Let this bureau be com- 
posed of the ablest men, and be paid adequate 
salaries to command their best services, so that 
systematic, efficient and positive work will be 
done. Insurance companies can well afford to 
maintain such a bureau at an expense of $100,- 
000 per year for the next two to five years. 
They will gain as the result of such work a re- 
lease from taxation of from five to ten million 
dollars per annum. 

I suggest that this association commit itself to 
this plan of operation; that it appoint its repre- 
sentative and authorize its executive committee to 
co-operate in the formation of such bureau; that 
a representative be sent from this convention to 
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confer with other conventions and organizations 
with a view of establishing a bureau; and that 
adequate expense money be provided to meet the 
necessary expenses of the bureau. 





ATTORNEY BYERS’ PAPER 


Gives Talk on Taxation and Recipro- 
cal Legislation 





Russell T. Byers, counsel for the 
American Central Life, in his paper on 
“Taxation and Reciprocal Legislation,” 
said: 

The taxation of insurance companies to the 
end that their supervision may not become 
a burden upon the state is not only manifestly 
fair, but necessary. Those immediately bene- 
fitted by the insurance contract should bear 
their part of the cost of govermental expenses. 
But it is equitable that the companies should have 
peid in fees and taxes last year over $12,000,000, 
when the cost of supervision was less than 
one-sixth of that ? In passing, it is said 
by a recognized authority that the taxes levied 
upon insurance companies exceed all home office 
salaries and cost of administration. As the re- 
serves in realty liabilities of insurance compa- 
nies have increased from year to year, the towns, 
cities and states largely indebted, have sought 
the excuse and the means to force the guardians 
of these vast sums to contribute more and 
more to the maintenance of their several mu- 
nicipal organizations. These charges have been 
levied upon home companies and upon foreign 


companies. 
Taxation is Unfair 


The taxation of insurance premiums is unfair 
to the company and to the policyholder, a dis- 
crimination against the business of insurance, 
and, in the long run, bad economy for the 
state. To tax premiums is to tax a_ liability. 
All of this liability constitutes a debt which 
the company must pay according to the terms 
oi its several contracts. The signficance of this 
fact is even more evident when taken in connec- 
tion with a mutual company which apportions no 
cividends other than policy dividends. The 
entire premium paid to such a company is es- 
sentially a liability. 

Why should premium receipts be taxed and 
not the receipts of other foreign corporations, 
the manufacturers of machinery, clothing and 
shoes. These manufacturing institutions come 
within its borders, compete with the product of 
its labor and reduce the profits of its pro- 
ducers. The insurance companies encourage and 
build up the industries of the state, by loaning 
to those who need money, that they may com- 
pete with foreign capital. 


Premium Taxation is Double Taxation 


Premium taxation is double taxation. The 
company pays the state wherein the tax is col- 
lected. It pays its home state a property tax 
on its bonds, loans and other investments. 
Since ‘the passage of the Robertson law, foreign 
companies doing business in Texas, at least 
Indiana companies, are subjected to triple taxa- 
tion of their premiums, viz., a premium tax 
vayable in Texas, a tax upon investments in the 
cme state and a third tax upon Texas se- 
curities in which the companies are required to 
invest a large part of the premiums taken in 
that state. 

Why does the state rsist in taxing that 
business which reduces the number of its alms- 
heuses and makes it possible for every prudent 
man to leave a competence for his widow, the 
means by which his children may retain the 
self respect inherited from a self repecting 
father? 

Taxes Reduce the Dividends 


Again the amount of insurance premium is de- 
termined by adding a certain expense loading to 
the net premium. Manifestly, taxes must be 
paid out of the loading. Competition t 





ugly law in the several states. The repeal of 
retaliatory measures will at least eliminate dis- 
crimination in a given state and this is neces- 
sarily the first step in securing reasonable tax 
laws, b r ble and fair treatment 
presupposes uniformity. 

The present day taxation of insurance pre- 
miums is both unreasonable and oppressive, but 
the reform of these abuses will not be com- 
menced by any state which maintains a_ re- 
ciprocal tax provision. A state once committed 
to the retaliatory principle is ever watchful for 
the opportunity to apply it and to further increase 
its revenues. Fair and rational legislation need 
uot be expected from such a source. Self con- 
trol must precede the settlement of such a 
question. Our relief must first come from men 
not angered or excited by the give and take, 
justified by present day laws, but from those 
who in error or by necessity have without dis- 
crimination merely overcharged our business. 











Head of Southeastern Life of South Caro- 
lina on Taxation 





President Elliott Estes of the South- 
eastern Life of Spartanburg, S. C., was 
unable to be present on account of the 
death of his son. He sent his paper on 
“Taxation and Retaliatory Legislation” 
to be read. He said: 


Primarily, taxes were collected for the sup- 
port of governments or municipalities, but as 
one business, then another, proved troublesome, 
obnoxious or detrimental to public interest, they 
were charged a higher tax. We are teld, for in- 
Stance, that in most places, circuses, bucket- 
shops and liquor saloons are made to pay more 
taxes than the ordinary lines of business, be- 
cause circuses spread di > polize the 
streets of a town, and require an extra police 
ferce to keep order; the bucket shop invites 
speculation, gambling, depravity, calamity and 
ruin, and is regarded a menace to the com- 
munity, while saloons produce 
immorality, corruption and lawlessness, and 
debauch men, women and children. But why 
and ever increasing rate of taxes and licenses? 
and ever increasaing rate of taxes and licenses? 
What has brought about the intolerable and 
oppressive condition that exists today? A con- 
dition requiring life insurance companies to pay 
2 to 4 percent tax on their gross income, equal to 
from five to fifteen times as much as is paid 
by the ordinary lines of enterprise. 


Why Are Life Companies Taxed? 


Does the business of life insuranace create 
such demoralization, chaos, and disturbance of 
the peace as to require a regiment of police to 
keep order? Is the business offensive to the 
moral sense of the better classes? Is it calcu- 
lated to lower the standard of citizenship of 
those who purchase it? Is it injurious to public 
welfare, and does it forecast financial, moral 
and physical ruin to any community in which 
it is conducted, that it is ry to imp 
such heavy penalties upon the business? By no 
means. We are constantly receiving, and can 
easily obtain an abundance of testimony from 
the greatest and best men of the country, de- 
claring the business to be of great beneficence, 
paying off more mortgages, giving greater finan- 
cial aid to helpless widows, and educating more 
orphan children, than any business under the 
sun, 

Then I ask again, why are insurance com- 
panies classed with howling menageries, bucket- 
shops and liquor saloons in the matter of taxa- 
tion? Why are they required to pay an income 
tax of something like $10,000,000 annually, while 
all other corporations are exempt? One reason 





intemperance, 








the companies insures the least loading consistent 
with safety. Insurance contracts are entered 
into for the life of the insured or for a long 
term of years. Increasing the taxation against 
a fixed premium reduces the dividends to 
policyholders and in extreme cases may even 
jeopardize the solvency of the company. 

If it be finally decided that it is right for 
the state to levy a charge upon this product of 
foresight and thrift, why not tax the man who 
owns the credit and not the company which 
owes it? Why not tax, for example, the cash 
value of the policy which is a credit to the 
pelicyholder and which he may at any time 
convert from a credit into cash. 

It having been shown that the prevailing 
method of taxing insurance premiums is unfair 
to the, companies and to the policyholders and a 
discrimination against the business of insurance, 
we conclude that in the long run, it is bad 
economy for the state, because the unjust taxa- 
tion of a large number of citizens is against the 
welfare of the whole; the persistent abuse of 
the taxing power if the state leads to waste- 
fulness, then to other abuse and these to pop- 
ular unrest. 

Reciprocal Provision Inconsistent 


But if a direct premium tax is unjustifiable, 
a reciprocal provision is inconsistent with good 
law and sound public policy. 

So far as I am able to discover, Massachu- 
setts, in 1832, was the first state to enact a law 
retaliatory in its nature. 

Indiana insurance men relieved from the pay- 
ment of unfair taxes in Missouri would seek 
to have the Indiana law liberalized as to Mis- 
scuri companies and ultimately as to all for- 
eign companies. The movement thus begun, 
progress would be rapid with fair insurance taxes 
and license fees everywhere as the goal. 


Insurance Men Need to be Active 


But the movement must be begun by the in- 
surance men They are the most vitally in- 
terested. Let the insurance companies, their 
officers, agents and other representatives, con- 
centrate their efforts to secure the repeal of this 








is b the legislatures of the various states 
think the companies are prosperous and able 
to pay this unjust tax, and the companies, in 
their eagerness to secure business, and through 
their aversion to antagonizing legislation, have 
submitted to one and then another excessive 
tax, until they have b burd to the 
companies, and operate as a great injustice to, 
and discrimination against, the policyholders who 
really constitute the companies, and who ulti- 
mately pay the taxes. 


Policyholders Lack Information 


But the main reason for the inequitable dis- 
tribution of the tax burden is owing to the 
lack of information on the part of the great 
majority of policyholders. hink of what a 
storm would be raised if our wholesale and 
other merchants were charged 2 to 4 percent 
taxes on their gross sales! Imagine the up- 
heaval that would occur if the legislatures of 
the various states passed an act at their next 
session requiring all banks to pay a tax of 2 
to 4 percent on their total deposits. Suppose 
this act further provided that a like tax should 
be imposed on the total value of the entire out- 
put of all manufactories, and that farmers, too, 
would be required to pay this tax of 2 to 4 
percent on the gross proceeds of their various 
crops. Yet citizens engaged in all of the above 
mentioned pursuits are carrying life insurance, 
and quietly submitting to the burdensome in- 
come tax of 2 to 4 percent on their insurance 
premiums. 

Strange as it may seem, policyholders are 
disposed to look upon insurance premiums as 
profits. Are the gross proceeds of a farmer’s 
crop, or the gross sales of a wholesale grocery 
business, or the gross sales of the output of a 
cotton mill, or the total loans of a building and 
loan associatoin all profits? Of course not, and 
yet, when it comes to insurance premiums, the 
impression of the average policyholder is that 
they are clear profit. hose who have looked 
into the matter more carefully, and realize that 
these premiums are not profit, and that they 
have to be put aside as a reserve for the pay- 
ment of policies upon maturity are disposed to 











leave the regulation of the matter of taxes to the 
cempanies. 
Question of Importance 
As serious and burdensome as is this question 
to the large, old and well-established companies, 
it is a question of much greater, even vital, im- 
portance to the small, younger companies, for 
the continued oppression will threaten the pros- 
perity and even jeopardize the very existence 
of many. Our appeals to the legislatures seem 
to have done no go In many cases they 
have increased the rate from time to time, as 
though they were afraid some other state would 
succeed in getting a larger revenue from the 
companies than they did. This brings about 
harsh retaliatory laws, and we find ourselves 
more and more strongly bound by the toils of 
the greedy taxgatherer. . 
e are informed that in most states where 
agriculture is carried on to any extent, they 
have enacted laws exempting farm products 
from taxation for the year in which they are 
produced, because they fully realize that taxing 
these products will materially increase the price 
to the consumer, and work a hardship upon the 
masses. In like manner, we will have to show 
our policyholders that the insurance tax is 
working a hardship upon them. To my mind, 
it is the plain duty of companies to protect 
their policyholders. They are busy about their 
various pursuits, and have a right to expect the 
companies in which they carry insurance, to 
watch their interests. I dare say that if any 
candidate offering himself at this time for the 
legislature in any state, would announce that 
his motive in going to the legislature was to have 
reduced the taxes on life companies, he would 
be snowed under so deep that he would never 
show his head again, because the candidate on 
the other side would simply argue that where 
people are able to carry a policy, they should 
pay the taxes, and that if the taxes were re- 
duced on life companies, those who did not carry 
life insurance would have to pay additional 
taxes. So the best way out of this trouble is 
to insure everybody and get them on our side. 


Suggests a Standing Committee 

In the meantime, while we are doing this, I 
suggest that a standing committee be appointed, 
one with ability and with the inclination to 
serve, which will at once begin to gather 
information and publish in short, concise form, 
millions of leaflets, showing the ratio of taxes 
being rne by insurance companies, as com- 
pared with other industries in the various 
states, and systematically and persistently send 
out these leaflets to the companies, and they 
tc their policyholders. Let the expense of print- 
ing these leaflets, and the work of distribution, 
be pro rated the companies of this con- 
vention. It might be well to invite the Asso- 
ciation of Life Insurance Presidents to unite 
with us in this work, and by comments bring- 
ing to the attention of the policyholders the 
facts as they exist, they will gradually realize 
the injustice of the present mode of taxation 
and demand relief, and as one state, and then 
another lightens the burden, the present retalia- 
tory legislation will undergo a change, and the 
time will probably come when the various states 
will vie with each other in trying to see how 
small a tax they can impose on the funds set 
aside for widows and orphans. 





INTERPRETATION BY COURTS 





Paper by Attorney G. A. Deitch of the In- 
dianapolis Bar 





“Policy Provisions as. ae pee by 
the Courts” was the title of a paper 
read by Attorney G. A. Deitch of In- 
dianapolis, who said: 

The courts in this country early announced 
the rule that in construing policy contracts the 
courts would adopt a construction which would 
favor the insured and avoid a forfeiture. They 
also early announced the rule that: “Insurance 
companies are not the favorites of the law. 
The courts do not seem ever to have departed 
from these two rules. They have not only 
stretched the language used in the policy against 
the companies to the breaking point, but have 
actually broken it, until it has become almost 
impossible to use language which in the courts 
cannot construe to mean other than what the 
policywriter supposed was plainly expressed. 

To avoid the effect of the rules of waiver and 
estoppel by acts of the agent, after the issuance 
of the policy, the companies inserted a condi- 
tion that no provision of the policy could be 
waived except by a specified officer or officers, 
and then only in writing. 

Bule of Waiver and Estoppel 

In the early decisions this provision was up- 
held by the courts; but decisions in favor of the 
companies do not stand long and now it may 





be said to be the universal holding of the courts, 
outside of the Federal courts, that, notwith- 
standing the plain language of the policy, any 
general agent of the company, who has au- 
thority above the mere soliciting of the applica- 
tion, may waive any of the conditions of the 
pclicy and estop the company by his acts. Even 
to this Federal decision in favor of the company 
the chief justice and two associate justices 
of on | Supreme Court of the United States dis- 
sented. 

When this case oe reached the state court, 
the state court declared that, with all due re- 
8 to the Supreme Court of the United 

tates, it knew as much law as that court, and 
that notwithstanding the provision of the policy 
against waiver, any general agent of the com- 

ny had the right to bind the company by his 
genomes and acts in connection with the 
pelicy. 

Several other state courts have taken a turn 
at the Supreme Court of the United States on 
this decision, and they each declared that the 
decision of that court was not binding upon 
them and that the company was bound by the 
acts and knowledge of its agents, notwithstand- 


a the plain provision of the policy. 
he Kentu Court of Appeals, several 
years » handed down a decision over-riding 


the plain provision of a policy for paid-up in- 
surance provided such paid-up insurance was 
applied for within six months. That court held 
that, notwithstanding this plain and unam- 
biguous language, time was not of the essence 
of the contract and that the insured had a rea- 
scnable time after default in payment of the 
premium, in which to apply for paid-up policy; 
and that five years was a reasonable time within 
which to make such application. This rule has 
also been followed by the Arkansas Supreme 
Court and recognized in many other courts of 
the United States. 

Under the old forms of policy there may 
have been some reason for this rule but under 
the newer forms of policies which give the in- 
sured the option of paid-up insurance, extended 
insurance, or cash surrender value, there seems 
to be no reason for it and every reason against 


it. 
Doctrine of Election 


The latest rule adopted for holding the com- 
penies, where there has been a breach of a policy 
ccndition, is the so-called doctrine of election. 
Under this rule the company is required, upon 
the discovery of a breach of a policy condi- 
tien, to immediately notify the insured or his 
beneficiary that it has elected to declare the 
policy void for the reason of the breach of the 
condition and to tender back to the represent- 
ative of the insured, the premium or premiums 
which it has received on account of the policy. 
Any delay on the part of the company in ten- 
dering back the premium or premiums is seized 
upon by the court to declare the rule that the 
company elected not to avoid the policy, but to 
pay the same. 

courts say that such election need not 
be based either upon a waiver or an estoppel; 
that the doctrine of waiver or estoppel does not 
enter into the question; that the policy is not 
void for breach of the condition but simply 
voidable at the election of the company; and 
that the company must declare such election 
at the very first opportunity on penalty of 
paying the full amount named therein to the 
eneficiary. 

Warranty and Representation 

Another instance in which the courts have 
construed the policy conditions contrary to the 
intention of the policywriter is in the provision 
warranting the truth of the statements and an- 
swers contained in the application. The courts 
do not favor a strict warranty and have reduced 
the statements and answers in the application to 
representations wherever the slightest pretext 
cculd be found for so doing. : 

In many instances they have done actual vio- 
lence to the language of the policywriter. The 
difference between a warranty and a representa- 
tion is that the stat ts and swers war- 
ranted must be true whether they be material to 
the risk or not, while a representation need be 
true only in so far as it is material to the risk. 

Although the application may make all the 
answers and statements therein warranties, if 
the policy refers to the answers and statements 
in the application merely as ‘‘statements” or as 
“representations,” they will not be construed as 
warranties. : 

In this day of the incontestable policy, the 
ruling of the courts on warranties and repre- 
sentations is not so material to the companies, 
but a study of the decisions on this question is 
instructive as showing the bent of the minds of 
the courts against insurance companies. 








Bob: “If I were going to marry, don’t know 
which I would rather be assured of, affection or 


money.” Agent Jim: ‘Why not have it writ- 
ten to cover both items, with an average 
clause?” 
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PAPERS READ AT MEETING 


(CONTINUED FROM PAGE 15) 
.pleasantly from the spoken word or printed 
page. hen the lessons are learned the new 
man is armed with that greatest of all assets 
in salesmanship—the knowledge that he knows 
his business. 


EDITOR DREW’S PAPER 


Hints from the Realm of Fraud and 
Pallacy 


Editor Cyrus King Drew of Insur- 
ance Report of Denver said in his 
paper, “Hints from the Realm of Fraud 
and Fallacy”: 


Life insurance has been so_ mercilessly 
crucified and pitchforked, shanghied and New 
Yorked, and otherwise badly Hughesed the past 
two years, that it presents an amazing triumph 
in emerging with no greater injury than a tem- 
porary crimp in the extent of its superb usefui- 
ness. Not even the cuapondinus rauds com- 
mitted in its mame contributed so much to im- 
pede the spread of its beneficence as did this 
frenzied wave of ignorant and malicious reform. 

The greatest frauds associated in the public 
mind with the business of life insurance have 
none of them been frauds of life insurance. 
They outraged, but they neither harmed nor in- 
volved any vital underlying principle. The pity 
of it is that they have brought discredit and dis- 
honor upon the business by perverting the pur- 

s of life insurance through schemes of 
avaricious greed masqueraded as legitimate func- 


tions. 
Use a Fallacious Argument 


Beneath all these frauds and cmpisiaing their 
short season of success is the skilful use by 
sckemers of the fallacy that because life insur- 
ance is founded upon scientific reserve calcula- 
tions set aside by law to protect policyholders it 
must follow that the business offers no element 
of chance. This presentation is always coupled 
with an adroit argument to the effect that the 
loading of premiums for safety produces a large 
excess fund, which the policyholder does not and 
cannot fully share in unless he either secures 
2 special dividend promising contract or be- 
comes a partner in some auxiliary concern in- 
terested in the handling of the heavy managerial 
expense. By under-estimating the expense and 
over-estimating the profits, the promoter arouses 
in the applicant the speculative instinct, and 
from that moment the subject of life insurance 
itself disappears from the proposition. More 
powerful than all this in assisting to their suc- 
cess has been the inefficiency of state supervision 
of insurance, which in too many instances neg- 
lected to acquaint the public with suspicious do- 
ings in the agency-stock promotion line, and even 
hesitated to expose actual fraudulent schemes 
operated under the protection of legitimate life 
insurance. 
Honest Management the Essential 

No single thing is responsible for so many 
crimes against honest life insurance as the trick 
of demonstrating that all “Old line” life insur- 
ance is ror safe. The promoter well 
knows that the public has long been taught that 
the label “Old line” in contradistinction to that 
of “Assessment” means a guarantee of solvency. 
The correlative fact that there can be no sol- 
vency in any business without sound principles 
of management and old-fashioned honesty does 
not concern him. Nor is he interested in show- 
ing the public that one hundred “Old line” life 
companies quit during the past twenty-five years 
—a record which does not disturb in the least 
the rock-ribbed principle of reserve calculation, 
but which pont dishonors legitimate life in- 
surance by disclosing unfitness, incompetence 
and probable dishonesty in company a. 

It is not nearly so important to dwell upon 
the fact of a company being “Old line” —since 
no other kind is genuine—as it is to know some- 
thing of the character of its management, and 
to learn whether it is linked up with entangle- 
ments of agency profit-sharing schemes, policy- 
holder as stunts, or other frills to 
deceive and defrau No man ever devised 01 
sold one of these propositions who had the in- 
terests of life insurance at heart. _ 

An amazing system of interlocking corpora- 
ticns, all allied to the life company is sometimes 
Luilt up, but the promoters care little if the life 
ccmpany itself never gets beyond the incubating 
catspaw period of their misuse of it. Their har- 
vest of dollars has naught to do with life in- 
surance premiums. 


Bhodus Bros. Bubble 


Several millions were collected by the Rhodus 
Brothers for their twenty-odd auxiliary concerns 
before the bubble burst. And buried beneath 
this tangled mass of fraud, providing its sole 
excuse ior existence, we find smothered almost 
beyond recognition, the much vaunted “Old 
line” life insurance company with just $200,000, 
sctual business written. pon that tiny spot, 
the magnet which drew all those defrauded mil- 
lions into the coffers of the appended corpora- 
tions, the whole edifice of fake and fallacy had 
been erected like an inverted pyramid. Life in- 
surance was polluted by being perverted. 7 

No man ever bought one of these self-gain 
attachments in connection with a policy who 
felt the honest appeal of life insurance protec- 
tion in his heart. And just because life insur- 
ance in all its humanizing aspects was outraged 
these schemes have gone down to failure in a 
terrific crash. ’ 

It is of record that several companies have 
succeeded in eliminating their former board-con- 
tracts or other fantastic discrimination outputs 
by substituting new policies therefor. 


Effect of Change of Heart 


Always, you will find, the men holding them 
have been glad to accept new straight-life an- 





nual dividend policies, thus proving that all is 
well and that the real appeal is for pure pro- 
tection divorced from outside speculative self- 
ain features which destroy men’s faith in the 
cnorable purposes of life insurance. I have 
yet to meet an officer of a company that issued 
these profit-promising attachments who did not 
express his regret at having done so. 

f new life insurance companies cannot be 
properly started these days the good old- 
fashioned legitimate way without such frills and 
furbelows—and I see no reason wey ey can- 
not be so started and successfully built up—it 
were far better not to permit them to be 


started. 
Help to Spend Expense 

It is a fraud upon the people to permit a com- 
pany to begin operations on the prlieminary 
term reserve plan to save first year’s expense 
and then allow all sorts of additional schemes of 
agency promotion to be created to help save 
some more of the same expense. The real pur- 
pose is to help spend it. & 

Many companies present the additional decep- 
tion of operating on the mutual plan, although 
organized on the stock basis, and having besides 
various preferential groups of policyholders set 
apart, through one scheme or another, to par- 
ticipate in coming profits, grossly over-estimated, 
te be drawn from those admitted afterwards, 
who are denied these or any other special 
privileges. 

In the years to come every company that once 
issued any sort of board or special contract will 
be violating all the anti-rebate laws that could 

devised. No state has gone so far as to de- 
mand the cancellation of these fraudulently 
discriminatory attachments, yet the continuing 
dividends thereunder impose an unjust and un- 
equal burden upon those of the same age and 
expectancy, paying the same premiums, who got 
in after the law put a stop to the issuance of 
any additional special privileges. I regard this 
condition of affairs as offering a legitimate field 
fo: publicity on the part of those who repre- 
sent companies with clean records. 


Grows Warped in His Nature 
Like men who dig gold from the earth, the 


agent who sells the catch-penny, side-line 
schemes in connection with life insurance, 
grows warped in nature. His own selfishness 


is enlarged by the direct appeal to the selfish- 
ness of the buyer. In each the uplifting self- 
sacrificing influence of life insurance is de- 


stroyed. 

No agency manager of repute can afford to 
hire one of these men. The first requisite of 
the right kind of solicitor should be that he 
never falsely represented the grandeur of life 


insurance by soliciting for a company that issued 
board contracts, any variation of agency stock, 
or other extraneous “‘divvy-up” scheme. have 
never met one accust to selling these things 


who was fit to represent legitimate life insurance. 
Duty of Insurance Commissioners 


The first duty of an insurance commissioner 
should be to try to keep his own house in order. 
The insurance commissioner who knows how to 
intelligently use the newspapers of his own 
state and will do so persistently can do more 
to — fraud than all the preachments ut- 
tered. 

We are too prone to | publicity as a 
means of abuse against all of our legislative 
evils. Insurance legislation that is harsh or 
restrictive is always condemned upon the as- 
sumption that it is chargeable to the system of 
state regulation of insurance. The education of 
the legislator on insurance topics is something 
with which an insurance department seldom 
dares concern itself even when competent to do 
so, which is not often the case. Publicity in 
your home district, man to man, with your rep- 
resentative is the only hope of correcting the 
evils of legislation. More insurance men 
should become legislators. 


Original Graft Scheme 


It is fashionable to refer to the agency-stock 
scheme, and others of like character as novel 
and modern. Yet the original promoter in life 
iusurance operated as early as 1707. His name 
was Charley Povey, and he organized a — 
at London, issuing a policy which paid a death 
benefit to the heirs, but which also gave to the 
insured a percentage rake-off from the profits 
derived from “the printed papers sold by the 
office.” . . . * 

I hope to see this organization apply skilled 
publicity to the subject of ridding life insurance 
of the annual robbery of twelve millions from 
policyholders under the guise of a tax by the 
states. One of the most effective means to 
reach the heart of this problem would be to 
print something like the following in red ink 
on the front of each policy issued and on every 
premium receipt: : : d 

“The premium under this policy is $——— 
which includes the sum of — assessed by 
your state against the total premium income of 
this company. It is the only system of income 
taxation known in this country, and insurance 
corporations are the only corporations whose 
income is taxed in any way whatsoever. Should 
this discriminating and burdensome tax against 
the income of this company, in common with 
all life insurance companies, be eliminated, your 
premium under this policy would be $——, or 
$ less than it now is.” 


Fraud in Examinations 


One of the most atrocious frauds from which 
we all suffer flaunts itself as official probity. 
I refer to the system of examinations of new 
life companies, often farcical if no worse, as 
practiced by some state departments. There is 
perhaps little dishonesty these days in our in- 
surance departments, but there is entirely too 
much dangerous incompetency—a condition that 
probably will continue until commissioners are 
chosen with a view to fitness and not as a polit- 
ica! reward. No life company during the first 
fifteen years of its existence should per- 
mitted to run longer than twelve months at any 
time without a thorough overhauling conducted 
by a competent actuary. In far too many in- 








stances the regularly appointed actuary of the 
insurance department libels that official designa- 


tion. 

Shall there be twisting? By all means, yes; 
but let it be concentrated in heroic effort to 
prove to misguided readers of policies that as- 
sessment insurance is as the house built upon 
the sands, that fraternal insurance is bound 
to become very costly if it is to be made secure 
and that every device with promises of enor- 
mous dividends or heavy profits in life insur- 
ance is a snare and a fraud. 


WOMAN'S SIDE OF IT 


Paper by Mrs. Florence EB. Shaal of the 
Equitable at Boston 





Mrs. Florence E. Shaal, of Boston, 
president of the New England Wo- 
men’s Life Underwriters Association 
and manager of women’s department 
of the Equitable in her city, read a pa- 
per on “Life Insurance By Women, 
for Women.” She said in part: 

The exigencies of life have thrown multitudes 
of women on their own resources, A commer- 
cialized age has forced them into the arena of 
public and mercantile life, and they are to be 
taken into account as important factors in the 
labor markets of the world. It may almost be 
said that woman’s opportunity to earn money is 
limited only by her ambition, her skill, her in- 
dustry and her needs. 

omen have entered the insurance field to 
stay. They cannot be eliminated. They belong 
to the vanguard of modern civilization, than 
which nothing is more interesting, and nothing 
more complex. They bring to their task the 
subtle sympathy, the quick perception, and the 
enthusiasm that belongs to their sex; for it takes 
belief, earnestness, enthusiasm and warm, human 


personality to sell insurance, but above all, love 
for the work. 


Opens Field of Opportunity 

Life insurance has not only lightened the bur- 
dens of woman’s life by lessening her fear of 
the future, but it has opened wide a new op- 
portunity for the exercise of her varied abili- 
ties. Her business as writer of life insurance is 
really one of home-keeping. No finer employ- 
ment can be found. It is far removed from 
the drudgery or enervating routine of much that 
hitherto has been clas as distinctively wo- 
man’s work. 

Men usually seek a career for its own sake, 
as a law of their life, of their manhood. Wo- 
man from ambition, or from necessity. 

Until within the last ten years companies have 
regarded women applicants for insurance with 
small favor, and they were accepted only with 
various restrictions, and largely increased pre- 
miums. Experience has shown, however, that 
they are equally as good risks as men, and in 
some companies all these restrictions have been 
withdrawn, and women are accepted on exactly 
the same terms as men, and they can be writ- 
ten for any policy issued by the company. There 
are other companies that are still in the Dark 
Ages of life insurance history, and have not 
yet learned, or do not believe in, the emancipa- 
tion of woman. 

Since the woman life-underwriter has entered 
the field, women have been taught, and are 
learning to appreciate, the value of life insur- 
ance, not only as a protection, but as a means 
of compulsory saving, and a conservative invest- 


ment. 
Amount Carried by Women 


The amount of insurance carried by salaried 
women is from one to five and ten thousand. 
Women with large incomes car all the way 
from fifty thousand to half a million. The en- 
dowment policy is the form almost exclusively 
written for women, so it can plainly be seen 
by whom the recent reduction in commissions 
would be most felt, and also to whom the New 
York gubernatorial veto came as a heavy blow. 

As we have shown, the woman underwriter 
has the whole world of women at her com- 
mand, and when we learn it is estimated that 
only twenty in every hundred men are insured, 
and the proportion of women is not one-tenth 
of this number, we realize what a rich field is 
waiting for these workers. Never before has life 
insurance been so well understood; never has it 
been so readily accepted, and the woman insur- 
ance agent is beginning to receive the respect 
and honor that is her due. 


What Qualifications Are Necessary? 


What are the qualifications that have made 
for this success in the woman underwriter? 
First of all, she mvst be a womanly woman, 
never for an instant forgetting the dignity due 
to her womanhood, absolutely honest in all her 
dealings, and reliable in all her statements and 
representations. She must have a high ideal of 
her vocation,—believe in it as a beneficent work, 
something nobler than a mere means of money 
getting. She must be loyal to the company she 
represents, considering its interests. She must 
be loyal to her policyholders and their needs. 
Must thoroughly understand the contracts she 
presents, and be able to explain them clearly 
and intelligently. She must have tact, a pleas- 
ing personality, courage, persistency, and initia- 
tive; must be wide-awake, alert, quick to think 
and to act, with a forceful way of presenting 
her arguments that will convince her listeners 
that she herself knows and believes what she is 
saying. There are two things that are absolutely 
indispensable to the highest success in the in- 
surance field; belief in the beneficence and im- 
pertance of her work, and love for it. 

Any well educated woman of good presence 
should be able to succeed in this noble calling, 
for it requires no capital but the characteristics 
with which nature has endowed her, plus the 
ability for persistent, systematic work, and the 





buoyancy that will not “strike sail’ to disap- 
peintments and failures. 
Success of Women Agents 

All over the United States women are making 
brilliant successes as underwriters, as incomes 
all the way from one to ten thousand a year 
will attest. They are college graduates, profes- 
sicnal women, teachers, social leaders, all sorts 
and conditions of women, in fact. They are 
firding this a most attractive business because 
of the inducements it offers of greater freedom, 
the opportunity for mental growth and develop- 
ment, the keen pleasure of meeting and convinc- 
ing an opp tL, of ing in contact with such 
varied personalities and with quick perception 
otgetas oneself to each. 

Woman with her tenderness, her large sympa- 
thies, her desire to uplift and to help, to carry 
brightness and sunshine into the dark places of 
the earth, is peculiarly adapted to this special 
business. No need to arrogate to herself any of 
man’s prerogatives. Side by side in this blessed 
calling, that places them on the same equality, 
he is cone his work in the strength of his 
strong manhood, she is doing hers in the true 
beauty of her pure, noble womanhood. There 
is, and can be, no rivalry. Woman does not 
want to take man’s place, or to copy his methods. 
She only desires to so do her share of that work 
as always to command his respect and honor. 








CALIFORNIA LEGISLATION 





Address Given by EB. HM, Lestock Gregory 
of Aetna Life at San Francisco 





E. H. Lestock Gregory, general agent 
of the Aetna Life at San Francisco, read 
a paper on “California Insurance Leg- 
islation,” saying in part: 

The insurance condition in Colorado is a 
shining example of what can be done by co- 
operation between a brave, conscientious official 
with an earnest desire to be of real use and a 
life underwriters’ association. 

The Colorado department stands out pre- 
eminently today as a department which really 
regulates the companies doing business in that 
state, and it is wisely looked to by the com- 
missioners of many other states for information 
in insurance matters, to say nothing of the 
numerous agents and general agents doing busi- 
ness in other states who look to Rittenhouse 
bulletins to keep up to date in the knowledge 
of that which is good, bad and indifferent in 
insurance. 

In a number of instances I have heard our 
California commissioner express regret that we 
had no law in our statute prohibiting this or 
that which is pernicious in the sale of life 
insurance and which was being practiced in 
California by one ay or another. We 
have been trying to have the writing of board 
contracts, stock option and similar schemes 
stopped in our state, but the commissioner has 
said that he has no power to prohibit such 
practices. 

The condition in a number of other states, 
where as yet no anti-discrimination law exists 
must be very different than in California and 
they apparently allow the commissioners of 
these states much greater authority than is al- 
lcwed our commissioner. 

How States Are Classed 

_ We find that excluding the District of Colum- 
bia, there are thirty-five states in which special 
contracts are forbidden, either by law or by 
the insurance department, without any 6 fic 
law and thirteen where they are permitted, and 
I regret to say that California is one of the 
unfortunate thirteen, 

At the last session of our legislature a bill 
of this nature was introduced, at the request of 
the commissioner himself, but unfortunately 
there was no organization back of it; it received 
no support and was even argued against and 
killed, in part, by the chairman of the senate 
ccmmittee on insurance, the very man under 
whose name the bill was introduced. It was op- 
posed bitterly by two small and new California 
companies who were then writing board con- 
tracts, the president of one of which had much 
— influence and the e was defeated 

his gentleman, however, is no longer president 
of the company to which I refer, and I am glad 
to say that the present executive will not o; 
pose us on any such measure as will come up in 
the future. 


Should Adopt Colorado Way 

There is only one way to get the results we 
desire and that is the same way that Colorado 
did—through the close, earnest and friendly co- 
operation of the insurance commissioner with 
the life underwriters association and having 
life insurance men on the floor of both houses as 
members. 

Why shouldn’t life insurance men in this state 
go to our senate and assembly? They are cer- 
tainly as much interested in the welfare of the 
interests in general of their communities and 
cculd legislate as intelligently in connection 
therewith as men engaged in other occupations 
while they could give the great interests of life 
insurance in this state, interests which vitally 
concern practically every good citizen—interests 
representing more savings, more money belong- 
ing to the people than any other single enter- 
prise, interests that have helped to so great an 
extent in the upbuilding of San Francisco—much 
more intelligent consideration than legislators 
taken from any other walk in life. 








A charter was issued last week to the new In- 
ternational Life of St. Louis, incorporated with 
a capital stock of $250,000. J. L. Babler, who 


is to be president of the company, states that 
$130,000 of the stock will be subscribed and the 
work of placing the balance will be begun at 
once, 


Nov. 1 


His plans call for starting business about 
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IN LIFE INSURANCE CIRCLES 


ZENO M. HOST HAS RESIGNED 








Insurance Manager of the Knights of 
Pythias Leaves Work— 
Been Very Successful 





Zeno M. Host, manager of the in- 
surance department of the Knights of 
Pythias, who took charge of the field 
work when it adopted its new plans 


and rates, has resigned. He was 
formerly insurance commissioner of 
Wisconsin. Mr. Host has been the 


main factor in building up the Knights 
of Pythias business on adequate rates. 
He is not in sympathy with the deci- 
sion of the supreme lodge to discon- 
tinue field soliciting by agents and in- 
stead employing a few salaried men 
to endeavor to get local lodge officers 
to swing business. He thinks the 
plan of leaving business getting to 
local lodge officers has proved a fail- 
ure. Mr. Host built up a successful 
agency organization which was pro- 
ducing a lot of nice business as well 
as transferring old members to the 
new plan. 

C. F. S. Neal, president of the board, 
will now look after the business pro- 
ducing end of the order. ; 

Mr. Host will likely continue in in- 
surance work in some capacity. 





Twisting Campaign Alleged 
Complaint has been made to Com- 
missioner Barry of Michigan that one 
J. F. Kight, of the J. F. Kight Audit 
& Abstract Company, is engaged in a 
twisting campaign at Marquette. It 
is stated that he approaches assured, 
representing himself to be a life in- 
surance expertand offering his services 
in examining and reporting on their 
policies. He generally finds some rea- 
son, so it is claimed, why the assured 
would do better to have a policy of 
the State Life of Indiana. Commis- 
sioner Barry is not in sympathy with 
this twisting, but sees no way to stop 
it, as Kight is a regular agent of the 
State Life, unless it can be proved that 

he is making misrepresentations. 





Assessment Company Examined 

The Ohio department has just com- 
pleted an examination of the Knights 
Templar & Masonic Mutual Aid As- 
sociation of Cincinnati. The examina- 
tion is of date June 30, 1908. The re- 
port shows an income for the first six 
months of 1908 of $381,574 and dis- 
bursements for the same period of 
$376,192. The association has admitted 
assets of $384,207 and liabilities of 
$165,115, leaving a balance to protect 
contracts of $219,132. The association 
has recently raised its rates to pro- 
vide for its increasing mortality. 





New Laws in Effect 

_All except two of the new life insur- 
ance laws passed by the Ohio legisla- 
ture have gone into effect. Superintend- 
ent C. C, Lemert says they have be- 
come effective without inconvenience 
or interfering with the life insurance of 
the state. The two which are not yet 
effective are the standard policy and 
provision law and the law requiring the 
keeping of separate accounts of the pre- 
miums on participating and nonpartici- 
pating business. The latter law affects 
the Union Central Life more than any 
other company in the state. 





Inter-Ocean Life Licensed 

The Missouri department has li- 
censed the Inter-Ocean Life & En- 
dowment of Kansas City. This com- 
pany has been in process of organiza- 
tion for some months under the pro- 
visions of the stipulated premium law 
of Missouri. The company has an 
authorized capital of $50,000 fully sub- 
scribed, of which amount $26,000 has 


99 





been paid in. The company has appli- 
cations for $300,000 insurance on which 
the net premium has been paid. Wil- 
liam E. Schilling, formerly manager ot 
the Travelers in Indiana, organized the 
company and is its president. 





Keeping Up the Old Business 

The Chicago office of the Columbia 
Life of Cincinnati, under T. A. Camp- 
bell, is devoting most of its energy to- 
wards keeping the old business on the 
books rather than seeking new business 
just at present, and is meeting with 
greater success than was expected at 
the start. Mr. Campbell is developing 
his agency force slowly along conserva- 
tive lines. He is well acquainted with 
the company’s business in Chicago as 
he was the chief clerk in the Moore & 
Hansen agency that wrote all the busi- 
ness on its books. After the fight the 
old firm made on the company, unless 
a man kept after the renewals the lapse 
ratio would be heavy. 





PUSH WISCONSIN NATIONAL 





New Oshkosh Life Company Expects 
to be Ready for Business by 
Sept. 1. 





The Wisconsin National Life of Osh- 
kosh, Wis., expects to have the required 
$1,000,000 in applications before it can 
get its license, closed by Sept 1. The 
books for regular business wcre opened 
July 12, and on Aug. 6, $505,000 in appli- 
cations had been received. Agency 
Supervisor Ernest W. Spicer describes 
_ work the company is doing as fol- 
ows: 


We have organized. a flying squadron, which 
started in on the twelfth of this month at 
Racine. There are sixteen agents in the squad 
and this number will have increased to about 
twenty by the end of the week. They are 
making short stays at each town and will 
cover the entire state and will make a clean-up 
in each city. The flying squadron is under the 
management of T. J. Sefton, of Cleveland, as 
captain. We also have another force of agents 
in the northern part of the state, with head- 
quarters at Green Bay, under the management 
of J. L. Brininstool of St. Louis. 

e now have the state pretty thoroughly or- 
ganized, having a number of local agents in 
such towns as Madison, Milwaukee, Marshfield, 
Oshkosh, Manitowoc and Marinette, and we 
have evidenced the fact that the people of the 


Company in June last to manufacture 
gloves in connection with the Davis 
Glove Fastener Company, of which he 
is the secretary and treasurer. L. Wal- 
ter Sammis of New York succeeds Mr. 
Davis with the Washington. 





Given Stirring Up the Field 

Vade Conklin, who has been connect- 
ed with Butler Brothers of Chicago for 
a number of years, has been appointed 
the agent of the Economic Life at De- 
catur, Ill, and is already turning in a 
fine lot of business for the company. 
Another new man with the company is 
W. W. Wilson, who was formerly with 
the Provident Life & Trust in Chicago. 
He has just returned to the life insur- 
ance field and taken a place in the Chi- 
cago office of the company. 

J. F. Given, the Illinois manager of 
the company, is doing good work in 
getting new agents throughout the state 








“Growing demand for lowest-price Life In- 
surance. Prudential representatives have 
a distinctive advantage over competitors." 


That’s the PRU- 
DENTIAL FIELD 
MANAGERS are talking 


The NEW Lew- 
Cost Life Insur- 
ance Policy. 
OF 
The 
Prucential 











THE PRUDENTIAL INSURANCE COMPANY 
OF AMERICA 


Incorperated as a Stock Company by the State 
of New Jersey 
Home 


JOHN FP. DRYDEN, Office, 
President. NEWARK, N, J. 





YOUR EYE, PLEASE! 


In Use May I, 1908 
New Premium Rates—Low 
New Surrender Values—Large 
New Policies—Highly Liberal 
and back of them the 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


SPRINGFIELD, MASS. Ino. 1853 


Chicago : L. Brackerr Manager, 
16 Merclunte Loan & Trost Bulldog. 


Columbus Agency: 1003 Outlook Building. 


MUTUAL LIFE 


OF PHILADELPHIA 


Has furnished perfect pro- 
tection at proper rates for 
== -59 years——_ 


Our agents are representative citizens of 
their respective communities. 


Announcement, . 


The COLUMBUS MUTUAL LIFE 

INSURANCE COMPANY . ._ 
has been licensed by the Ohio Insurance 
Department. It has a capital of $100,000 and 
a strong board of directors. The company 
has influential stockholdersi n practically every 
county in Ohio, who will assist agents in 
Securing business. Agents will find this a 
good company to work for, It recognizes 
their interests by giving them representation 
on the board of directors. For complete 
particulars, address, 














W. BRANDON, President, 
COLUMBUS, 0. 





The Old Line Bankers Life Insurance Company of Lincoln, Nebraska, 
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3rd By paying a good commission. 
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Y putting behind every agent all the force of the home office in advertising business. 








state take kindly to a stock life pany or- 
ganized by successful business and practical in- 
surance men and which is free from the catch- 
penny device in the way of special contracts 
and agency stock that so many companies have 
used in the immediate past. 

We are aiming to have considerably more 
than the required million of insurance written 
so that we can secure our charter on the first 
Gay of September, as the laws of Wisconsin re- 
quire that in addition to the $100,000 of capital 
stcck we must also have applications for insur- 
ance on the lives of 500 people aggregating at 
least $1,000,000 of insurance. ‘ 

The insurance committee of the Wis- 
consin National consists of Buel T. 
Davis, Julius H. Kiel and Willis 


Palmer. 





Goes Into the Glove Business 

E. A. Davis, who has been the man- 
ager for Illinois of the Washington Life 
for some time past, has resigned to go 
into the glove business in Chicago, in 
which he has been interested for a long 
time. His resignation has been before 
the company for some time and he only 
waited until it had appointed some one 
to take his place before giving up all 
of his time to his other business. He 
organized the Puffer & Davis Glove 





The German Mutual Life 
Insurance Company 


An old, reliable company, incorporated 
1875, issues all leading forms of policies, 
non-participating, and is offering first 
class contracts to first class men. 


Contracts direct with company. 
good territory open. 
direct. 


1019 Ashland Block., Chicago, III. 


Some 
Address company 











General agents wanted in all unocoupied territory. Write to-day 





BANKERS LIFE INSURANCE COMPANY ™* _ Lincoln, Nebraske 





Provident Life and Trust Company 


OP PHILADELPHIA 


Insurance in Force, $191,986,786.00 
The NEW POLICIES of the Provident are un- 


su for conciseness and simplici 
and for adaptability and liberality o - AL d 


CORRESPONDENCE 
Yarcur & Ex.is, General Agents, Western Ohio 
S. S. Sarro.p, General Agent, Eastern Ohio ° 
J. W. Cnoox, General Aenat. 


o . * - . 
annsy & Picxgainec, Gener: - a 
ia & Reesz, General —. . e 


Assets, $61,0337,581.59 
the Provident are exceed- 
further reduced by large 


The premium rates of 
tngly low and 1 
annual dividends. _ 


812 U: T ullding, Ciacinnati 

ni t B 4 ° 
706-710 Garfield ee iin Tone Ghic 
ons ae Spitzer » Toledo, “e 
. "4 Home Bank Buliding, Detroit’ 





ST. LOUIS NATIONAL 
LIFE INSURANCE COMPANY 


P. M. STARNES, President. 


Capital Stock, Full Paid, $150,000.00 


A regular legal reserve, old line Life Insurance Company 
with all Policies secured by a deposit of the full legal 
reserve with *he State of Missouri. Something new in agency 
contracts. A. excellent opportunity for a few good men. 

ADDRESS THE HOME OFFICE 
Missouri Trust Building 


ST. LOUIS 
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need but few field men. One hustling 
representative secures a dozen members 
and these members d7ing him a hundred 
more, Unity protection SELLS ITSELF. 


A few men who “know how” are invited 


to address 


ORDER OF UNITY 
Murtland Bldg., Pittsburgh, Pa. | 


TLIR WRCTLRPOAT TIATIIOCDUSDOIToCpYpD 


Different, A, POLICY 


From most insurance organizations—we | 


CAN SELL 


peiier te issued to both men and women on 
District Managers are wanted in Michigan, Indi- 





Contract ever offered, write the H Office at 
once for full particulars, oieeaiaid 


National Life Association 
DES MOINES, 10WA 

















August 20, 1908. 


THE WESTERN 


UNDERWRITER. 
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and also in selling the stock of the com- 
pany, which is being scattered as widely 
as possible so as to bring the best re- 
sults. The Chicago office has had an 
exceptionally large amount of new risks 
placed on its books during the months 
of July and August. 





Manager Perry Resigns 
Arba T. Perry, manager of the Amer- 
ican Central Life for Illinois, Has re- 
signed and will go into some other line 
of business in Chicago, arrangements 
for which have already been made. The 
company has appointed John Keaveny, 
who has been with the ordinary depart- 
ment of the Prudential Life for a num- 
ber of years, to take charge of Chicago 
and Cook county while the rest of the 
state will be under the jurisdiction of 

the home office in Indianapolis. 





Davis Getting Some Workers 


L. C. Davis, who recently became 
Illinois agency director of the North- 
western National Life, has already put 
on some men out in the state. He ex- 
pects to work the field intensively in 
the best sections. 





MODERN LIFE SOON TO START 





Col. Jasper E. Brady An Active Factor 
in Promoting a Company at 
South Bend 





The Modern Life of Indiana is the 
name of a new company that has been 
organized in South Bend and which ex- 
pects to begin active operations about 
Oct. 1. The list of incorporators in- 
cludes some of the best known and 
most prominent people of the city, 
among them being the following: Ex- 
County Treasurer Adam Hunsberger, 
ex-Postmaster Horace G. Miller, Post- 
master Cadmus E. Crabill, County At- 
torney Fred W. Woodward, Dr. E. R. 
Dean and Dr. Fred N. Bonine of Niles, 
Mich. 

Col. Jasper E. Brady of Chicago, who 
was formerly agency superintendent of 
the Federal Life and later Chicago 
agency director of the Northern Life, 
is promoting the company and will be- 
come its general manager. The com- 
pany has met with considerable suc- 
cess in placing its stock and already 
has a large amount subscribed among 
the business men of the community. 

Offices have been opened in the Dean 
building at South Bend and as soon as 
the necessary preliminaries have been 
completed the company will go ahead 
with the appointing of agents and the 
writing of business. 





The following officers have been 
elected: Adam Hunsberger, president; | 
Jasper E. Brady, vice president; Hor- ; 
ace G. Miller, secretary; Byron B. 
Miller, treasurer; George J. Porter, : 
resident actuary; Rawson Bennett, Chi- 
cago, consulting actuary; Dr. Edwin R. 

ean, medical director, and Fred 
Woodward, counsel. 

Steps have been taken to prevent the 
management of the company being in 
the hands of any one man as the by- 
laws provide for an executive commit- 
tee of five members chosen from the 
board of directors, who shall have full 
control of the company’s business in 
the interim between meetings of the 





board. The by-laws also provide that 
no exorbitant salaries shall be paid of- 
ficers or employes of the company. 

The company is the result of a meet- 
ing of business men whose talk drifted 
onto the subject of life insurance ‘and 
one of them suggested that it would be 
a good idea to organize a local com- 
pany and thus keep the money at home 
that would otherwise go to the eastern 
companies. The idea of having a high 
grade company organized in South 
Bend met with favor and the articles of 
incorporation were filed on May 328, 
last, and it is hoped that it will add ma- 
terially to the fame of South Bend in 
the commercial world. 

Rawson Bennett, the consultin 
ary, was formerly registrar an 
dent actuary of the 
Chicago. 


actu- 
resi- 
orthern Life of 





Langham and Provident Savings 

Arthur G. Langham, the Louisville 
fire insurance man, who has secured 
a controling interesting in the Provi- 
dent Savings Life, says his action is in- 
dependent of any company. His ef- 
forts in the management of the society, 
he stated, would be directed solely to 
the complete elimination of all grounds 
for criticism which may have existed 
in the past. The management, he de- 
clared, would be the most economical 
consistent with adequate supervision 
of the interests of the society. He 
would welcome suggestions from the 
policyholders, he added, and in all of 
his transactions strive to make the 
company genuinely a _ policyholders 
company. 

He declares the agency department 
will immediately be put in competent 
hands and a vigorous campaign will 
be instituted for the securing of new 
business as soon as the proper arrange- 
ments to that end can be completed. 
The latest and most approved policy 
forms will be adopted, containing all 
of the standard provisions and con- 
forming to the latest legislative re- 
quirements. 





Activity in Oklahoma 

Commissioner McComb has revoked 
the license of the American Central Life 
and ordered the company to cease do- 
ing business in Oklahoma. 

Complaint has been filed with Com- 
missioner McComb, of Oklahoma, 
against the Kansas City Life, alleging 
that contrary to the ruling of Commis- 
sioner McComb, it is selling special con- 
tracts. One of these contracts, termed 
a “Special Loan Privilege,” has been 
filed with Commissioner McComb. It 
appears, from the complaint filed, that 
agents of the Kansas City Life offer the 
“Special Loan Privilege” as a special 
contract proposition, with the explana- 
tion: “If you pay the company ten full 
annual premiums, as they fall due, the 
company will carry the policy for the 
last 10 years.” With the policy is de- 
livered the “Special Loan Privilege,” 
which is made, by the terms thereof, a 
part of the policy. Agents placing this 
policy confine their operations almost 
exclusively to small towns and the rural 
district, where they are not likely to be 
disturbed by competition. Commission- 
er McComb has sent a deputy into the 
field to make a thorough investigation 





HOW TO SELL ONE 


POLICY EACH DAY 


This is for Life Insurance Agents 


If you will drop us a 


tal we will give you free of charge, in- 
formation that will lead to your being able to write 365 


licies each 


year. It is a sure way to close every prospect you have immediately. 


ADDRESS BUSINESS MANACER 


THE WESTERN UNDERWRITER COMPANY 
145 LA SALLE STREET, CHICACO, ILL. 


In answering this advertisement kindly mention THE WESTERN UNDERWRITER. 








as to the inducement offered by the 
agents. 





Great Western’s Status 


Judge McPherson at Kansas City 
has granted a delay until August 25 
to see whether the stock and policy- 
holders of the Great Western Life 
can raise $250,000 to carry on the com- 
pany. The $300,000 bid of the Kansas 
City Life still stands. The bids of the 
Philadelphia Life and the Trans-Mis- 
sissippi Life will be gone over. A 
Kansas syndicate is trying to get 
hold of it and it is intimated former 
President O. L. Van Laningham is 
back of it. Superintendent Vandiver 


of Missouri declares it will take $450,- 
000 to rehabilitate it, as follows: “An- 
nuity certificate” liability $228.864; un- 
paid death claims $82,000, impairment 
$124,449. 

The Kansas City Life resisted this 
extension in court to August 25 on the 
ground that the court had already 
granted the reorganization committee 
fifteen days in which to make good the 
Great Western impairment and it had 
not raised sufficient money, and that 
its bid for the business had been ap- 
proved by the receiver and Superin- 
tendent Vandiver fifteen days since, 
and that the business was deteriorating 
very rapidly and being switched to 
other companies. 





Commercial Life 


Insurance Company 
LOUIS M. WISE, President 


Incorporated under the laws of the 
State of Illinois 


1S 
NOW MAKING VERY 
ADVANTAGEOUS CON- 
TRACTS TO AGENTS 
950 First National Bank Bidg. 
CHICAGO 








Common Sense Protection 
Includes Insurance Against 
1. DISEASE 2. ACCIDENT 


3. DEATH 
The Columbian National Life 


Insurance Co. 

OF BOSTON, MASSACHUSETTS 
provides all three, as no other company 
dves incorporated under the stringent 
laws of Massachusetts. Attractive, Non- 
Participating Life Policies _ Liberal and 
Definite Accident and Health Policies. 

Surplus to Policyholders, over $1,500,000 
Men with clear records wanted as Dis- 
trict Managers. Save time by sending 
record and references with first letter to 
Home Office 
176-180 Federal St., Boston, Mass. 





MUTUAL LIFE POLICIES 


ARE EASIEST TO SELL, BECAUSE 


Yearly dividends have been increased for the last three years 1906-7-8 at a rate equalled by no 
other company. Cash values guaranteed in the new life and endowment policies, are equalled 


by few companies. 


Attractive features have been added to standard policy forms. Liberal terme offered pro- 


ducing agente under the 1908 contracts. 





For Information Address, GEO. T. DEXTER, 2nd Vice Pres. 


The Mutual Life Insurance Co. of New York 


34 NASSAU STREET, NEW YORK, N. Y. 





5 tol 


Advantage to High Class Salesmen 
Selling Our 
Guaranteed Income Policy 


The Cleveland Life InsuranceCo. 


Home Office: Rockefeller Bidg., CLEVELAND, OHIO 





A Good Man Wants a Posi- 
tion With a Good Company 


A Company that can meet the requirements of the various Insur- 
ance Departments, prospective insurants and policyholders alike, and 


at the same time so arrange a schedule of commissions that a 


position 


in the field will be profitable; one whose general agents are all making 


money. Such is the 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


For General Agency Contracts, address 


ROY M. MARSH, Superintendent of Agencies 
THE ROOKERY, CHICAGO, IAB. 
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Illinois Life $100,000 Club 

The $100,000 Club of the Illinois Life 
will meet next week at Philadelphia and 
Atlantic City. Thirty-eight were quali- 
fied. Guy M. Withers of Kansas City 
wrote the largest amount and becomes 

esident of the club. F. W. Weston of 

rand Rapids, Mich., came second, E. 
H. Watson of Kansas City, third, and 
E. J. Hutchinson of Champaign, IIL, 
fourth. 





OPINION AS TO TRUSTEESHIP 





Legal Department of Mutual Benefit 
Comments on Claims of the New 
York Life 





The legal department of the Mutual 
Benefit comments on the charter of the 
New York Life, which permits it to re- 
ceive and execute trusts. The opinion 
says: 

Because of this charter power it has frequently 
asserted, and written exhaustively in the atte 
to establish the assertion, that it is especially 
qualified to write that form of life insurance 
which provides that the proceeds of the poli 
saall be paid in instalments either of a spec 
number or during the life of the beneficiary. Is 
this claim well founded? It will be readily seen 
that it rests upom two propositions. Unless 
cam be sustained the claim must fail. They are 
—(1) That the company in such an arrange- 
ment is a trustee occupying a trust relation to- 
ward the one who receives the payments and 
who ie called the beneficiary or cestui que trust. 
This is undoubtedly true, and is therefore ad- 
mitted. (2) That no life company can act as a 
trustee is any case unless expressly empowered 
iw ites charter, and that when a company without 
suck express charter power contracts to pay the 
pe of ite policy in instalments, no such 
trust relation is established. This is undoubtedly 
untrue, and is therefore deni 

The legal questions involved are exceedingly 
symp and may easily be understood. They are 
(1) What is a trust? (2) How is a trust 
created? (3) Who can be a trustee? 

Decisions are cited to define the na- 
ture of a trust and also to show how a 
trust is created. In citing decisions on 
who can act as trustee, #@ says that any 
capable persom can act as trustee. As 
to a corporation acting in this capacity 
the attorney says: é . 

“When it comes to the right of a cor- 
poration to be a trustee, a different 
question arises, for a corporation is 
created by the state and is an artificial 
person having only such powers as are 
conferred by the state. But the powers 
which a corporation possesses are not 
only those which are conferred in ex- 
press terms, but also, and just as cer- 
tainly, those powers, too, which are 
given by implication because necessary 
te the exercise of powers which are 
etanted expressly.” 

The attorney then says: 

A company is chartered with power to write 
life iasurance. Buy why does a man insure his 
life? Is it merely to secure the payment of a 
sum of money upon his death? Clearly not. It 
is because he desires to secure permanently to 
his family a continuance of the provision which 
he made for them while he lived. He, there- 
fare, arranges with the life insurance company 
to pay the proceeds of his policy in instalments. 

here cam be ne doubt that the company has 
iegal authority under the preceding decisions to 
de this. It certainly has the right to pay the 
amount in a lump sum, but “they must have a 
choice ef means adapted to ends and are not to 
be confined te any one mode of operation.” 
Bridgeport v, Housatanec R. Co., supra, 

Sec. 3 ef the charter of The Mutual Benefit 
Life centains the following provision: “It shall 
and may be lawful for the said corporation to 
insure their respective lives and to make all and 

ery insurance appertaiaing to or connected with 
Ie risks of whatever kind or nature.”’ 

Could language be broader? Would it be pos- 
sible to confer the power to conduct the busi- 
» gs life imsurance in terms more comprehen- 

ve 

From the preceding legal authorities, the num- 
ber of whic 7 be greatly increased, it is 
clearly established: (1) That in any arrange- 
ment between a life insurance company and a 
policyholder in accordance with which the pro- 
eteds of a policy which it has written are re- 
tained by the company and paid out in instal- 
ments in a manner specified to a designated bene- 
ficiary a trust relation is established between the 
cempany and the beneficiary, the company being 
the trustee and the person receiving the pay- 
ments the cestué que trust. (2) That no par- 
ticular form of words need be used to accom- 
plish this result, but only that the agreement 
shall show the intention of the parties. The 
words “trust” and “trustee” possess no magic 
and need not be — (3) That any life 
imsurance corporation has the power to enter 
into this agreement with its own policyholders 
though there is no express power granted in its 
charter to receive and execute trusts; that this 
power when not expressly given is implied and 
1@ as plenary as if expressed. 

It may well be true that the New York Life, 








by virtue of this power expressly given, might 
enter into a general trust busin not confining 
its operations to its own policyholders, and might 
thus combine the business of a trust “ey 
with that of a life insurance company. It 
submitted, however, that if this were done it 
would not commend itself to the large majority 
of its policyholders. But its claim that it is bet- 
ter qualified in law than other life insurance cor- 
porations to act as a trustee with respect to the 
roceeds of its own policies is not sustained, the 
aw being to the contrary as has been shown. 





Bankers Reserve’s Figures 


The semi-annual statement of the 
Bankers Reserve Life of Omaha shows 
assets $1,373,702, surplus $345,141, in- 
surance in force $20,011,659, death losses 
for six months $44,000, dividends to pol- 
icyholders in six months $30,776. This 
company is making steady progress 
along successful lines. B. H. Robison, 
the president, is at the head of the 
American Life Convention, which is 
meeting in annual assembly at Denver 
this week. 





LIFE NOTES 


H. C. Pegram, representing the Peoria Life, 
is at Belvidere, IIL, arranging to open a branch 
cfice of the company there. 

The Missouri department has recently com- 
pleted a very thorough examination of the 
Missouri State Life. The report is not yet out. 
The examination covered the business for 1907 
and to June, 1908. 

Insurance Commissioner Hartigan of Minne- 
sota is opposing the Home Life and Union 
Central in their efforts to increase their stock 
on the ground that the policyholders will not 
receive any compensating benefit. 

The receipts of the Fidelity Mutual for the 
three months ending July 1 were $1,303,464, ex- 
cess over disbursements $614,527, new business 
4,950,990, assets $15,964,594, gain in assets over 
an. 1, 17 percent, death claims $451,054. 

The Great American Life of St. Louis has 
completed the sale of its stock. The stock books 
were closed last week, with 10,000 shares sold. 
The company will take out its license and be in 
shape to commence writing business by Sept 1. 

The Indiana National Life is bonding all its 
agents, ee to get after rebaters, twisters 
and the ike. © company is putting out a 
new policy, with coupons that are good for 
their face value as part of the premiums, prac- 
tently guaranteeing 20 percent dividends, it is 
said. 


At Cincinnati, Ohio, Attorney J. T. Harrison, 
on behalf of Frank H. Grear, brought suit last 
week against the o"ome of the Ancient 
Order of United orkmen for $2,000, the 
amount of insurance carried by Robert H. Grear 
at the time of his death, W. D. McKenny, re- 
ceiver of the Grand Lodge, is made party de- 
fendant to the suit. 


LIFE APPOINTMENTS 
WwW 


isconsin 
New Eng. Mut.—F. R. Hughes, Chippewa 
Falls 


New York Life—Louis Venne, Fond du Lac; 
Jacob Gartenstein, Milwaukee; J. E. Wall, Ox- 


‘ord. 
Wisconsin Life—G. E. Wells, Monroe. 





Ohio 
Aetna—Martin F. Noll, Marietta. 
Amer. Cent., Ind.—Fred A. Ashbacher, St. 


Mery’s. 

Home Life—A. W. Bell, Cleveland; Geo. H. 
Martin, Cleveland. 

fut. Life—W. A. McDole, Reederville; N. G. 
Rees, Georgetown; W. T. Custer, Goshen; T. J. 
Edwards, Jackson. 

Mass. Mut.—J. A. 

Mutual Benefit—E. 
Redfield, Cleveland. 

National, Vt.—M. D. Donham, Porthmouth; 
J._E. Huff, Columbus. 

Phoenix Mut.—Daniel V. Carter, Wauseon. 

Reliance Life—Roy A. Sill, Dillonvale. 

Travelers—Wm. Grape, Ashtabula; W. M. 
Butts, Cleveland; John Cummings, Columbus; 
Jane A. Coe, Dayton; S. D. Statler, Sabina. 


Michigan 

Aetna—J. A. Hubbard, Detroit. 

Des Moines—E. M. Sweet, Ypsilanti. 

Equitable—L. E. Goodwin, Colon. 

Federal—A. J. Sandgren, Escanaba; Alexander 
J. Lytle, Iron River. 

Finnish Mutual—Hannu Holck, Mass; Jahpet 
Lukkarila, Mass.; Jacob Luoma, Wakefield; 
Andrew Wierimaa, South Range; August Joki- 
nen, Princeton; John Mustonen, Winona; John 
W. Lammi, Crystal Falls; Andrew Isolehto, Vic- 
toria; Hanna Luttinen, Rockland. 

Hartford—Mrs, Edith G. Robertson, Detroit; 
pomee Mutart, Manistique; H. A. Stein, Mar- 
cette; J atson, Sault Ste. Marie. 

Mutual Benefit—C. R. Dockeray, 
City; A. W. Prugh, Piqua; C. F. 
Rapids. 


Gallagher, Akron. 
L. Thomas, Lima; H. A. 


Traverse 
Schaus, Big 


Osk; C. A! 





Personal Side of the Business 


(CONTINUED FROM PAGE 14) 
bility insurance, speaking within bounds 
of anyone in the state of Ohio. In 
other words, I am called the grandpa 
of liability insurance in this state, start- 
ing with the proposition in its infancy 
and continuing up to this time. I want 
to say that I have never experienced 
such hard competition as in recent 
months. The methods resorted to by 
other companies to get business and 
what they offer to do is surprising. 
Really to me it is a joke. I am more 
than delighted to know that the com- 
pany has held its own, and a little bit 
surprised that they have increased, ow- 
ing to the general business depression.” 


When Clarence S. Pellet of Chicago 
was at the St. Paul convention of local 
agents last week he found it necessary 
to remain a day longer than he had ex- 
pected. He telegraphed one of his part- 
ners to look at his calendar and if there 
was anything important on attend to it 
for him. A short time later he received 
a collect message: “Get hair cut.” 





Union Central’s Defense 
(CONTINUED FROM PAGE 14) 
tral testified in Wisconsin that his in- 
vestigation showed the entire nonpar- 
ticipating business of the company 
showed a loss of $95,082. President 
Clark declares that the actuary testified 
that his calculations from Jan. 1, 1892, 
to Dec. 31, 1904, exclusive of certain 
classes of nonparticipating business, in- 
dicated a deficiency of $95,082. Presi- 
dent Clark says the investigation was 
not complete even for a limited period. 
He states further that using the same 
methods and bases, Actuary Hardcastle 
and Actuary Fackler found that on the 
nonparticipating policies issued up to 
1892 and others not included in the 
first inquiry the surplus from such 
business was $209,000. Had the same 
complete and careful examination been 
made, President Clark avows, there 
would have been a considerable sur- 
plus on stock rate business Dec. 31, 

1904. 
» * * 

President Clark says there has been 
no effort to conceal the plans of the 
company to make a separation of the 
accounts. In September, 1907, the di- 
rectors took steps to do this. The 
officers of the company appeared be- 
for the Ohio legislative committee on 
insurance, and it was stated then that 
the company was engaged in dividing 
the funds of the two classes. The 
Ohio insurance superintendent was no- 
tified last February with a request that 
a representative be present at the board 
meeting to inspect the methods used 
in arriving at the results. Since then 
complete records, reports and corre- 
spondence have been filed with the 
Ohio department. 


* * * 


The New York article inquires why 
the additional capital was not paid in 
cash. In answer to this the attorney 
for the company says: 

“In these days of public interest in 
the affairs of life insurance companies 
one is apt to overlook the rights of 
stockholders. This nonparticipating 
surplus belongs to your stockholders. 
Any part of it which is not needed for 
the security of the company and the 
policyholders can not properly be with- 
held from the stockholders. To offer 
this treasury stock for sale on the open 
market with ample stockholders’ funds 
already in the treasury more than suffi- 
cient to pay for the treasury stock 
would be an injustice to the old stock- 
holders of which any one of them 
might with propriety complain. This 
aspect of the case is so plain that if 
the action we are now considering 
were that of any other corporation 
than a life insurance company it would 
seem superfluous to make any illusion 
to it whatever.” 





AMONG CASUALTY AGENTS 





‘LOTT, THE BRAVE DEFENDER 





President of United States Casualty 
Takes up Cudgel for Interna- 
tional Accident Association 





President Lott of the United States 
Casualty is out with a state paper in 
answer to some of the critics of the 
International Association of Accident 
Underwriters. He says it has not been 
able to enlist some of the accident 
officials nor has it met all the demands 
of the members. Mr. Lott feels the 
work in connection with tax reform, 
the standard manual, the bureau of in- 
formation, the legislative labor, the 
papers read at the convention, the so- 
cial meetings, have all been worth the 
effort. 

Mr. Lott pays his respects to Presi- 
dent Armstrong of the Philadelphia 
Casualty, saying Mr. Armstrong’s idea 
is to stop increasing the load carried 
by the companies. Mr. Lott does not 
think the state authorities will do much 
to force companies from being liberal. 
All they care is to see that companies 
are sound and will meet their prom- 
ises. If law makers will keep their 
hands off, Mr. Lott avers the average 
policy will develop along more simple 
lines. 

Next comes Manager De Leon of the 
Casualty Company of America, who 
declares members do not keep faith 
with one another. Mr. Lott states 
even if it is impossible to get all the 
companies in, the association will 
stand. He thinks most members do 
keep faith. Often officials of authority 
do not attend the convention, and it is 
impossible for minor representatives to 
speak. Some companies do not send 
any one. The rest do their best. It 
is absurd, says Mr. Lott, to think that 
a fraction of the officials can frame 
regulations that will be lived up to 
by all. 

Mr. Lott then takes up the gloves 
with President Stone of the Maryland 
Casualty. He advises Mr. Stone to em- 


ploy his talents in bringing about co- 


Operation rather than using a style of 
criticism that does not correct. . 

Mr. Lott has no use for an outside 
company official that criticises the as- 
sociation when he does nothing to try 
to help it. s 

Mr. Lott pays a tribute to the prési- 
dent of the association, H. G. B. Alex- 
ander, saying he causes the flowers to 
bloom where only weeds grew before. 
He also tells of the work done for the 
association, especially along legislative 
lines, by William Bro Smith, chairman 
of the executive committee. 

He expects George F. Seward of the 
Fidelity & Casualty, Samuel Apple- 
ton of the Employers Liability and S. 
C. Dunham of the Travelers will at- 
tend a convention of the association 
some day and give the members the 
benefits of their ripe experience. He 
feels they owe it to the business. But 
even if these three big guns do not 
sound in the convention artillery, Mr. 
Lott presents an array of sharpshoot- 
ers that is imposing. His brief allu- 
sion to each man of the association 1s 
sparkling. 

In conclusion Mr. Lott says: 

Of course the association will never stifle 
competition, and it never ought to. Yet com- 
petition is more decent because of the associa- 
tion. If a member lags or is outrun in the 
race for success, the association does not furnish 
even a consolation prize, and let us pray it 
never will. At the same time, a member who 
has closely followed the doings of the associa- 
tion must have improved his chances of finding 
a good place in the running. All the desires of 
each member cannot prevail, but each member 
can be benefited even if his most cherished 
scheme fails to be appreciated. And is it not 
well to personally know your competitors, and 
ought not you to give them an opportunity to 
know you? zs 

We now cooperate (and we used to fight) in 
the settlement of claims; we now respect (an 
we used to try to break) the organizations © 
our competitors; we now endeavor to protect 
(and we used to try to saddle on) our com- 
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petitors against worthless agents; we now freely 
exchange (and we used to withhold) all sorts 
of information with each other; we now avoid 
doing that which will prevent us from offer- 
ing our hands to our competitors, whereas “‘in 
the good old days” we had no personal ac 
quaintance with them, or_ if we did we were 
not on speaking terms. Now we can readiiy 
and rapidly “get together” in a crisis, while 
fermerly we would be “getting at” each other's 
necks. We now have a better appreciation of 
what the golden rule means in business. 

The convention hall, the banquet table, the 
sea wave and the mountain shade are all con- 
ducive to the amenities which uplift our business, 
and the hand-shakes at each gathering make us. 
fairer competitors. 





German Commercial Active 

Secretary H. B. Meininger of the Ger- 
man. Commercial Accident visited 
Cleveland last week and as a result will 
open a branch office there for commer- 
cial and industrial policies. An indus- 
trial office will be established in De- 
troit. An office for commercial busi- 
ness is already in successful operation 
there under Manager George Brown.. 

Secretary Meininger is using some 
“implements” of war for business, 
among them being a button for policy- 
holders, a leather card case and pocket- 
book and a rubber lined tobacco pouch. 


EXECUTE ANOTHER BIG BOND 








John McGillen & Co. Get Business of 
Contractor for Wrecking of Chi- 
cago City Hall 





The United Surety, through the 
office of John McGillen & Co., its 
general agents at Chicago, has exc- 
cuted the bond for William J. New- 
man, who secured the contract for 
wrecking the old city hall and putting 
in the caissons for the new structure. 
The amount of the contract and of the 
bond required is $323,975. The bond 
was written for a premium of $971.93. 
or at a 30 cent rate. Mr. Newman 
scheduled assets of over $200,000 in 
excess of his liabilities and furnished 
in addition indemnity and a letter of 
credit for $235,000. He also author- 
ized McGillen & Co. to secure neces- 
sary public and employers liability in- 
surance. They got binders for policies 
in each line for limits of $10,000 and 
$20,000. 

Mr. Newman is one of the most ex- 
perienced contractors in this line of 
work in Chicago, but heretofore has 
worked as a subcontractor and has not 
been much known to the public. He 
did over $600,000 worth of work on the 
Illinois tunnel, wrecked the Central 
Music Hall, put in the caissons for the 
Marshall Field building, and is doing 
the same work for the new Hotel La 
Salle. Since John McGillen & Co. en- 
tered the surety business he has se- 
cured his bonds from them. When he 
was awarded this city hall contract it 
was supposed he would do the same, 
but it soon was reported that he would 
apply to the United States Fidelity & 
Guaranty for the bond. It is learned 
that he did this on an “inferential sug- 
gestion” from a subordinate in the city 
hall. It is only fair to say that the 
giving of any “suggestions” in this 
matter was in direct defiance of the 
orders of Mayor Busse. The United 
States Fidelity & Guaranty has bonds 
for wrecking and subsurface work on 
its prohibited list, but the Chicago 
branch office regarded this case as 
worthy to be made an exception and 
submitted the application to the home 
Office. President Bland was absent at 
the time and the matter was hung up 
for several days. Meanwhile the city 
was pressing Mr. Newman to file his 

ond, so he went to his usual surety 
and secured it. This is the second 
large contract bond John McGillen & 

0. have secured within a few weeks. 





Armstrong Before Hartigan 
President Robert B. Armstrong of 
the Philadelphia Casualty was in St. 
Paul last week and appeared before 
ommissioner Hartigan to show cause 
why the Minnesota license of his com- 








pany should not be revoked. It had 
been reported to Mr. Hartigan that the 
Fletcher Company, state agent of the 
Philadelphia Casualty, has accepted a 
liability risk from an agent in another 
town without having him licensed as 
an agent. It appeared that the Fletcher 
Company regarded the transaction as 
accepting brokerage. The company, 
however, saw that the law had been 
violated, though without its knawl- 
edge, and asked that the commissioner 
deal leniently in this case, inasmuch as 
it was taking up the state agency and 
would hereafter make its own appoint- 
ments of agents and see that they were 
licensed. « 


COMPANIES 


GET TOGETHER 





Said that Agreement has been Reached 
by Leading Surety Companies 
en Rate Question 





The Journal of Commerce states that 
the leading surety companies have at 
last gotten together and that rates are 
to be put on a basis that will give 
promise of some profit. It is said there 
will be a substantial advance in rates 
on contract, judicial, license, freight 
and some forms of public official bonds. 
This statement occasions no surprise 
in well-informed surety circles. It has 
been known for some time that such 
a movement was brewing. There have 
been numerous conferences, although 
it is said that they have been held 
mostly by department heads rather 
than officers and that their main ob- 
ject was a comparison of experiences 
on various classes of business with a 
view to seeing what advances would 
be necessary to give a reasonable pros- 
pect of profit. 

About three weeks ago President 
Bland of the United States Fidelity & 
Guaranty entertained at his home 
President Warfield of the Fidelity & 
Deposit, Comptroller Lafrentz of the 
American Surety, President Joyce of 
the National Surety, President Watres 
of the Title Guaranty & Surety and 
President Cator of the American Bond- 
ing. The situation was thoroughly dis- 
cussed and it was decided to invite 
other surety companies to take part 
in the reinsurance of risks and to co- 
Operate for the general good of the 
business. 

It is now understood that most of 
the companies will advance rates and 
that those which refuse or fail to do 
so will find their reinsurance facilities 
cut off. 

This understanding differs from ‘its 
predecessors in one important regard. 
It will be noted that the American 
Surety was represented at the con- 
ference at President Bland’s home. 
Heretofore that company has _ held 
aloof, but several recent occurrences 
show a tendency on its part to co- 
operate. 





Waiting Only for Policies 

Secretary Tod B. Galloway of the 
Columbus Casualty Company, Colum- 
bus, states that the company will be 
ready for operation as soon as the 
policy forms are received from the 
printers. The company will at first 
engage in the personal accident and 
disability branch of the business 
and an industrial department will 
also be put into operation. Ohio 
will be organized first. The stock 
has been so placed that the hold- 
ers will be of great benefit in the or- 
ganization. Many of them are inter- 
ested in large manufacturing com- 
panies, railroads and other industries. 
This will open the way to opportuni- 
ties for securing a good business from 
the start. After Ohio is well organized 
the company will enter other states 
and the officers will endeavor to make 
each state take care of itself. 

The articles of incorporation provide 
for all branches of business and these 
will be taken on later. The officers 





AMERICAN FIDELITY COMPANY “taco 


Liability, a. Personal Accident and Health; Fidelity and Surety Bonds; 
the most liberal Automobile Liability Policy tssued 
Special Inducements to Agents and Brokers. 


HUTCHINSON & COOLEY, SnertiAsentstor | CHRIS. SCHROEDER & SON, Serer! Agente for 
159 La Salle Street, CHICAGO 83-85 Michigan Street, MILWAUKEB 


National Casualty Co, Woodmen’s Casualty Company 


(Stock Company) 
Oapital $100,000.00 
Assets Over 150,000.00 
Writes the best health and 


fias Desirable Territory for Producors | 
accident policies on the mar- 


NOTHING LIKE OUR NEW ket. Liberal agents’ con- 
PROGRESSIVE POLICY tracts to producers, $3 


Excellent Contracts 
and District Managers ' 














Address W.A. NORTHCOTT,/! ident 
DETROIT, MICE, SPRINGFIELD, ILLINOIS. 


FEDERAL CASUALTY COMPANY 
DETROIT, MICH. 
1907 Income $370,975.48 


Liberal Policies, Liberal Terms, Liberal Territory, Liberal Treatment to producers in Illi G £, Kea- 
twee Alabama, Texas, Oklahoma, Kansas, Colorado, Missouri, South Dakota, Minnesota, and 
all Eastern States. NEW MONTHLY PLAN HEALTH AND ACCIDENT POLICIES. 


OUR PROGRESS NEVER EQUALED. SEE US GROW. 
Cash Capital and Surplus nearly $200,000.00 Write for terms. 


“AGENTS WANTED | “PERFECTION” POLICIES 


are issued only by the 
THE FARMERS & CITIZENS| x « 1Ce | 
LIVE STOCK INSURANCE |Ontinental Uasuaity 
COMPANY Company 


OF LIMA, OHIO CHICAGO, Illinois 
Capital Stock $100,000 OO | bevwritten, we will write then. > Policies cam 
i 


be written, we will write them. 
Contracts in Good Territory to Good Men, 
Insures the lives of all kinds of live | 
stock. They need agents in every 


Producers address 
H. G. B,. ALEXANDER 
town in the state of Ohio. 
Write them. 


LONDON GUARANTEE AND ACCIDENT CO., Ltd., °° “sxctann. 


' $208 Michigan Ave., Chiesgo, Ill, 
Head Office CONKLING, PRICE & WEBB, 
CHICAGO Gen'l Agts., Ill, Mo. and Ind. 


171 La Salle Street, Chicago 
A. W. MASTERS 


General Manager 


Liability, Accident, Health, 
Burglary and Credit 310 Ford Bidg., Detroit. 


WE ISSUE SURETY BONDS 


The Title Guaranty & Surety Company 


Home Office, SCRANTON, PENN. 
L. A. WATRES, President JOSEPH A. SINN, Manager Surety Vey't J. BH. LAW, Secretary 
CAPITAL AND SURPLUS OVER $1,250,000 


ISSUES FIDELITY, CONTRACT, OFFICIAL AND JUDICIAL BONDS 
For Agency Contracts and Territory, Address 


Address 
MAJESTIC; BLDG., - 


























RAYMOND & RAYMOND 
Gen’l Agts., Michigan, 








Superintendent of Agencies, Scranton, Pa. 


The Empire State Surety Company 


84 William St., New York 
WM. M. TOMLINS, JR., President 
Reserves and Surplus to Policyholders Exceed $1,000,000 
Fidelity, Court and Contract Bonds, Accident, Health, Plate Glass, Burglary, Uevete, Steam 


patian. Sprinkler Leakage, Employers’ Liability, Automobile, Physicians’ and tists’ Liability 
insurance. 





Chicago—American Trust Building. 
Branch Offices 4 Cleveland, Ohio—No 819 Williamson Building. 
Buffalo—702 White Building. 


Agencies In All Large Cities 


EMPLOYERS’ LIABILITY “sris.soremgisn* 


SAMUEL APPLETON, Manager and Attorney U. 8. Branch, 33 Broad St., Boston, Mass. 
Original and Leading Liability Company 
All forms of Liability Insurance The most advanced and practical Personal Accident and Sickness Policies 
UNITED STATES ASSETS, $3,910,517.53 
General Agents: 
THOS, E. LON, Gen. Agt., Ohio, East Ky., W. Va., Tenn., 39 East Third St., Cincinnati 
R. CLAlis No. Sho 208 Superior 8. 
FRANK TALLMADGE COMPANY, Cent. Ohio, New Hayden Bidg., Columbus 
ZENER & STON jana and Kent 





Indiana 


, Talbott Bi 
GEO. A. GILBERT, Ill., Iowa, Nebui8. Dak. aga M Dak, 150 La Baile 8t., Chieage 
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; Wisconsin, By Gilbane 8t., Milwaukee, 
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do not care to enter too many branches 
until the organization is in shape to 
take care of them right. 


AGREEMENT FOR REINSURANCE 








Treasury Department Prepares Form 
to Be Used Where Bond Runs 
to United States 





The Treasury Department of the 
United States has prepared and sub- 
mitted to surety companies for com- 
ment a form of reinsurance agreement 
in favor of the United States, to be used 
where a company writes a bond run- 
ning to the United States for a sum 
larger than its 10 percent limit and re- 
insures the excess. The department 
circular of June 2 provided that in such 
cases the “reinsurance agreement shall 
be executed simultaneously with the 
original obligation by a company au- 
thorized to do business under the act 
of Aug. 13, 1904, and shall run directly 
to the United States.” The form is as 
follows: 


REINSURANCE AGREEMENT IN FAVOR 
OF THE UNITED STATES. 

This Agreement, made this ...... day of 

sesene » 190.., by and between the ......, a 


corporation duly incorporated under the laws 
of the State of having its principal 
office in the City of ...... » MRE cccsee <= 
corporation duly incorporated under the Statc 
OF scaves , having its principal office in the City 


Witnesseth: 

hereas, On even date herewith the ...... 
became bound as surety unto the United States 
of America in the penal sum of ...... thousand 
dollars ($....) on a bond wherein ...... was 
principal for the due and faithful performance 
sesnsding to law of the duties of his office as 
veseee has applied to the 
jeucen to be reinsured and countersecured to 
the extent of thousand dollars ($....), 
or for whatever amount less than thou 
sand dollars ($....) the said ...... may be- 
— liable to pay under or by virtue of said 
bond; 

Now, therefore, in consideration of the sum 
dollars ($....) paid by the said 
to the said ...... , the receipt whereof is here- 
by acknowledged, the said ...... in the event 
of the insolvency of the said or of its 
failure to pay any default under said bond 
equal to or in excess of thousand dollars 
($....), the amount of this reinsurance, hereby 
covenants and agrees to pay to the United States, 
the obligee in said bond, the full sum of } 
) cen dollars ($....), the amount of this 
reinsurance, and in case of the failure of the 
said to pay to the United States any 
default for a sum less than ...... thousand 
dollars (%....), the amount of said reinsurance, 
then the said ...... hereby covenants and 
agrees to pay to the United States the full 
amount of such default, or so much thereof as 
shall not be paid to the United States by the 
said it being the genes and intent 
hereof to guarantee and indemnify the United 
States against loss under said bond of 
as principal, to the extent of thousand 
dellars ($....), or for any less sum than 
thousand dollars ($....) that may be owing and 
unpaid by the said to the United States; 

And it is hereby further covenanted and 
agreed by the said that in case of de- 
fault on said bond for thousand dollars 
($....) or more, the said company may 
sued by the United States for said amount of 
oneeus thousand dollars ($....), or for whatever 
the amount of the default may be less than 
thousand dollars ($....). 


seeeees 
eeeeee 
eeeeee 


eeeeee 


"In ‘witness whereof, the ...... has caused 
this agreement to be signed by its ......+..- 
President, and its corporate seal to be hereto 
affixed, duly attested by its ...... Secretary, 
OMG cocecs has also caused this agreement to 
be signed by its ...... President, and its cor- 
rate seal to be hereto affixed, duly attested 
by HB ccccee Secretary, the day and date first 
herein written. 

iN. uecondkyasddheansnbenaselsel , 
President. 

PRES ci cccdvacsdccvcesvevecsovesees see 
Secretary. 

farertasevonevensconernsestneantens : 
President. 

SPCC RTUTCCTET TROT CCT ORT CCT COTTE 
Secretary. 





Carroll Captures Large Business 

The National Surety Company of 
New York has scooped the whole state 
of Ohio, because it has a real live agent 
in Columbus, and the result redounds 
greatly to the credit of both the com- 
pany and the agent. 

Ohio 


Last winter the legislature 


passed a law—which seems to have es- 
caped the notice not only of the other 
surety men, but also of all the newspa- 
per men assembled at Columbus—pro- 
viding that every person, firm or cor- 
poration which keeps in stock more 
than 100 pounds of explosive in any 





one place must give $5,000 bond in 
each county in which such magazine is 
maintained. The law went into effect 
August 1, and the state insurance de- 
partment did not have its bond forms 
ready till July 25. 

James W. Carroll, agent for the Na- 
tional Surety, seemed to be the only 
surety man who was Johnny-on-the- 
spot in his conception of the possibili- 
ties. About June 1 he sent out circular 
letters to the more than 2,000 owners 
of such magazines, and followed these 
every ten days with other similar let- 
ters, with the result that when the for- 
mal notices were sent out by the de- 
partment July 25 he had the business 
nursed to such a point that his com- 
pany has written more than half these 
bonds, and he has written more than 
three-fourths of his company’s share. 





Subjects of Papers 


At the Detroit Conference annual 
meeting at Niagara Falls, Sept. 2-4, the 
following will read papers: 

“The Passing Show in Insurance,” by 
Max Cohen, of “Views,” Washington, 
D. C.; “The Work of the Detroit Con- 
ference,” by C. H. Boyer, General Ac- 
cident; “Hernia,” by Dr. C. H. Har- 
baugh, president American Association 
of Medical Examiners; “Stopping 
Leaks,” W. H. Howland, Fidelity Ac- 
cident & Protective Society. 

New companies to be admitted to 
the conference are the Pacific Mutual 
Life, Bankers Accident of Des Moines, 
Columbia Casualty of Pontiac, Mich., 
~~ Accident of Manchester, 





Continental’s New Policy. 

The Continental Casualty is putting 
out its new “Perfection” accident 
policy this week. The new features 
are the payment of the principal sum 
for loss of either hand or either foot, 
the extension of the period of total 
disability to five years, and the appli- 
cation of the double benefit clause to 
automobile accidents. The following 
is the automobile clause: 

“The company will pay double the 
indemnity otherwise payable under this 
policy for loss of life if the injury 
causing it is sustained by the insured 
while riding as a passenger in any 
automobile, or while operating fhe 
same otherwise than for hire, and pro- 
vided in either instance the automobile 
is not being used in any race or speed 


.test, or in violation of law.” 





Philadelphia Casualty in Minnesota 

The White, Darling, Baker Company 
of Minneapolis have been appointed 
agents for the Philadelphia Casualty 
in Minneapolis and Hennepin county 
by Assistant Superintendent of Agen- 
cies John L. Paul, who is now on a trip 
through the state with Special Agent 
Oral J. Stephenson of Milwaukee, in 
which they will appoint agents in the 
larger towns of the state. The first two 
towns which they will visit are St. Paul 
and Duluth, after which they intend to 
spend some time in opening up the 
state. The Fletcher Company of Min- 
neapolis, who have been the state agents 
for the company, have resigned. The 
Fletcher Company had jurisdiction over 
the entjre state, but under the new sys- 
tem agents will be appointed at different 
parts of the state to report to the home 
office direct. 





Stock About Half Sold 
The stock of the Imperial Accident 
of Chicago is about half sold, and it is 
expected that the organization of the 
company will be completed so as to go 
ahead writing business on the stock 
plan about the first of the year. The 
par value ef the stock is $10 a share, 
and it is selling at $15 a share just at 
present, but will be raised to $17.50 on 
October 1. The capital of the com- 
pany will be $300,000 and a surplus 
fund of about $50,000 will be on hand 
when all of the stock is sold. 
P. Roberts, who is organizing 
the company, is the manager of the 








assessment company of the same name, 


which is to be merged into the stock 
company and which will turn over to it 
a business which will yield an income 
of about $35,000 at the start. 

There will be a meeting of the pres- 
ent company September 12, at which 
there will be given a statement of its 
present financial condition, and _ the 
officers for the new company will be 
elected. 

Most of those who will be connected 
with the company are business men of 
Chicago, while a few are from the 
southern part-~-of the state. 

The plans at present are to continue 
doing business on the mutual plan until 
the first of the year, after which the 
stock company will take hold of the 
business. The company expects to 
take up only the lighter lines of casual- 
ty, such as burglary, plate glass and 
personal accident at first, and may later 
write employers’ liability. 


CASUALTY NOTES 

The German Commercial is entering Iowa, 
Texas, Oklahoma and New Jersey. 

The National Accident is said to be doing 
business in North Dakota without a license. 

W. C. Rutherford, of Netterville, Boland & 
Dye, of Anderson, Ind., has been appointed 
field man for the surety, liability and casualty 








department of the George W. Pangborn general 
agency at Indianapolis. He will retain his in- 
terest in the Anderson agency. 


L. R. Hahn, for the past six years inspector 
for the Hartford Steam Boiler, with toalaenr 
ters at Cincinnati, died on Aug. 17. 


H. F. Murphy, of Tiffin, Ohio, has not become 
an agent of the Massachusetts Bonding, as re- 
cently indicated by the agency appointments. He 
represents the National Surety. 

The Chicago office of the United States Health 
& Accident is making quite a success of its rail- 
road business, which it is running on the pay 
order plan. The Northwestern and the Milwau- 
kee are the two lines that it is doing the most 
with just at present but it is arranging to take 
up other lines of railroads and operate them on 
the same plan. 


CASUALTY APPOINTMENTS 


Ohio 
Empire State—Geo. D. Reed, Chardon; J. I. 
Bechtel & Co., Akron. 

Fid. & Cas.—Kennett C. Rowland, Toledo; 
C. H. Stoll, London; Percy May, New Holland. 
General Acc.—Robt. K. Aderholt, Canton. 
Great Eastern Cas.—J. W. Slack, Cincinnati. 
Met. Cas.—Ralph A. Wackerman, Cleveland. 
Phila. Cas.—Tucker Ins. Agency, Elyria. 

Trav. Indem.—Jane A. Coe, Dayton. 

U. S. Health Acc.—J. A. Buck, Brilliant. 

U. S. Cas.—Frank B. Sayres & Co., Wilming- 
ton; C. A. Wirt, Bellevue. 





Indiana 
Philadelphia Cas.—C. H. Billings, Hammond. 
U. S. Health & Acc.—F. J. O’Rourk, Ham- 


mond. 
United Surety—B, F. Ratcliff, Lebanon. 





HERE’S YOUR CHANCE 
Probably 20 per cent. of the insurable men in your 


territory are 


to the regular 


Commercial Accident 


and Disability Policies but CANNOT AFFORD the 


large annual premium. So 


(which is unsatisfactory) or 


they carry an Industrial policy 
go 


W in your hands a line of policies giving MORE 
ACTUAL IRISURANCE tor the mecor Gone the rath Come 
mercial policies and sold on the moathly if desired. 


W 
Accident 


remark: business builders. 


of Pref Dusty and Co: 
wot he wae he ; opng y Tape pom 


entirely uew in the Cas- 
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VIEW OF BIG CONVENTION 
(CONTINUED FROM PAGE 2) 
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(From a Staff Correspondent) 

St. Paul, Minn., Aug. 14—The con- 
vention of the National Association of 
Local Fire Insurance Agents which 
closed here yesterday will compare 
most favorably with its predecessors. 
It marked the close of the most suc- 
cessful year in the organization’s his- 
tory. Apparently it marks the begin- 
ning of a period of even greater useful- 
ness. It was held at a delightful period 
of the year, especially in this northern 
latitude, and the weather scarcely could 
have been improved upon. St. Paul has 
the qualifications for a good conven- 
tion city in the matter of accessibility, 
hotels, and points of interest, but the 
unbounded hospitality of the agents of 
both the Twin Cities was far more po- 
tent in making this meeting a success 





than was any merely civic qualifica- | 


tions. 
Twin Cities’ Hospitality 

The local agents always have been 
treated well. One after another the 
convention cities have proved their hos- 
pitality, but St. Paul and Minneapolis 
have made a deep impression upon 
those who have attended meetings 
since the association began. It was not 
alone the lavish expenditure of money 
that was noticed, although there was 
heavy expense for the steamer ride on 
the Mississippi, the concert at the audi- 
torium, the chartered cars to Lake Min- 
netonka, the steamer on that lake, to 
say nothing of automobiles, orchestras, 
bands, luncheons and the like. But 
more than this was the personal atten- 
tion to the comfort and pleasure of 
the visitors on the part of the St. Paul 
and Minneapolis agents, 


Next Convention City 


Whether it will be Buffalo or Chatta- 
nooga that will entertain the associa- 
tion will not be known until after the 
midwinter meeting of the executive 
committee. Oakland, Cal., also pre- 
sented a most cordial invitation, but it 
seems little likely that the convention 
will go so far from where the bulk of 
its membership is located. There is 
considerable feeling that the south is 
entitled to the next meeting. How- 
ever, Chattanooga asks that the date 
be changed to October in case the as- 
sociation goes there. Agents used to 
complain that a meeting in October in- 
terfered too much with business, and 
one of the southern agents said in con- 
versation that agents in his section can 
scarcely spare the time after cotton be- 
gins to come in. As he put it: “You 
of the north don’t want to come south 
in midsummer, and we of the south do 
want to go north at that time.” These 
considerations may work in Buffalo’s 
favor. 


How Troubles Do Not Develop 


It is sometimes surprising how 
troubles do not develop in this or- 
ganization. Before meetings it will be 
stated that a certain set or the agents 
from a certain section are going to the 
meeting with the intention to force 
through some policy. The meeting 
comes, the expected demands develop 
into very reasonable requests, they are 
given due consideration and acted upon 
favorably or otherwise, and as a rule 
everybody goes away Satisfied that the 
best thing possible has been done. 

The red hot question this time was 
to be commissions. It was known that 
the southern agents were very much in 
earnest. They actually did come here 
desirous of having the question made a 
national one, on which the association 
should commit itself to some definite 
position. After a long debate, charac- 
terized by earnestness but the best 
of feeling, it was Mr. Kennedy of Ar- 
kansas who said it was a local ques- 
tion, and the southern agents would 
better handle it themselves. They 





s 
wanted the moral support of the asso- 
ciation, however, and they got it. 
Debate an Eye-Opener 

That debate was of interest and ad- 
vantage to all. It was an eye-opener. 
When Col. Walker Taylor of North 
Carolina said he had neither brokers 
nor solicitors, many a northern agent 
on high commissions wished he could 
change places with him and get full 15 
percent on all the business on his 
books. When he told how few agents 
were in the business in fair sized south- 
ern towns, agents in towns infested 
with side-liners wished they had such 
conditions. On the other hand the 
northern agents readily can see how 
impossible it is for an agent with a 
large business to spend much time so- 
liciting small dwelling house risks on 
15 percent commissions. The sym- 
pathy between the two sections is com- 
plete, but the conditions are so differ- 
ent that it was evident a universal rule 
could not be made to apply. 

Association’s Pinances 

Another question which was ex- 
pected by a few to make some trouble 
was the association’s finances. It was 
even predicted that the association 
would go into executive session and 
that an attempt would be made to cut 
down expenses. Instead of that, the 
treasurer reported that the membership 
was larger than ever before, that it was 
probable that the end of the fiscal year 
(Sept. 30) would show a deficit of not 
more than about $1,000. Half a dozen 
speakers were promptly demanding 
that there be no backward step, that 
the association expand rather than con- 
tract, as a small deficit like that could 
readily be taken care of. Thus did this 
issue develop into a stimulant rather 
than a source of irritation. 

Advertising in the Bulletin 

The question of opening the columns 
of the Bulletin to advertisements of 
companies on the codperating list went 
to the executive committee. There is 
difference of opinion among the lead- 
ers on this subject. Mr. Tapping of 
Milwaukee introduced it for the Wis- 
consin association and he appears to 
favor it. Another leader, just as promi- 
nent, stated in conversation that he was 
opposed to it. He does not regard it 
as necessary in the present condition of 
the association’s finances, he would re- 
gret to see the position of absolute in- 
dependence of the companies which 
the Bulletin has occupied given up, and 
he sees no possibilities of future em- 
barrassment in the plan. However, it 
will be threshed out by the executive 
committee before anything is done. 

Uniform Blanks 

Perhaps no other subordinate body 
has done more excellent work during 
the past year than has the committee 
on uniform blanks. Its report met with 
a hearty response. Even men like Mr. 
Woodworth, who have believed uni- 
formity in blanks an “irridescent 
dream,” were converted to the idea of 
their desirability and of their eventual 
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possibility. Nobody looks for the sud- 
den coming of the millenium of uni- 
formity. The best that is hoped for is 
that the blanks proposed by the commit- 
tee, perhaps further improved by sug- 
gestions from agents, will appeal to the 
judgment of the company managers, 
and that one by one they will adopt 
them until their use becomes general 
and possibly universal. 
New Subjects Taken Up. 

The decision to join the National 
Fire Protection Association, the advo- 
cacy of the establishment of an in- 
formation bureau and the recommenda- 
tion that state associations appoint 
press committees are all new features 
in the association’s program. Mr. 
Phillips’ very excellent paper and his 
remarks following it convinced those 
present of the desirability of codperat- 
ing with the fire protection body and 
of securing for the agents the valuable 
information it sends out each year in 
its various publications. This means 
more work for Editor Putnam, as he 
will be called upon to work over this 
technical matter and use such of it in 
the Bulletin as may seem advisable. 

Information Bureau a Suggestion 

The information bureau is a sugges- 
tion rather than an adopted plan at 
the present time. One of the speakers 
had told how the superintendent of in- 
surance of New York had called a New 
York broker on the carpet for writing 
a risk as surplus in unauthorized com- 
panies when the authorized companies 
had not full lines. It appeared to Mr. 
Woodworth that there are plenty of 
cases of this and similar sorts where 
the business could be saved for local 
agents or recovered for them if it were 
somebody’s business to report viola- 
tions of the law to the proper authori- 
ties. Thoroughly believing that if this 
organization is to have the support of 
the agents generally it must be helpful 
to them, he suggested the organization 
of this bureau, not insistently at all, 
Lt as a plan worth considering. 

The advocacy of press committees 
may have been the outcome of the 
paper read by Secretary Perry of the 
St. Paul Fire & Marine, in which he 
urged agents to dO ~ore to educate the 
public concerning insurance. There 
certainly is opportunity for much work 
in this direction. 

Program Excellently Arranged 

The program at this meeting was ex- 
cellent. The convention never came to 
one of the dead stops that sometimes 
occur, when there seems to be nothing 
to do, although there is much that 
those present want done. Doubtless 
much of this should be credited to Sec- 
retary Putnam. who generally has 
much to do with making up the pro- 
gram. Mr. Putnam’s thorough effi- 
ciency was shown at every point. He 
did not have so much to say as at 
some previous meetings, for it was not 
necessary. There was a time when a 
few had to steer the convention into 
discussion of questions it wanted to de- 
bate, but it went without any more 
steering than the printed program and 
the president’s call for the next order. 
It was an excellent move to provide 
for a committee to send out timely 
topics for discussion at state meetings. 
Sometimes they have lagged and finally 
come to a close when there really were 
live questions up which the agents are 
discussing among themselves. 

Retiring and Incoming Officers 

Retiring President Offenhauser has 
reason to feel proud of the progress 
the association has made under his ad- 
ministration. The membership has in- 
creased over 25 percent, a number of 
new associations have been organized, 
and general improvement has been 
seen. It has cost Mr. Offenhauser much 
time, labor and money, and the or- 
ganization owes him a debt of grati- 
tude. As a presiding officer at the 
meeting he was excellent. 

_ President Beardsley for the short 
time he presided put business through 
at a rate that was hard to keep up 
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with. Cy. Drew described him » etty ' 


accurately when 
“stem-winder.” 

The appointment of Charles B. Weil 
of Milwaukee as chairman of the ex- 
ecutive committee is a just recognition 
of merit. Mr, Weil has not been great- 
ly in evidence at the annual meetings. 
He is not a talkative man. But what 
he has said has been marked by ex- 
cellence. He is thoughtful and con- 
servative and his judgment is likely to 
be about right. 

Mr. Murphy’s Eloquence 

The convention enjoyed the elo- 
quence of John A. Murphy of Buffalo. 
He is an energetic speaker and re- 
minds one of Mr. Gallagher’s friend 
Casey. He presented Buffalo’s invita- 
tion for the 1909 convention. Almost 
at the close of the meeting he intro- 
duced a resolution asking the incom- 
ing administration to formulate and 
publish a code of ethics to govern 
agents in their relations to each other 
and their companies. It was referred 
to the incoming executive committee. 

The men at the press tables felt like 
tendering a vote of thanks to George 
D. Markham of St. Louis. He was the 
only person who paid the slightest at- 
tention to the request, printed on the 
program, that duplicate copies of al! 
resolutions introduced be furnished the 
press. Of course, the resolutions com- 
mittee had copies of its report prepared 
in sufficient numbers. 

Nothwithstanding the fact that the 
local committee had made especially 
good arrangements in providing for 
registration outside of the convention 
hall and for a hall large enough but not 
much too large, there was great diffi- 
culty in hearing what many of the 
speakers said. The rostrum was at 
the side of the hall and the seats were 
arranged in semi-circles, bringing the 
audience close together, but some 
speakers had such small or indistinct 
voices that only an occasional word 
could be understood. If members 25- 
preciated the need of speakirg so 
others could hear them it would add to 
the pleasure of meetings. 

Why Attendance Is No Larger 

In his paper Secretary Perry ex- 
pressed regret that not more were pres- 
ent, as he believed the small number 
prevented the association from having 
the influence it would if it voiced the 
sentiments of all the agents. Some of 
those who have had the longest ex- 
perience with the association work do 
not look for large numbers to be pres- 


he said he was a 





ent, at any rate not till the organiza- 
tion has acquired a much larger mem- 
bership. In its early history a few 
mass conventions were held. Every- 
body who had a grievance went. About 
as soon as it was found that effective 
work could be done only through com- 
mittees and that the conservatives were 
in control of the situation, the radicals 
quit coming. The men who attend 
now are not the ones who have it “in” 
for some company or class of people 
and want a chance to air their views. 
They are level-headed business men 
who meet for discussion, consultation 
and finally well-considered action. 
Prosperous as a Grandfather 

General Agent Thomas E. Gallagher 
of the Aetna was present, wearing a 
large green badge in addition to the 
regular yellow one worn by delegates. 
He made a speech in which he reported 
a most prosperous business as a grand- 
father. Since the Indianapolis con- 
vention the number of his grandchil- 
dren has increased 50 percent—from 
four to six. 

Vice-President Thompson of the 
Dixie Fire was present, in company 
with General Agent MacEnaney of 
Chicago. Secretary Gooch of the 
Western Reserve was mingling with 
the crowd. General Agent Woessner 
of the California was in St. Paul on 
business and placed his company sat- 
isfactorily. John H. Griffin, secretary 
of the Consolidated Fire & Marine, 
was in attendance on every meeting. 
There was a fair sprinkling of field 
men from various parts of the country 
and several raters were present. The 
St. Paul Fire & Marine’s field forces 
were strongly in evidence, the company 
having invited them all in. 

Local agents. a few of whom are also 
general or special agents, who regis- 
tered from the middle western states, 
are as follows: 

Ohio—j. S. Elliott and A. L. Lessner, Spring- 
field, M. W. Hobart and G. I. Trace, Fremont; 
WwW. C. Hall, Akron; Jas. A. Knapp, Marion; 
R. E. Gooch, A. W. Neale and George H. Olm- 
sted, Cleveland. 

Michigan—Alfred Bunclark, Fred L. Cook, 
W. A. Edridge, Leo K. Hennes and H. R. 
Vernor, Detroit; M. D. Geer and G. Leo. 
Weadock, Saginaw; O. A. Jenison, Lansing; 
chn T. McCall, Houghton; Geo. E. Newall, 
"lint; E. Van Tuyl, Bay City. 

Indiana—Richard E. Breed and F. M. Knapp, 
Marion; E. H. Forry, F. A. Gregory, W. C. 
Nusbaum, John H. Ohr and J. J. Reilly, In- 
dianapolis; Charles A. Kelley, Terre Haute; 
Aaron G. Rose, Martinsville; John J. Schindler, 
Mishawaka; H. M. Smith, Taylor; R. T. Thomas, 


Pendleton. 

Illinois—Holger de Roode, J. S. Hubbard, 
L. S. MacEnaney and C. S. Pellet, Chicago; 
Edith H. Goodspeed, Joliet; C. F. Hildreth, 
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Freeport; Wm. Sonntag, Alton; N. C. McLean, 
East St. Louis; John Woods, Joliet. 

Wisconsin—J. N. Manson, Wausau; Frank J. 
Meyer, August Rebhan, E. J. Tapping, Chas. 
Weil and G. Y. Wilkinson, Milwaukee; E 
Palmer, Antigo; J. A. Stone, Reedsburg; J. 
Smith, Eau Claire. 

Iowa—R. J. Andrews, Sioux City; F. 
Everest and John I. Lutz, Council Bluffs; J. 

Lute, Mt. Pleasant; B. F. Kauffman, Des 

Moines; G. R. Morris, Marshalltown. 

Nebraska—J. M. Baldridge, Jos. Barker, i: M. 
Baldwin, . Funkhouser, F. J. Haskell, A. 
C. Kennedy, W. C. Lyle and J. A. Olson, 
Omaha; Paul Colson and C. C. Pollard, Fremont. 


7 
MANY GATHER IN DENVER 
(CONTINUED FEOM PAGE 1) 
Supreme Court of the United States has 
stamped taxation of income with disap- 
proval in all cases except life insurance 
companies. The excessive taxes go be- 
yond the needs of insurance depart- 
ments and make up deficits which others 
should pay. Companies should test the 
constitutality of such taxes. 
Companies Must Stand Together 

The small home companies, said Mr. 
Stearns, have bitter and uncompromis- 
ing enemies and must stand together 
against them. They must, above all, 
have clean and upright methods to 
render adverse criticism harmless. That 
this antagonism, however, comes from 
no one but the local agents and their 
solicitors, is the opinion of the speaker. 
It is unbelieveable that the gentlemen 
who occupy the seats of the mighty in 
the great eastern companies, are aware 
of this miserable and petty competition. 

“I believe,” said Mr. Stearns, “as we 
grow and gain a reputation every large 
company in the United States will 
eventually be with us. Then we will 
all be united for the general welfare 
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than which none is greater, none more 
noble.” 
Response by President Cross 

Dr. Felix G. Cross, president of the 
Columbia Life of Cincinnati, responded 
to the welcome in a heartily appre- 
ciative manner and took occasion to 
boost Cincinnati as the next meeting 
place of the convention with no small 
insistence. Alluding to the subject of 
supervision, he said public confidence 
would never be restored until we get 
federal supervision. 

The report of the executive commit- 
tee showed the financial condition to 
be better than at any preceding meet- 
ing. At the last there were forty-three 
members. The Guaranty Mutual with- 
drew and the following new members 


.enrolled: Central Life, Ottawa, IIL; 
Continental, Salt Lake City; Inter- 
Southern, Louisville; Conservative. 
Wheeling; Occidental, Los Angeles; 


Jefferson Standard, Raleigh; Western 
Union, Spokane; Columbia Life & 
Trust, Portland, Ore. The application 
of the Northern Life of Chicago was 
received on Wednesday. 

Executive Committee Favors Changes 

The suggestion was made by the 
committee to increase the member- 
ship fee to $25 and the annual dues to 
that amount; also that applications for 
membership be submitted to the sec- 
retary, who shall advise members, and, 
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if no objection is raised in fifteen 
days, the members shall be elected. In 
case of objection, the executive com- 
mittee can elect a member by a unani- 
mous vote. These amendments will be 
voted on later. The agency bureau con- 
ducted by Mr. Lindley came in for 
high compliment. 

President Robison then read his an- 
nual address. 

The executive committee notified the 
convention with deep sorrow of the 
death of Charles E. Dark, vice-presi- 
dent of the American Central Life, a 
former president of the convention and 
one of its most active organizers. He 
served on the executive committee 
from the beginning until his death, 
Aug. 13, 1908. The members of the 
Indiana section were appointed to 
formulate proper resolutions to his 
memory. 

Secretary Blackburn announced that 
the convention would give a banquet 
on Thursday night and that the Denver 
companies were preparing to entertain 
all the visitors at the dinner Friday 
evening at Lakeside. Other social fea- 
tures have been arranged for the ladies 
present. 

Actuary Mead’s Paper 

The paper of Franklin B. Mead, 
actuary and secretary of the Michigan 
State Life, on “Maximum Individual 
Risks” was the feature of Wednesday 
afternoon. Mr. Mead was absent and 
his paper was read by J. B. Reynolds, 
»sresident of the Kansas City Life. 

Leading the discusion on this subject 
which ensued, President George B. 
Peak of the Central Life of Des Moines, 
said it was the duty of a company to 
assume risks and pay losses. It is its 
duty to accumulate estates and no other 
business contract demands the same 
protection. The _ responsibilities as- 
sumed by life insurance executives are 
on the highest plane. The importance 
of careful selection makes any agent 
who knowingly writes a poor risk a 
man worthy of prompt dismissal. The 
maximum risk in his opinion should be 
based on the number of policyholders in 
the company, the volume of insurance 
in force, the annual premium receipts, 
the admitted asets and the income from 
investments. A company with a million 
dollars in force would be better off with 
one thousand dollar policies. The size 
may be increased with each million in 
force gained if whole life and limited 
pay policies are written and the assets 
show proper growth and interest. “I 
don’t believe it is conservative for a 
company with less than five millions in 
force to carry $5,000 policies, and to 
carry $10,000 contracts, a million of 
good assets should be held and ten 
millions in force,” said Mr. Peak. 

Small Policy the Bone and Sinew 

Practicaly all the members present 
participated in the open discussion _fol- 
lowing. The meat of the proposition 
was given by President Robison in his 
closing statement that the bone and 
sinew of the life insurance business is 
in the small policies. The actuarial 
contingent seemed slightly at variance 
with the managerial side on this ques- 
tion, the latter maintaining the increase 
of size of policies brought a better class 
of producers to the support of a young 
company. The actuaries on the other 
hand thought that the soundness and 
stability of companies depended upon a 
careful mathematical relation between 
reserves and surplus and the face of the 
policy. The comparatively greater 
mortality on large policies when con- 
trasted with equal numbers of small 
sized policies was fully brought out in 
the discussion. For companies of me- 
dium size $5,000 was regarded as the 
safe maximum. The difficulty with the 
small company is in getting enough 
policyholders on the larger amounts to 
create an average in that class and their 
safest method is to minimumize the risk 
by reinsurance. 

Memorial to Charles E. Dark : 

At the call of the President Robison, 
Guilford A. Deitch, counsel of the Re- 
serve Loan Life, presented to the con- 
vention the memorial resolution on the 
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death of Charles E. Dark and spoke of 
him in a most feeling and exalted man- 
ner. The resolution will be sent to his 
company and family. Following Mr. 
Deitch, many other members, including 
President Robison and Secretary Black- 
burn, added their testimony of apprecia- 
tion of the life work of Mr. Dark and 
his thorough identification with the pur- 
poses of the association. Mr. Robison 
said that practically the last official 
act of Mr. Dark’s life was in connection 
with the detail work in preparation for 
the present annual meeting. 

Out of respect to Mr. Dark and on 
motion of Mr. Reyonlds seconded by 
Mr. Atkinson, the convention adjourned 
until 9:30 Thursday morning. 

Executive Session Wednesday Night 

An executive session, from which all 
but accredited delegates were excluded, 
was held Wednesday evening, at which 
the following topics were discussed: 
Maximum commissions, brokerage, re- 
newals, medical fees, twisters, rounders, 
rebaters and convention rules and regu- 
lations. 

A significant undercurrent which adds 
a spirit of-elation to the present gather- 
ing comes from the recent acquisition 
of the Provident Savings Life by 
southern interests. It is quite generally 
discussed and as a reversal of the usual 
order of things seems to be an omen 
of the growing strength and influence 
of the aggressive life insurance men 
identified with the new and growing 
companies. 


LIFE AGENTS’ CONVENTION 
(CONTINUED FROM PAGE 1) 
improved by the events of recent 
years?” and second, “Public opinion of 
life insurance; how to keep it right.” 
The speakers on the first topic were 
William G. Carroll of Philadelphia, 
Ernest Judson Clark, Baltimore; Wil- 
liam Tolman, Connecticut; L. F. 
Oehlinger, Cleveland; Jay Dwiggins, 
San Francisco; L. D. Wilkes. On the 
second topic, Thomas L. Fansler, Chi- 
cago; Frank W. Tracey, Buffalo; W. 
D. Current, Louisville; Ira D. Jack- 

son, Denver. 

Delegates and visitors on Tuesday 
evening were given a reception at the 
Hotel Virginia at Long Beach. 

McMullen and Drew’s Messages 

The Wednesday session of the con- 
vention was called to order at 10:35 
a.m. A telegram was read from former 
President Frank E. McMullen express- 
ing appreciation of the telegram sent to 
him by the convention expressing re- 
gret at his absence on account of the 
illness of his daughter. 

A telegram was also received from 
Cyrus K. Drew, editor of the Under- 
writers Report of Denver, announcing 
his inability to attend the convention 
on account of the illness of his wife, 
and his paper on “Hints From the 
Realm of Fraud and Fallacy” was read 
by Chas. W. Orr of Fort Wayne, Ind. 
Mr. Drew’s paper was a vigorous de- 
nounciation of all departures from con- 
servative company practice and by reso- 
lution the convention expressed its ap- 
Preciation of his address. 

After Mr. Drew’s paper a resolution 
was presented by Frank W. Tracey of 
Buffalo expressing appreciation of the 
entertainment provided by the life un- 
derwriters of Albuquerque, N> M., given 
to the western bound eastern delegates. 
A letter was also read from Wm. Har- 
lem Page of the Equitable in New York 
expressing the opinion that better days 
have begun in the life insurance busi- 


ness, 
Twisting Is Discussed 
The first open discussion of the day 
was on the subject “Is Twisting Ever 
Justifiable?” The discussion was opened 
by C. C. Courtney, Mutual Benefit, of 
Kansas City, who took the position that 
twisting under some circumstances was 
justifiable, and he was backed up by 
Newkirk, also of the Mutual 
Benefit, of Denver. C. W. Orr, of the 
Aetna, of Fort Wayne, said that In- 
diana_people knew practically nothing 
of twisting, and he deplored any public 
discussion of the subject, though he 








classed the practice with the sanding 
of sugar by grocers. Wm. H. Herrick, 
of the Massachusetts Mutual, of St. 
Louis, spoke with mild disapproval of 
the practice and C. J. Johnson, of the 
Provident Life & Trust, of San Fran- 
cisco, enlivened the discussion by some 
facetious remarks about cyclones. 
Vicious Practice Denounced 

It remained for J. Edward Meyers, 
of the Aetna Life, of Minneapolis, to 
condemn twisting in vigorous and un- 
qualified terms and he was vociferously 
applauded. J. J. Jackson, of the Aetna, 
of Cleveland, Ohio, L. B. Leigh, of the 
Pacific Mutual, of Arkansas City, and 
O. N. Olmstead, of the National of 
Vermont, of Cleveland, also spoke. Wm. 
Tolman, of the Berkshire Life, broke 
into oratory. Mrs. Shaal took the 
negative side of the question, and Presi- 
dent Edwards concluded the discussion 
with a vigorous denounciation of twist- 
ing and unqualified support of a resolu- 


tion by Mr. Meyers of Minneapolis 
which unqualifiedly condemned the 
practice. 


After this discussion E. J. Clark of 
Baltimore presented a resolution in 
honor of the late Grover Cleveland, 
which was adopted, and another resolu- 
tion, also by Mr. Clark, aproving the 
work of Wm. C. Johnson in seeking to 
have the Armstrong law amended was 
also offered and referred to the execu- 
tive committee. 

Roche Discusses Legislation 

There were two set addresses at the 
afternoon session. The first was by 
John F. Roche, scond vice-president of 
the Pacific Mutual, who spoke on 
“Legislation and Its Dangers.” Mr. 
Roche’s address was a masterly sum- 
ming up of the objections to much of 
recent life insurance legislation and he 
presented figures to show the tremen- 
dous loss to society, which has been 
brought about by the reduction of in- 
surance in force and the paralysis of 
new business through unwise legisla- 
tion. Mr. Roche’s address was particu- 
larly well received by the convention. 

Mrs. Shaal Given An Ovation 

A veritable ovation was given to Mrs. 
Florence E. Shaal when she arose to 
deliver her address on “Life Insurance 
for Women and by Woman.” Mrs. 
Shaal’s address was an exceptionally 
able one, and when she had concluded 
she was almost buried in flowers which 
were tossed at her from the galleries 
and from the floor. Mrs. Shaal is most 
popular with the delegates, and after 
she had concluded, L. D. Wilkes of 
Minnesota piled verbal bouquets on the 
mass of horticultural compliments which 
Mrs. Shaal had received. 

The convention adjourned after this 
and the delegates were given an auto- 
mobile ride over the city. The enter- 
tainment feature of the evening was a 
reception at the board of trade. 

Edwards to Be Reelected 

All signs indicate that Charles 
Jerome Edwards will tomorrow be re- 
elected president of the association. 
John W. Whittington of Los Angeles 
will likely be recommended by the 
nominating committee for vice-presi- 
dent, and, of course, Will A. Waite and 
Eli D. Weeks will be recommended for 
reelection respectively as secretary and 
treasurer. The second vice-presidency 
wil go to the middle west and the third 
vice-presidency to Canada, the Can- 
adian association to nominate a man 
for this position to the executive com- 
mittee of the National association. 
Frank E. McMullen is a certainty for 
chairman of the executive committee. 

Next Meeting to Louisville 

The Louisville boomers have been 
so busy since they struck the eastern 
delegates in Chicago coming out that 
no other city has put forward any 
serious effort to capture the 1909 con- 
vention, and it is a foregone conclusion 
that the association will meet next 
year in the Kentucky metropolis. It 
is unfortunate, but true, that the con- 
vention this year has proved a disap- 
pointment in the matter of attendance, 
but the Louisville people have received 
letters which give assurance that next 








year’s convention will prove a record 
breaker in the number of those pres- 
ent. 


Prominent Chicago Agents 


Members of the Chicago Underwriters Association 








POINTERS » 


FOR LOCAL AGENTS. 


Question—How should this policy be 
written? The bank has a sheriff’s deed, 
but the owner who lost the property 
under mortgage foreclosure has a year 
to redeem it. Does he not retain an 
insurable equity in the property? Sup- 
pose the property is worth $5,000, 
mortgage with accrued interest $3,000, 
insurance at time of loss during the 
year of redemption $3,500, how would 
it be adjusted? 

Answer—When property mortgaged 
has been sold under the hammer and 
the purchaser holds simply a certifi- 
cate of purchase from the sheriff, the 
equity of redemption being in former 
owner, the insurance should be in 
name of old owner as long as the 
equity of redemption exists, with loss, 
if any, payable to the party who holds 
the certificate of purchase, stating the 
nature of his interest: In adjustment 
the interest of the mortgagee would 
first be exhausted. 

Question—“A” owns a lot and erects 
a one-story brick mercantile building 
and “B,” who is to occupy the build- 
ing, wishes a two-story building, which 
“A” does not care to erect. “B” with 
consent of “A” places the second story 
and each insures his own part of the 
building. Now what I want to know is, 
which policy covers the roof? Both 
policies are silent in regard to it. 

Answer—Regarding your question as 
to which policy covers the roof will 
say that conditions would govern this 
and with the little information you give 
us we would not be prepared to give 
an opinion. The general practice is 
for the assured in the lower story to 
have his policy cover the risk up to 
the middle of the joist of the second 
floor and the assured in the second 
story would have his policy cover the 
roof. If “A” had erected a one-story 
building and later on “B” has put on 
another story and raised the roof up 
higher it would seem the roof would 
belong to “A.” We would advise the 
assured in the case you mention to de- 
cide on the roof question before a fire 
as it would probably have to be de- 
cided in court after a fire. 











Question—Would you kindly give 
give me the name of an insurance 
company that would write standing 
timber against loss by forest fires? 

Answer—There is no company of 
repute that we know of that writes 
insurance against standing timber. The 
hazard would be too great for com- 
panies to undertake without charging 
rates that would be considered prohib- 
itive. 








Want Column 








Two dollars per insertion of five lines. 
Additional lines, 40 cents 
each per insertion. 


Queue 


WANTED—A general agent for Cin- 
cinnati and Cleveland, Ohio, with contrib- 
uting territory. First-class contract with 
continuous renewals to the right man. 
Address The Ohio ate Life Insurance 
Company, Columbus, Ohio. 


WANTED—District managers in Ohio 
by a progressive young life company just 
licensed in the state, with a clean proposi- 
tion on which over $30,000,000 has been 
written in less than three years. Home 
office contracts. Address Superintendent, 
care The Western Underwriter. 


WANTED—<A few experienced Life In- 
surance Stock Salesmen, who can furnish 
gilt-edge references to place stock for a 
Million Dollar Company. The first of its 
kind to organize in its respective state. 
Address R-21, care Western Underwriter. 


WANTED—Man big enough to manage 
the state of Indiana. Liberal 
sions permanent renewals to the 
right man. The Ohio State Life Insur- 
ance Company, Columbus, Ohio. 




















RED. S. JAMES & CO. 


171 La Salle Street, Chicago 


. Phenix, Mechanics & 
T Nationns “of Hertiesd, Brite A Gere 


facilities in Central 
and at Londos 





Linsey 
Insurance ( ) of 
Lioyds—Special Exclusive Binding 


RITCHELL, MILLER 
WHITNEY & BARBOUR 
138 La Salle Street, Chicago 








HAS. A. NEWTON & CO. 
159 La Salle St., Chicago 


Agents for 
Newark Fire, Newark, N. J. 
Capital Fire, Concord, N. H. 
State Fire, (Ltd.,) Liverpool, Eng. 
Williamsburgh City Fire, New York 


Leading Agents and Brokers. 


ARRY M. COUDREY AGENCY CO 

GENERAL INSURANCE AGENTS AND BROKERS 

1326-1346 Pierce Bidg., St. Louis 
solicited. Commissions 


and tose. Leng @ le ae 
agen ers. ng distance te nes. 
ing Norwich Union, Hamburg-Bremen, Piadiphte Under- 
writers, Fidelity, Orient, Delaware, Austin, Frankfort, N. Y. 
Plate Glass, Columbia, and U.S. Fidelity and Guaranty of Md. 


CHURCHILL WHITTEMORS CO. 
= Successors to Wall & Whittemore 
118-120 North Fourth Street - - 8ST. LOUIS 


Commission allowed non-resident agents 
on insurance on 8t. Louis properties. 


UEEN CITY FIRE INS. CO. 
Sioux Falls, S. Dak. 

Cash capital, $200,000. Cash sur- 

plus, $200,004.35. Eastern depart- 

ment, 19 Liberty St., New York. 

W.L.PETTIBONE & CO., Managers. 


Actuarial. 


J _ H. NITCHIE, 





























ACTUARY, 
153 La Salle Street, 


919 Association Building 
Central 739. 


CHICAGO 


TELEPHONES: Automatic 3992 








Unsurance Attorneys. 








Hartwell Cabell. 
CC & KOHL, 


J. Louis Kohl, 


Attorneys at Law, 
810 First Nat’! Bank Bidg., Cincinnati, O. 


Special attention given to insurance cases. 








“THB OHIO COMPANY." 


The Bankers Surety Company 


Williamson Building, OLEVELAND, OHIO. 
Capital $500,000.00 Fully Paid 


Becomes Surety oni Bonds. 
Chartered Under Ohio Laws. 


$200.000 Doposited with Insurance Commissiones 
STRICTLY FIREPROOF 


nore. BREVOORT 





HOTEL 


Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison Street, near La Salle 
One miaute from the Insurance District 


The Patronage of Insurance Men 
Is Solicited. 








THE WESTERN 


UNDERWRITER. 





August 20, 1908. 















ILLINOIS LIFE 


INSURANCE COMPANY :: CHICAGO 


JAMES W. STEVENS, President 


Offers inducements to reliable and who 
exceptional to silicic om moe bm are experienced in or who would like 






FORT DEARBORN BUILDING 


GASOLINE BOAT INSURANCE 


FIREMANS FUND INS. CO. OF SAN FRANCISCO 
UNION MARINE INS. CO. OF LIVERPOOL 
MANNHEIM INS. CO. OF GERMANY 
FEDERAL UNION INS. CO. OF ILLINOIS 
COLUMBIA INS. CO. OF JERSEY CITY 


—- ACTIVE AGENTS WANTED =———— 
Address, E. S. KELLEY ™*igssMoter Bos St. Joseph, Michigan 


THE SUCCESSFUL AGENT 


Practical Hints for the Seller of Life Insurance 
THE PRINCIPLES OF INSURANCE EXPLAINED SO SIMPLY THAT ANY 
LAYMAN CAN READILY UNDERSTAND 
a By WILLIAM ALEXANDER 


In his introduction to “The Successful Agent” the author says: 

The primary object of this book is to teach the agent how to sell life insurance—how 
to make money in his business. 

Incidentally it will prove interesting and of value to the general reader, for the book 
explains life insurance in a way which any layman, as well as any youthful agent, can 
readily understand. 

The old agent will find much in it that is new, and may be reminded of important 
truths’ that he has forgotten, but its chief value for him will be that he can utilize tt in 
instructing his canvassers. He may also wish a few additional copies for important 
customers. 

The book is handsomely printed on “featherweight” paper, from new, clear type, and 
is handsomely bound in cloth with title in gold. Copies are also bound in flexible leather 
for convenience in carrying about, also making a more showy book. 

PRICES: Bound in Cloth, $2.00; Bound in Flexible Leather, $2.50 
Mailed to any address, postpaid, on receipt of price 
THE SPECTATOR COMPANY, 135 William Street, New York 























sea es,” 


Will You Have a Share 


in the prosperity that goes with an agency of the Maryland Casualty Company? 

The results you can obtain when you represent this Company are only limited 
by your own efforts. 

The Maryland is so strong financially as to be above criticism. It issues the most 
advanced and liberal forms of policies. It makes quick and fair claim settlements. It 
co-operates in every possible way with its agents. 

This is a combination that brings success to its field men. 

Write for our booklet “Information for Agents”, and let us tell you how to get on 
the road to an increased income. Mention this paper. 
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Personal Accident—Employers’ Liability—Teams Liability—Elevator—Vessel Liability— 
cage FRX rinkler Leakage—Automobile Liability—Burglary and Theft—Fly Wheel— 
- Public Liabi ity—General Liability—Health—Plate Glass—Steam Boiler—General 
Water Damage—Physician’s Defense and all other classes of Casualty Insurance. 


Maryland Casualty Company 
Baltimore, Md. 
Ga 
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for Texas, Indiana, 


policies. 


Geo. M. Moulton, 
President 





MANAGERS and AGENTS WANTED 


Pennsylvania, 
Nebraska, Washington, Oregon, Idaho and Utah. 


Renewal Commissions, attractive agency contracts and 


Western Life Indemnity Company 
Masonic Temple, Chicago 


Illinois, Michigan, 


W. B. Musselman, 
Sup’t. of Agencies 








Che Jobn Hancock Mutual 


Life Tnsurance Zo. 
of BOSTON, MASS. 


8. H. Ruopgs, Pres. Roxianp O. Lams, Vice-Pres 
Watton L. Crocker, Sec’y 





Issues the most desirable forms of Life, En- 
dowment, Term and Installment Policies, Annual 
Dividends. Cash and Paid Up Values. 

The most liberal conditions of any policy in 
the market. 

See our policies and terms before engaging 
elsewhere. 

Excellent agency contracts await good men. 


ROBERT K. EATON 
Superintendent of Agencies, Boston, Mass. 
J. C. CAMPBELL 


Stas Aggnj for Ohio and West Virginia, Board of 
Frade Building, Columbus. Ohio 








Commercial 
Union 


Assurance Company, Ltd., 
of London. 





UNITED STATES BRANCH: 
Cor. Pine and William Sts., New York 


WESTERN DEPARTMENT: 
315 Dearborn Street, Chicago 
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The Company OF the People, BY the People, FOR the People 


The Metropolitan Life Insurance Co. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


Assets. $198,320,463.23 


PROOF OF PUBLIC CONFIDENCE 


This Company has more premium-paying business in force in the United States than any other Com 
pany, and for each of the last thirteen years has had more New Insurance accepted and issued than any 


other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1907 


452 per day in Number of Claims Paid. 6,391 per day in Number of Policies Placed and Paid jor. 
$1,239,393.45 per day in New Insurance Placed aud Paid for. 162,489.27 per day in payments to Policy- 
holders and addition to Reserve. $72,011.34 per day in Increase of Assets. 





WM. D. FAIRBANKS, 
President 


LORISTON M. FAIRBANES, 
Secretary 


THE 
ILLINOIS NATIONAL 


Fire Insurance Company 
of Springfield, Illinois 
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This Company will consider proposals for 


insurance from responsible persons 
in all parts of the United 
States. 











